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Individual Salad Fork 


AW/V SILVER 


The Long-Life Plate 


Big space advertising running 
throughout the entire fall season 
in three powerful women’s 
publications announces _ the 
Victory Pattern to the women 
of America. 


You can point with pride to 
the Victory Pattern and say, 
“An authority created this pat- 
tern!” For James Earle Fraser, 
who designed the “Buffalo Five 
Cent Piece” for the United 
States Government, also de- 
signed the Victory Pattern for 
Alvin. 


Be well stocked with this new 
Victory Pattern. Show it at 
every opportunity, for it is a 
pattern that is sure to please 
even your most discriminating 
customers. 


Alvin Silver Company 
Sag Harbor, N. Y. 


Chicago New York 
10 So. Wabash Ave. 15 Maiden Lane 
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A Word on the Peridot—August’s S Alternate Birthstone 





By Estelle Arnold. 














oo of the sky, what phenomena 

is not wrought within your domain, 
*wixt the air and the earth. 

’Tis but a shooting star, that flying fireball 
of the heavens, and yet it may contain the 
very Peridot you would wear for August’s 
Birthstone, for is not olivine, its parent 
mineral, a composition of silica, magnesia 
and ferrous oxide, an essential constituent 
of many meteorites. 

In this wise, through the oddity of its 
occurrance, they are in truth celestial gems. 
As a rule, such grains, or crystals, some- 
times transparent and of fine color, are 
small in size, though in extra-terrestrial 
bodies fragments have yielded stones as 
large as one karat. 

We speak of the olivine as its parent 
mineral, as it is from this group, which em- 
braces such a large number of minerals, set 
apart, aS it were, a gem in itself readily 
distinguishable. 

ITS CLOSE ASSOCIATES 

Peridot, a name much disputed as to 
meaning and quaint-in its sound, is assigned 
to the precious olivine known as chrysolite. 
Never vivid or intense in color like that of 
the emerald, its green is usually some 
shade of olive, pistaschio or leek green. 

Other pale green gems referred to: by 
the name of chrysolite are usually qualified 
by some prefix, such as “Ceylonese chryso- 
lite,’ which is tourmaline of an olive green 
color, or it may be chrysoberyl, which is 
often confused in the Orient for the 
chrysolite of gem quality, finding its way 
through the Levant into the markets of 
Western Europe by way of Constantinople 
and Austria. 

The same may be said of the chrysolite 
reported to occur in Minas Novaes, Brazil, 
as the chrysoberyl, one of the finest colored 
precious stones found in Brazil, is known 
to the Brazilians as chrysolite, and when 
of a pure green color is highly esteemed 
and commands a high price. 

“Orierital chrysolite,” sometimes signifies 
yellowish-green corundum; “Saxon chryso- 
lite” is applied to yellowish-green Topaz 
from Schneckenstein in Saxony; “false 
chrysolite,” to the bottle-green Moldavite, 
or bottle stone, a glassy substance, the origin 
of which has never been definitely deter- 
mined, This mineral is usually known to 
the lapidaries as water chrysolite. 

Then there is the “Cape Chrysolite,” 
which takes its name from a mineral of 
fine green color known-as Prehnite, a form 
of silicate of calcium and aluminum con- 


taining a small amount of water, and re- 
sembles chrysolite in appearance. It occurs 
in masses of considerable size in the 
amygdaloidal cayjties of volcanic rocks, 


such as basalt. While this mineral is found in © 


many of the copper regions of North 
America, it. was first discovered at the 
Cape of Good Hope by Colonel Prehn, 
the Governor of the Colony, in the latter 
part of the 18th century, which is account- 
able for the name “Cape Chrysolite.” 

It is when the mineral has sufficient 
ferrous oxide in its composition to give it 
a deep olive-green shade that it is really 
a beautiful peridot, whether cut en 
cabochon, rose or step. 

ITS GENERAL OCCURRENCE 


The common olivine is widely distributed 
throughout the earth’s crust, rock masses 
consisting wholely or largely of the pure 
mineral are met with. As a constituent of 
basalt, it occurs most frequently in igneous 
rocks, such as diabase and gabbro, is quick- 
ly altered by exposure to weather, and, 
being cloudy, translucent to opaque and of 
poor color, it has no gem value. 

As a basalt it also occurs to a more or 
less extent intermixed with fragments of 
other minerals, though rarely found in 
sharply defined crystals. However, quite 
small grains, pure and transparent, have 
been brought from Vesuvius, and others of 
considerable size have been located in the 
basalt of Mount Kosakow, near Semil on 
the Iser, a river in Silesia (Northern 
Bohemia). 

But the “noble olivine,” true chrysolite- 
peridot, which in the rough resemble rolled 
pebbles of bottle-green, the principal locali- 
ties of which have been Egypt, Ceylon, 
Pegu and other parts of India and Brazil, 
it is said is no longer found in these coun- 
tries, except in the Upper Egypt, near the 
Red Sea, the finest specimens existing to- 
day being those of a decade when such 
mineral was used for ornamental deco- 
ration, from which has been cut various 
forms applicable to modern jewelry. 


AND SO WE REVERT TO ANCIENT HISTORY 


Perhaps our peridot may have come 
from “Serpent Isle” in the Red Sea, for 
did not Agatharchides (140 B. C.), the 
great Greek geographer of his day, in his 
work on Upper Egypt, make note of this 
[sland as the source of some wonderful 
chrysolites, which occurred here in granite 
or syenite, that form of granite which con- 
tains hornblende and feldspar, and were 


for the time being the preferred of all 
gems? 

While, unfortunately, the peridot is one 
of the softest of gem-stones, its hardness 
being only 6.5, may it not have attained in 
these regions a somewhat harder tendency, 
as it is from this Egyptian source no doubt, 
and, possibly from others exploited by the 
Egyptians, that these magnificent gems 
found their way into the Cathedral treas- 
ures of Europe, doubtless by loot or trade 
at the period of the Crusades, and some of 
these gems nearly two inches long in the 
Treasury of the Three Holy Kings’ in the 
Cathedral of Cologne are generally called 
Emeralds. 


A ROSE BY ANY OTHER NAME 


And so are gems misquoted. It is the 
“peridot” we have in mind, the why its 
meaning by the Greeks—“a wager” or 
“banded”—is difficult to explain, others 
would have it of Arabic origin. However, 
that it is traditional is without dispute, as 
mention is made of the “peridot,” or its 
Latin equivalent “periditis,’ among the 
jewels of the Bishop of Bath and Wells, 
which were escheated to the Crown of 
England during the reign of Edward I 
(1239-1307), and this has been retained by 
the French jewelers, to whom the chic, 
if but in name only, adds a certain charm 
to their innate artistic sense. 


WHAT MIGHT NOT ITS VIRTUES MEAN TO THE 


WEARER 

“Enchased in gold its strong protective 
might 

Drives far away the terrors of the 
night. 

Strung on hairs plucked from an Ass’s 
tail 


The mightiest demon’s wrath its in- 
fluence quail.” 


“To him who has is given,” but from the 
old folk lore of precious stones we learn, 
that while the great are favored by wear- 
ing this lovely gem, the true color of which 
while not discernible by candle-light, is 
thus given the lustre of the diamond, it in- 
creases the wealth of the lowly, has a calm- 
ing influence of the mind generally, cool- 
ing lust and calming madness. 

While owing to its softness no great lib- 
erty has ever been taken in its engraving, 
still King, in his Natural History of Pre- 
cious Stones, speaks of three fine intaglios 
of this gem which he owned, two bearing 
the head of the goddess Minerva and one 
that of the goddess Medusa, both of whom 
might truly be. said inspired the virtues 
attendant to the peridot. 


WHEN ONE THOUGHT FOLLOWS ANOTHER 


That “there is nothing new under the 
sun” is, perhaps quite true, and yet there 
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A new attractive ring for a lady’s snall finger having a 
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number of desirable features such as being mannish but not 
clumsy, and being gracefully mounted with good-sized faceted cut 
stones such as Amethyst, Tourmaline, Garnet or Topaz in 
i combination of Platinum and 14K Green Gold. Opaque stones, 
Z including Bloodstone, Sard, Lapis or Jade, are mounted in 
ii 14K Green Gold only. 
yy A characteristic Larter-made ring possessing individuality. 
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is a great deal the knowledge of which 
would be mosi entertaining. 

The little personal tone, the feeling of 
intimacy fostered for one’s birthstone is 
not general but universal. 
arms reaches out its little hands to grasp 
the bright beads about its mother’s neck. 
Without the little spade and pail the sea- 
shore would lose half its charm for the lit- 
tle ones, it being one of the delights of 
childhood to hunt the beach for the pretty 
little shells and pebbles—fragmentary re- 
fuse of the ocean’s depths—from whence 
and where we know not; and so we move 
on with the same eye for color and bright- 
ness in gems, and their possession. 

We recall the romance of some famous 
;ewel. The deepest interest is felt in that 
thought. might not its seeming strange in- 
fluence have been attributable to its having 
been the birthstone of the wearer, and we 
wonder if the heavens were kind to the child 
born under the stellar influence of August, 
and what vivifying spirit descended from 
the stars. 

Twofold is our desire gratified, and we 
make our choice. The story of its being 
and its attendant virtues add an interest 
“never before quite realized in our birth- 
stone, the “precious. olivine,” which a 
Parisian jeweler would throw up his hands 
were you to call it other than “peridot.” 








Will Gentlemen’s Brooches Become 
the Fashion? 





N a recent issue of Printers’ Ink ap- 
peared the following letter from an 
Illinois subscriber which is respectfully 
called to the attention of the fashion or 
styles committee of the jewelry organiza- 
tions for their careful consideration: 
Itt., June 20, 1919. 


3LOOMSBURG, 
Editor of Printers’ Ink: 

With the price of silks by the skein and by the 
yard soaring skyward while you hustle, what is 
mere man to do for a tie? Silk manufacturers 
predict that the high grade ones will retail for 
$7.50 each by holiday time. What an increase 
this will mean in the already pinching luxury 
tax! 

What, we ask you. is the way out? 

The alternatives that present themselves to the 
writer are: 

Uniforms—military. naval or air. Still, every 
man can’t wear a uniform, although uniforms cer- 
tainly do make their appeal to the feminine eye. 
Perhaps an open-necked shirt. designed on the 
lines of a woman’s shirtwaist that calls for no 
collar, lavalliere. string of beads or other decora- 
tion, might solve the problem. Or would this,, 
do you thing, be a bit toc informal for most 
occasions? Men could, of course,. go without. 
But lives there the man with courage sufficient 
to so far defy the conventions? He may adopt 
a new style, but go without a prescribed article of 
dress—dare he do it? 

Ah, happy thought! the regulation neck gear as 
to collar, but let it be fastened with a large and 
artistic monogramed or stone-set button. Surely 
that would leave little to be desired. and they 
could be bought for less than ties. Perhaps less 
variety would be needed, and hence the economy 
greater. More money saved to continue buying 
Thrift Stamps. Yet why not go a step further 
and induce jewelers to manufacture artistic, mas- 
culine-in-design brooches? They might seem a 
bit odd at first, but nothing is queer after one gets 
used to it. Time was when it seemed immodest 
to go without wigs. Doesn't it all depend on 
the point of view? 

Or shall we hie ourselves to the ten-cent store 
de luxe on Fifth Ave. and lay in a long-time sup- 
ply of the scarfs now displayed there in fashion- 
able weaves and patterns at the usual price? Is 
this, do you think, the way out? 

JEANNETTE Dopp. 


The baby in 
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Taking Unearned Cash Discounts on Subterfuges* 








By Elton J. Buckley. 











A very interesting case comes to me from 
Chicago. touching the question when a 
buyer of merchandise is entitled to a cash 
discount, and when he is not. These little 
fights over the right to a discount are 
waged all over the country, and in all lines 
of business, many hundred times every day. 
The case submitted has to do with the 
buying of brooms, but readers hereof will 
understand that the law is the same, no 
matter what the particular merchandise. 

There is a great mass of correspondence 
between the buyer and the seller, and from 
this I have taken the following summary: 

On March 16, 1918, the seller wrote the 
buyer acknowledging receipt of an order, 
but stating that owing to war scarcity it 
could only be accepted upon certain condi- 
tions, which were set forth. One of the 
conditions was this: “Terms, 2 per cent. if 
paid within ten days from date of invoice, 
or thirty days net.” The conditions were 
accepted by the buyer and on April 18 the 
goods went forward and were received in 
due course. The invoice was dated April 
18, and it was presented to the buyer short- 
ly after that date, attached ‘to the bill of 
lading. The buyer didn’t pay it then, nor 
did he pay it within ten days from then, 
but remitted $4,936.84 on May 27, which 
was thirty-nine days after the date of the 
invoice. He also deducted the discount. 
The seller acknowledged the check as fol- 
lows: 

Thank you for check amounting to 
$4,936.84, which has been placed to your 
credit on invoice ef April 19, 1918. 

Attention is called to terms of sale 
outlined in our March 16 letter, viz.: “2 
per cent. if paid within ten days from 
date of invoice, or thirty days net.” 
Kindly send check for $105.63—dis- 
count deducted. 

From then on, extending to February, 
1919, these two parties have written back 
and forth over this question of the dis- 
count. The buyer’s only argument is, “We 
paid for these brooms the day on which 
they arrived and we consider this pretty 
prompt payment. We have never yet paid 
for any shipment of brooms without first 
receiving the goods. We also consider that 
since you have accepted our check, you 
have allowed the discount.” 

In nearly a year’s correspondence neither 
party convinced the other, and the case is 
sent to me to decide: ; 

1. Was the buyer entitled to the dis- 
count under the conditions of sale, or 

2. If he was not, has the seller, by 
the acceptance of the check less the 
discount, closed the matter and pre- 
vented himself from claiming the dis- 
count now. 


The first of these questions would be de- 
cided against the buyer by, I believe, any 
court in the United States. He did not 
comply with the condition of sale, which 
he explicitly accepted, and which was: “2 


*Copyright, March, 1919, by Elton J. Buckley. 


per cent. if paid within ten days from date 
of invoice.” It made no difference how 
promptly he paid it, if he didn’t pay within 
ten days from date of invoice—he did not 
earn the discount and he would be thrown 
out of court in five minutes if he attempted 
to claim it. 

No buyer has a legal or moral right to a 
cash discount unless he has complied 
literally and fully to the terms of sale. If 
he takes a discount on any other condition, 
relying on the belief that some easy seller 
will let it go through, he is taking money 
out of another man’s pocket. 

As to the other question, whether the 
acceptance of the check closed the matter 
even if the buyer had no right to the dis- 
count in the beginning, in most States that 
question would unquestionably be decided 
against the buyer, and in the other nine 
States I believe it would be decided against 
him. In all but nine States the rule is that 
if A owes B a certain sum, about which 
there is no dispute, and B agrees to accept 
a smaller sum in full settlement, which 
smaller sum A pays, B can even then col- 
lect the balance. This in spite of his ab- 
solute promise to settle for less than 100 
per cent., the reason being that there was 
no legal consideration from the promise. 
A owed the full amount and paying only 
part of it—which he was bound to do any- 
way—is not a good consideration for a 
promise releasing him from the balance. 

The rule is very different where the 
amount of the debt is disputed. If B says 
“You owe me $100,” and A says “No, | 
only owe you $50,” and they compromise 
for $75, the incident is closed, for it is a 
valid compromise of a dispute. 

Applying that rule of law to this case, 
the buyer of the brooms admitted owing 
a certain sum and sent the seller a check 
for that sum, less $105.63. Even if the sel- 
ler had accepted the check without stipulat- 
ing, as he did, that it was put to the buyer’s 
account and requesting him to remit the 
wrongly deducted discount, I believe that 
the seller could collect the $105.63 without 
the slightest difficulty. Even if there was 
something on the check about “in full of all 
claims,” that, in my judgment, would make 
no difference. 

I said there were nine States which con- 
stituted exceptions to the rule. They are 
Alabama, California, Georgia, Maine, 
North Carolina, Tennessee, Virginia, Con- 
necticut and Mississippi. These States 
have all modified the rule, some by allow- 
ing part payment to constitute payment in 
full, under certain conditions, and others 
allowing it to constitute payment in full 
under practically all conditions except 
fraud. In all the nine States, however, the 
settlement of a claim by the payment of 
only part of it must be a real settlement, in 
which both parties are dealing with eyes 
wide open and with intent to settle that 
way. In my judgment, the case cited above 
would not be considered that kind of a 
settlement in any one of the nine. 
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Cutting 
Works 








| Stern Bros. & Co. 















OFFICES 


68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 













CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 
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| The Latest Jewelry Seen in New York 


— llowing information is published not only for the benefit of the jeweler, but 

a oa & the pm and to give the retail jewelers outside of the large centers in- 
a as to the very latest articles in jewelry that are shown in the shop windows of big 
the metropolis, and about such special pieces as have been made for customers, an 
hown in public for the first time. This information is right-up-to-the-minute, and gath- 

ve before THe Jewelers’ CircuLaR goes to press. The notes may be given by the 
s local paper for the general information of the people of his district, in order to 
tir up interest in jewelry generally, or the information may be used by him as a basis for 
i seeveews in his local journals as to the latest styles in jewelry. ’ 
aed Jewnzens’ Circutar, in any way that the jeweler may feel will prove 
best for the information of the people of his district, or valuable as a news item on the latest 
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Jewels Seen at Metropolitan Roof Gardens 

HO has not watched and enjoyed the 
W handsome jewels displayed by the drop- 
pers-in and the frequenters of the root 
gardens of New York? The theater roof, 
Manhattan Island’s cool, crowning glory on 
a July night, an oasis alight for the city’s 
transient guests, as well as for its regular 
Summer habitants of which there are—not- 
withstanding the earlier exodus—several 


“Heng 
million die 

With a beflowered picture hat was used 
a pair of long pendant earrings, shafts oi 
faceted onyx topped by ear studs of onyx 


and diamonds. 
x * * 


With a gown of striped satin and silk 
gauze in tones of ruby-red and mysterious 
blue-grey there are used jewels containing 
black pearls and rubies combined with a 


diamond and platinum setting 
* * * 


One of the handsomest of a host of 
handsome finger-rings was one huge affair, 
a dinner ring worthy of a mid-Winter 
banquet. It was set like a solitaire ring 
with a great slab of black opal and on 
either side where the ring sloped to the 
circle it was set with sapphires, diamonds 


and pearls. 
x Ok OK 


On a roof top where stray breezes or 
spurting gusts from electric fans tossed 
the trees about, the coif becomes one of 
the most important items in the gowning 
of a well dressed woman, and so here the 
hair ornaments become particularly notice- 
able. One of the newest combs borders 
the knot at the back of the hair in a half 
circle of gleaming gems. It is a rounded 
form but fan shaped and decorated with a 
scalloped edge of filigree wire, and it may 
be reversed and used as a side comb when 
the hat is tilted in the opposite direction. 

x ok OK 

The hatless coif shows the use of narrow 
fillets in the bandeaux, but these differ 
from the regular heavy jewels of the Win- 
tertime, and instead of being close against 
the hair they are mounted on soft folds of 
black tulle or of tulle in a tint to blend 
with the hair color. A row of tiny pearls 
and a string of gradated diamonds were 
used together as a single ornament across 
the parted coif, the strings being separated 
by a fold of soft silk net. With another 
such ornament a pair of matching pins was 
added and at either end of a triple row of 
gems—diamonds bordering sapphires—there 
was a circle of sapphires and diamonds, the 
heads of the pins which held this fillet in 
place. 


The modish costumes shown at the un- 
intentional fashion show on Manhattan’s 
roofs include three favorite costume types, 
the all-black costume, the gown and hat of 
palest tints, and the costume in all-white, 
but all three have one attribute and that 
is their diaphanous quality. The black 
costumes are of chantilly lace, silk net or 
tulle, those in pale tints come in chiffons, 
georgettes and pompadour ribbons, and 
the all-white costumes are of crepe de 
Chine, tussah, organdie or lace. Matching 
hats are the rule, but, of course, this is 
varied by the contrasting dark-toned pic- 
ture hat or the small bright-colored toque 
most favored by the dancers. Slippers and 
hose also match the gown color, but again 
white, black or bronze may be used instead 
as a contrast. 

* ok x 

Emeralds are used as a foil for a black 
lace gown when emerald silk lines the 
folded bow ends on the soft crushed girdle 
and sash, and for this noticeable costume 
an emerald facing was used on the black 
lace hat. Colored gems are favored for 
use with the all-black costumes generally, 
but jewels of pearl and diamond-set plati- 
num make a most effective accompaniment 
for a black tulle gown having an under- 
dress of creamy white. With such a cos- 
tume a long diamond chain finished with a 
pearl mounted pendant and used with pearl 
earrings carried out the long graceful lines 
of one of the new soft hanging tunics. 
Dignity was added to another all-black 
costume by the use of a diamond and onyx 
collarette. The severity of this all-black 
effect was broken by a single color note in 
the costume and this was given by a huge 
bunch of orchids worn on the gown. 

* Ok Ok 

Platinum jewels set again with diamonds 
and pearls appear with the all-white .cos- 
tumes, but this rule for pearls and dia- 
monds does not hold with the finger-rings 
which give variety and color tone by their 
settings of sapphires, rubies, emeralds or 
faceted amethysts, peridots or topazes. A 
queer but striking port and starboard effect 
was given by the use of rubies with dia- 
monds on the left hand and emeralds with 
pearls on the right. Black jewels make a 
striking contrast with these all-white cos- 
tumes but for some a too daring scheme 
and one that is difficult to wear, but a 
woman of true blond type used such a cos- 
tume lately. Her gown was of white geor- 
gette flounces for the skirt, each one edged 
with lace, and a tunic bolero for the 
blouse, the cross-over of the front surplice 
being at the back, and the sash ends which 
were tied over the straight hanging back 
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tunic. Her picture hat was black satin un- 
trimmed, except for one tiny puff of un- 
curled ostrich placed at the edge of the 
brim toward the back on the left side. Her 
slippers were white satin in Colonial shape 
but buckled in black, and for jewels she 
wore a great carved black onyx solitaire 
for a “pinkie” ring, two narrow bands of 
faceted onyx as matching bracelets, one 
upon each slender wrist, and a delicate 
neckchain in sautoir style with tasselated 
ends running through a decorative slide, 
the chain itself being in alternate clusters 
of pearls and diamonds with a row of three 
faceted onyx squares, and the tassel and 
slide holding orly the pearls and diamonds. 
* * * 


With the pale tinted gowns there are also 
examples in this black jewelry to be seen, 
but many colors outrival the all-black and 
all-white jewels with these colored frocks. 
Such gems, faceted and cut in fancy shapes, 
as the blue-green tinted aquamarines, the 
delicate pink of coral or pearls, the olive 
tone of peridots, opals, amethysts and the 
many colored fancy sapphires are used. 
The gown colors include for the favorites 
the so-called flesh tone—a delicate pink— 
yellow in a citron tint, lavender and mauve 
representing the violet, and Nile and apple 
for the greens, while blue appears in many 
shades ranging from the palest baby-blue 
through ciel to the old French blue that is 
almost delft in color. With the pinks a 
contrast is seen in the gems given by the 
use of amethysts or peridots and likewise 
for the other pale tones, deep colored gems 
give variety in the costume color. 

THE RAMBLER. 








Taking Sick-Call Out of the Payroll 





Y OUR bookkeeper no longer takes six 
days off every month on account of 
his indigestion? 

Your shipping clerk has stopped being 
laid up every other week or so with a cold 
in the head? 

Your secretary is no longer bothered by 
rheumatism and lumbago? 

Your shop foreman is no longer afraid 
of the two or three rowdies who used to 
ruin discipline and impair production? 

Oh, well, that’s easy. The answer is 
that you’re using discharged soldiers and 
satlors- in those positions. They entered 
the army anaemic, pale, delicate. They 
came out hardened by clean, regular life, 
vigorous physical exercises, good food and 
no worries. They dp not need any more 
sick leave from their jobs and can give you 
100 per cent. service. 

Learn your lesson. If you have any more 
jobs to fill, don’t forget that there are still 
a number of jobless soldiers who are look- 
ing for the soldierless job. And Colonel 
Arthur Woods, assistant to the Secretary 
of War, is helping to bring the two to- 
gether. 








The retail jewelers of West Virginia will 
meet in annual convention July 23-24 at 
Mountain Lake Park, Maryland, on the 
main line of the B. & O. RR. The location 
is on top of the Allegheny Mountains and 
is a noted Summer resort. 
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The News from England 





Jewelry Trade Greatly Benefiting by Present Conditions—Gems in Great 
Demand and High Prices Paid. 




















Lonpon, July 1—Peace apparently has 
brought an orgy of spending through which 
the jewelry trade this side of the water 
is benefiting magnificently. Nothing in 
London and Paris seems too dear for the 
jewel connoisseur, who is spending “money 
like water,” especially for choice pearls. 
An idea of the enhanced prices now being 
obtained for the gems can be seen in the 
report from Paris that one necklace which 
in 1824 cost $500 has just changed hands 
for $50,000. 

*K * * 

In Europe just now diamonds and pearls 
are becoming in practice the real inter- 
national money. Since their escape from 
the Bolsheviki thousands of Russians have 
been living on their jewels. They say that 
had they depended on landed estates or 
stock exchange securities they would per- 
force have starved. So uncertain are con- 
ditions in Europe, changing as they do 
from week to week, that it is easy to see 
why the jewel should be looked upon kind- 
ly as a safe medium for international se- 
curity. And as a result of this enhanced 
value given to the jewel in preference to 
gilt-edged securities and wealth-encum- 
bered estates, the gems are rising in price. 
Particularly is this true of the pearl, and 
increased demand and smaller production 
are forcing up the values. The _ pearl 
fisheries seem to be producing less, partly, 
it is thought, from exhaustion, and partly 
from shortage of labor. Whether there 
really is a shortage of really fine specimens 
of pearl, no one seems to be absolutely 
certain. The dealers of Europe say there 
is an abnormal craze for good pearls just 
now, and that this demand, with the ru- 
mored shortage, is having its logical cli- 
max in bounding prices. 

x Ok OF 


At the big sale at Christie’s here the last 
week in June, a magnificent rope of 315 
graduated pearls sold for $207,500. The 
opening bid was $100,000. Then a four- 
row necklace of 192 pearls fetched $51,000. 
A brilliant tiara with large center stones 
realized $50,500. The total realized at the 
sale was $800,000. Adolf Weil of Hatton 
Garden purchased the $207,500 rope. 

This sale recalls previous occasions at 
‘Christie’s; once in 1918 when $237,000 was 
paid for a necklace of 51 pearls, and this 
year, when $241,000 was paid for a Turk- 
ish woman’s necklace at auction. This last 
sum is believed to constitute an auction 
record for pearls. 

x ok Ox 


No woman with any pretension to ele- 
‘gance now attends society functions with- 
out a pearl necklace, and at the recent 
social gatherings to celebrate the nearness 
of peace which have been held in Paris, 
London and Rome, the pearl was displayed 
as a criterion of social prestige, wealth and 
-exclusiveness. 

It was the Parisian‘ newspaper, Matin, 
‘that traced the history of the ‘necklace 


which is valued today at $50,000. In 1824 
it cost exactly $500. In 1850 it changed 
hands for three times that sum. In 1890 
it was sold again for $5,000, and in 1900 
for $7,000. 
* ok Ok 

Bond street is doing a roaring trade. 
For those with the money to buy there is 
no lack of fine stones and diamonds. Old 
families are selling, and the new are buy- 
ing. In sparkling array they can be seen, 
heirlooms of a great family “sold by order 
of the court.” Sprays with big center 
stones are easily fetching $25,000 from peo- 
ple who have piled up the money in the 
last few years and now want to advertise 
the fact that they are “somebody.” In 
short, the jewelers are prepared to offer 
any owner of wealth an opportunity for 
showing the length of his or her purse. 

* * x 


The sale of a necklace in suspicious cir- 
cumstances led the Swiss police to make 
investigations recently which led to the dis- 
covery of the $10,000 pearl necklace which 
disappeared mysteriously in July, last 
year, in Paris, while its owner, a Mlle. 
Fernande Dufaure, was at a concert. 

When before a magistrate, a day or two 
ago, an Italian chaffeur admitted to finding 
the necklace between the footboard and the 
body of the motor car in which the French 
woman was driven to her home after the 
concert. He gave the necklace to his 
sweetheart, who entrusted it in May last 
to another chauffeur who was going to 
Switzerland. . 

The disappearance of the necklace caused 
no little sensation at the time since Mlle. 
Dufaure attended the concert with Baron- 
ess Vaughan (the Brussels barmaid who 
became the morganatic wife of the late 
King Leopold of the Belgians) and an 
English millionaire friend. 

x ok x 


A rather interesting jewel case in the 
King’s Bench Division, London, has 
brought home to jewelers the futility of 
increasing their profits by means other 
than the orthodox buying and selling. A 
firm of London jewelers sued, under a 
burglary insurance, for the sum of $8,240. 
The defendant, an underwriter of burglary 
insurance, contested the claim. The 
jewelry was valued at $20,000, but the 
plaintiffs said they would be satisfied with 
the cost price. , 

The jewelry firm’s manager told the 
court that two men came into the shop and 
asked to see a gold albert chain on a high 
shelf, and that when he again turned round 
he found himself covered by a revolver. 
The hold-up men, he said, ordered him into 
the basement where he eventually attracted 
attention by smashing the basement light. 
A passer-by let him out. He then found 
the thieves had got away with the jewelry, 
the cost value of which was being sued 
for. 

Kings counsel for the insurance under 
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writer said the manager’s story was an 
extraordinary one. Police officers said 
the manager remarked at the time of the 
alleged robbery: “It looks like a put-up 
job. I don’t know what my employers will 
say.” 

A special jury expressed skepticism, and 
judgment, with costs, was entered for the 
defendant. 


PLATINUM STATISTICS 








Imports and Exports of Platinum and Allied 
Metals During May Given in Detail by 
Department of Commerce 

WasuincTon, D. C., July 16—The Bu- 
reau of Foreign and Domestic Commerce 
of the Department of Commerce has just 
made public the detailed information com- 
piled by the division of statistics covering 
the imports into and exports from the 
United States during the month of May 
of platinum, iridium, osmium and _pal- 
ladium, by countries. The figures cover 
both the crude metal and the manufactured 
products and are as follows: 








IMPORTS OF PLATINUM, IRIDIUM, ETC., BY 
COUNTRIES, DURING MAY, 1919. 
Iridium, Osmium, 
Palladium, Etc., 
and Native Com- 
binations Thereof Platinum, 
with Platinum, Etc. Unmanufactured. 
OF 
Countries. Ounces. Value. Ounces. Value. 
France . 2,045 $122,830 3,368 $322,486 
England “Ea 23,622 16 1,568 
Canada . 134 14,988 13 1,227 
Colombia sierra Shaler a 3,878 321,039 
POG casintaxcs’ duces 6 ceeeie 12 961 
ee we dedaie 4 420 
Australia ... 77 8,337 seats caigheree 
Total 2,379 $169,777 7,291 $647,701 
Platinum Ingots, 
Bars, Plates, Etc. 
Ounces. Value. 
CS i 6-5,c:5 anstedad banter 6 $394 
Vi hia viet aeine den 2 100 
POtad os cok ive aaitcee en 8 $494 
EXPORTS OF PLATINUM. 
Unmanufactured. Manu- 
_— factured. 
Ounces. Value. Value. 
Sie cet oe cc: Ware. Ge eauda $200 
CanNdes soccccaeex 38 $4,066 2,014 
ROME 65.5.5 ca cles oe pide 2 
British India ..... .. 382 
Dutch East Indies. .. 410 
TODO G sivas. cesewen 0s sugars 115 
Philippine Islands. .. pean 65 
Reta. bo oceetee $4,666 $3,188 








J. P. Archibald, ex-president of the 
American National Retail Jewelers’ Asso- 
ciation, and a jeweler at Blairsville, Pa., 
was a member of the general committee 
and the master of ceremonies at the cele- 
bration on July 2 in Blairsville for home- 
coming soldiers. Over 10,000 people were 
present. The 110th Regiment Military 
Band was secured for the occasion, and 
a number of notable speakers attended. 
A parade was held and speech making fol- 
lowed the parade. Dinner was served to 
the officers, soldiers, sailors and members 
of the band. The families of the soldiers 
and sailors were furnished with auto- 
mobiles to ride in the parade. Mr. Archi- 
bald took a leading part in the affair. 
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adornment. Women of refinement and discrimi- 
nation prefer pearls to any other jewel, for their 

daintiness and radiant beauty. _ 
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More About the Memphis Convention 





Further Details of the Fifth Annual Meeting of the Tennessee Retail 
Jewelers’ Association, Held July 9 and 10 














be 


Mempuis, Tenn. July 16.—As noted 
briefly in the telegraphic despatch published 
in the last issue of the JEWELERS CIRCULAR 
the fifth annual convention of the Ten- 
nesse Retail Jewelers’ Association came to 
a close here July 10 with the election of 
Julius Goodman, of Memphis, as president. 
Nashville was selected as the 1920 conven- 
tion city. 

Other officers chosen were: M. C. Jen- 
sen, Nashville, first vice-president; C. C. 
Breese, Franklin, second vice-president, 





JULIUS GOODMAN, PRESIDENT-ELECT 


and E. H. Murry, Pulaski, secretary-treas- 
urer. The following were named mem- 
bers of the board of governors: J. D. 
Hope, Knoxville; W. W. Duepree and 
Chas W. Myers, Memphis; W. T. Blue, 
Gallatin; O. K. LeBron, Chattanooga; J. 
R. Norton, B. W. Akers, Knoxville; A. 
H. Ruth, Shelbyville; J. A. Cayce, Nash- 
ville, and D. A. North. 

The delegates to the national convention 
will be: Julius Goodman, S. W. Akers, 
C. C. Breese, Frank B. Thayer, Chas. W. 
Myers, E. H. Murry and Ben H. Polskee. 
Messrs Goodman, Thayer, Myers and 
Polskee are from Memphis, and Mr. Breese 
is of Franklin. 

The two-day convention was held at the 
Hotel Gayoso. The attendance was large, 
practically all cities of importance in the 
entire State being represented. 

Business among Tennessee jewelers was 
never better, and is continuing to increase, 
according to the delegates. Reports from 
all sections of the State told of sales equal- 
ing those of the holiday season, and many 
jewelers expressed doubt that factories 
would be able to turn out the large Fall 
orders. 

This condition is attributed to the fact 
that there is a “new buying public.” Men 
who formerly made $2 per day and could 


hardly afford a $25 ring, are now earning 
from $4 to $6 per day and are showing a 
perfect willingness to pay higher prices for 
better articles. 


W ednesday’s Session 

Frank L. Monteverde, mayor of Mem- 
phis welcomed the visitors at the opening 
session of the convention Wednesday 
morning, July 9. The response was made 
by H. G. Cook, of Knoxville. 

President James D. Hope then delivered 
his annual address. He reviewed business 
conditions during the past year and touched 
upon prospects for the future, painting a 
glowing picture. A report prepared by 
Secretary-Treasurer W. T. Blue of Gal- 
lat'n, and his assistant, Charles E. Mas- 
kall of Knoxville, was then read. It 
showed the finances of the organization 
to be in excellent condition. 

At noon that day the jewelers were 
guests of Messrs. Julius Goodman and 
Charles W. Myers at a Kiwanis club lun- 
cheon. Both of these men are progressive 
members of the local club. A musical pro- 
gram was greatly enjoyed by the dele- 
gates. 

At the afternoon session, B. W. Akers 
of Knoxville addressed the convention on 
the value of organization. He pointed out 
that the tendency of modern business is 
leaning toward co-operation rather than 
competition, and the experiences of jewel- 
ers could be used for the mutual advantage 
of all of them. 

Mr. Akers is a live wire and is deeply 
interested in association work. He comes 
from the rank and file of the organization. 
He worked at the bench until about 16 
years ago when he established a retail 
jewelry business in Knoxville. He recently 
incorporated his firm, taking in some of 
the younger employes. 

In the absence of Col. John L. Shepherd 
of New York, whom illness prevented 
from attending, James A. Cayce, Nashville, 
was toastmaster at the annual banquet 
Wednesday evening. Mr. Cayce is a past 
president of the association. Other speak- 
ers were James D. Porter, H. Victor 
Wright and A. H. Ruth. 

Thursday’s Session 

Aside from the election of officers and 
the selection of a convention city, the 
feature of Thursday morning’s session, 
as noted in the JEWELERS’ CIRCULAR last 
week, was an address by H. Victor Wright 
of Los Angeles on “What is Turn-Over- 
Its Value and How to Figure It.” Mr. 
Wright is being received enthusiastically 
by jewelers at all State conventions and 
his ideas on the scientific principles of 
business are worthy of consideration by 
every member of the trade in the United 
States. 

The inaugural address of Mr. Goodman, 
the new president, was brief, but to the 
point. Mr. Goodman said in part: “I 
have always been interested in the welfare 
of the retail jeweler, and especially so 
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since I became a member of the Tennessee 
Retail Jewelers’ Association. I appreciate 
the honor this organization has thrust upon 
me. I can not say in words exactly how 
I feel, as I am not a public speaker, but 
I hope to show my appreciation by faith, 
duty and real work in making the Ten- 
nessee Retail Jewelers’ Association one of 
the best organizations of its kind.” 

At the afternoon session, Chas. W. 
Myers, Memphis, spoke on “How to Make 
a Repair Department Pay.” 

“Many jewelers,” Mr. Myers said, “look 
upon the repair department as a ‘necessary 
evil’ Under proper management and 
equitable prices, a repair department can 
become a valuable asset. I firmly believe 
that there should be a 25 per cent increase 
in repair work prices, all the way around. 





J. D. HOPE, RETIRING PRESIDENT 


“T believe the jeweler should discontinue 
the practice of lending a customer a watch 
while the latter’s timepiece is in the shop. 
An auto repairer does not lend a man a car 
while his auto :s being repaired, and neither 
does a tailor lend a man a suit while he is 
repairing his own.” 

In the absence of Leo Goodman, an at- 
torney, who was scheduled to speak on the 
jewelry war tax, Mr. Myers discussed this 
subject. He suggested that every jeweler 
keep a complete record of these transac- 
tions, even if it should become necessary 
to employ an expert accountant to intro- 
duce the system in his store. 

The present war tax of five per cent was 
attacked as excessive during the open. dis- 
cussion of this subject. It was pointed 
out that the present war tax is greater 
than the war tax assessed during the actual 
progress of the war. 

The practice of jewelers in putting valu- 
ations on diamonds was censored by James 
D. Porter, Nashville, in the final address 
of the convention. He told of various 
abuses of this-practice drawn from his 
own observation. 

The resolutions adopted read: 


THE RESOLUTIONS. 


Whereas, The fifth annual convention of the 
Tennessee Retail Jewelers’ Association is now in 
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sian in the city of Memphis, Tennessee; 
ee eet, During the course of the two days’ 
session many matters of interest to our craft have 
been brought to our attention resulting in great 
benefit to the members present; 

Whereas, It is_ the opinion of the members 
present that the State Association has in bririg- 


H ether men for the purpose of discussing 
+ affecting our business, accomplished a 
reat good, and that even better results could 





W. T. BLUE, RETIRING SECRETARY 


be had if every retail jeweler in the State could 
be brought into the association; 

Whereas, The success of the association has 
been due to the untiring efforts of its officers, 
and especially of its secretary, W. T. Blue 
and Mrs. Blue, his wife, who, during his_ ill- 
ness has so ably carried on his work; therefore 
be it 

ss 7. * 


Resotvep, That the thanks of this association 
be tendered to its officers for the past year; 
o * * 
ResotveD, That especial thanks be tendered to 
Mr. and Mrs. Blue, that it is with the keenest 





H, VICTOR WRIGHT, WHO ADDRESSED THE 
CONVENTION 


regret that we have accepted Mr. Blue’s resigna- 
tion as secretary, which is made necessary on 
account of the condition of his health, and that 
it is our sincere hope that he may soon be re- 
stored to health; 


* * 


_ Resotvep, That the success of the present meet- 
ing is in a large measure due to the manner in 
which the Memphis Association has provided for 
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its comfort and entertainment, and that our thanks 
are tendered each and every member of the 
Memphis Association for their untiring efforts; 

* * * 

RESOLVED, That the thanks of this association be 
tendered H. Victor Wright for the very able 
manner in which he discussed in his talk the 
many problems affecting our business; 

7: * * 

RESOLVED, That we endorse the plan of research 

work that is now being done by our National 


Association; 
* - o 


ResotveD, That we realize the great benefit that 
will result through the adoption of uniform classi- 
fications in our accounting, and that we use our 
every effort to have these classifications adopted 
as soon as we are given the necessary data by 
our National Association; 

* * * 


ReEsoLveD, That we recommend to our members 
that they give their earnest thought to the cor- 
rection of such abuses as free engraving, time 
guarantees, lending of watches, etc.; 

* * * 


Reso.vep, That we continue our efforts to have 
sections 904 and 905 of the Excise section of the 
United States Revenue Act repealed; 

* 


Resotvep, That the proceedings of this conven- 
tion be printed and a copy sent to every retail 
jeweler in the State; » 3 


Reso_vep, That we tender our thanks to the 
management of the Gayoso Hotel for their many 
courtesies extended us; | 


REsoLvEp, That the absence of Col. John L. 
Shepherd, due to illness, js a source of keen dis- 
appointment to us; that we miss his presence 
more than we can express in mere words, an 
that we hope that he will soon recover and be 
with us for many years to come. 

The Committee on Resolutions consisted 
of Hays Flowers, chairman, D. A. North 
and W. H. Yahnke. 

Delegates were guests of the local asso- 
ciation at a theatre party Thursday eve- 
ning. 

The retiring officers of the State associa- 
tion are: James D. Hope, Knoxville, presi- 
dent; Julius Goodman, Memphis, first vice- 
president C. C. Breese, Franklin, second 
vice-president; W. T. Blue, Gallatin, sec- 
retary-treasurer; Chas. E. Maskall, Knox- 
ville, assistant secretary-treasurer. Board 
of governors, A. H. Ruth, chairman, 
Knoxville; James D. Hope, Knoxville; 
Julius Goodman, Memphis; H. G. Cook, 
Knoxville; J. D. Porter, Nashville; W. O. 
Horner, Cleveland; A. E. McCulloch, 
Maryville; J. E. Yahnke, Chattanooga; B. 
W. Akers, Knoxville; O. K. LeBron, 
Chattanooga. 








North Attleboro Jewelers Responsible 
for Interesting Features of “Wel- 
come Home” Celebration 





A! the Welcome Home Celebration held 
in North Attleboro July 4, Frank 
M. Whiting & Co. of that town captured 
first prize for the most beautiful float 
and most novel feature of the parade. 
The float was in the form of a bi-plane 
28 feet long with a wing spread of 25 
feet. It was beautifully decorated with 
Dorothy Perkins roses. The work was 
entirely done at the factory and reflects 
great credit on the ability of the em- 
ployes. The machine was fitted with a 
red, white and blue propeller that revolved 
during the entire parade. 

The equipment included a machine gun 
operated by Miss Marion Hilton which 
showered the spectators with confetti. 
The crew consisted of Charles Strong as 
“Uncle Sam,” Miss Hazel Washburn as 
“Liberty,” Miss Marion Hilton as “Colum- 
bia.” Charles Ball and Herman Luhdorf 
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were the mechanicians, and Harry Malin- 
owski, Percy B. Ball and W. B. Sunder- 
land acted as guards. 

The second prize was won by. the Red 
Cross Float, on which Miss Helen Whiting 
of Frank N. Whiting & Co.; posed as 
“The Greatest Mother in the World.” This 
float was also a beautiful creation, C. F. 
McCarthy of the R. Blackinton Co. having 
charge, assisted by the ladies of the local 
Red Cross. 








PLATINUM AND DIAMONDS 
Analysis of Diamondiferous Gravels in Rho- 
desia Shows Presence of Both Osmiri- 
dium and Platinum 


Lonvon, July 1.—There is considerable 
interest in mining, in metallurgical and in 
jewelry circles over the statement recently 
made that platinum has been found asso- 
ciated with diamonds in South Africa, the 
particular platinum referred to having been 
discovere? in the Somabula ™iamondiferous 
gravels in ‘Rhodesia. Whether or not the 
discovery will lead to an appreciable amoumt 
of platinum being mined is not apparent 
at the present time, but that the diamondi- 
ferous gravels should contain platinum is 
of considerable scientific and trade interest, 
owing to the possibilities of the discovery. 

The information comes to this city, not 
as a rumor, but as a result of a report 
made by Dr. 'H. B. Maufe, Director of the 
Southern Rhodesia Geological Survey, who 
recently made an examination of the con- 
centrate obtained in the washing for dia- 
monds at Willoughby’s Siding, 12 miles 
southeast of Gwele, in Southern Rhodesia. 
The samples are sent to the Imperial In- 
stitute for analysis. 

Speaking of Dr. Maufe’s examination, the 
African World, in its last issue, to his re- 
ports as follows: 

“The Somabula diamondiferous gravels 
which contain the diamond and numerous 
gemstones are found almost on the main 
watershed of Southern Rhodesia close to 
Willoughby’s Siding and about twelve 
miles southwest of Gwelo. 

“An examination of the pebbles compos- 
ing the gravels revealed the presence of 
chromite and chromite-bearing rocks in 
appreciable quantity; and therefore the 
possibility that the rocks might contain 
platinum or metals of the platinum group 
(iridium, osmium, palladium, rhodium, and 
ruthenium). 

“A sample of the heaviest fine concen- 
trate obtained in the washing for diamonds 
was sent to the Imperial Institute to be 
assayed for platinum metals. 

Under the date of Feb. 17,'1919, the Di- 
rector of the Imperial Institute reports the 
following results: 

Per ton of concentrate 


oz. dwt. 
PHAR bo osiesin eit 3 12 
Osmiridium 4. :%:.2:.'.. Pee , 0 


“He also reports: ‘Palladium was prob- 
ably present, but the quantity was too small 
to be definitely identified. The concentrate 
also contained a large amount of gold.’ 

“Osmiridium is a native alloy composed 
chiefly of osmium and iridium, and is 
used chiefly for tipping gold pens and for 
bearings in watche$ and compasses.” 
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ORALS & 
AMEOS 


of Quality 


To Visiting Buyers 





A hearty invitation is hereby 
extended to you to inspect 
our varied stock of original 
and unique cameos and our 
exclusive coral strands. 


F. VITELLI & SON 


277 Broadway, New York 
The House of Cameos 
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EXPORTS OF JEWELRY 


Department of Commerce Compiles Figures 
Showing Shipments to Different Coun- 
tries During May 
Wasuinoton, D. C., July 17.—The ex- 
ports of jewelry in the United States 
during the month of May amounted to 
$72,124, according to figures that have just 
been tabulated by the Division of Statistics 
of the Bureau of Foreign and Domestic 
Commerce, and made public by the Depart- 

ment of Commerce to-day. 

These exports are from all sections of 
the world spread generally throughout all 
continents, the largest during the month 
being to Canada ($22,895), and to Spain 
$16,148). The largest exports to South 
America were to Chile, which purchased 





The full list of countries to which jewel- 
ry was sent is as follows: 


EXPORTS OF JEWELRY FROM UNITED STATES BY 





COUNTRIES, DURING MAY, 1919, 

Countries. Value. 
Denmark .....ccccccecsccccceccceccscees $268 
SORT) ee 405 
NATWAY oc cccccccccccccrccsevcecccoccens 3,500 
Spain ssecccecccccccecccccccscscccvevece 16,148 
Sweden occccccccscccccescscccccscccocce vee 
England ...seceessceccsceseeeeseeceenees 600 
WORE, 6 inic. 0:0-.0. 6 0.000)8 © ea sea eee eunesions 22,895 
Nicaragua ..ccccccsecccccccccccccccccees 951 
| Or ee 304 
SNES Co ee eee 1,557 
Newfoundland and Labrador............0. 753 
Other British West Indics..........+-eee0. 38 
oD A SR OO ee COCO OI 1,095 
ret WHORE “TUCIOD S86 s:0.0'v10 5 o:010-0505kewelese 15 
NES RT cass cecaiajang oie ew Ww Sia tibsenleaia 124 
LOMO E OO OE ICEL TEE 2,773 
Pe Beth ons 65 os He WaWeNWnne Raw wewiasies 8,931 
SEIN 5a: vine. 04 0 4 00 <iewisiowewewees 29 
Rai niiieis Aig bra stde 8d ae WISE awieLEeNNS 976 
SEMA RINCLERY , 4.5.0'sa'sc0 ad eelewrelava eemtee sauees 463 
RE CRUEL IO TIED © 6 6: 5:5. 6.658 0.0.06 ese Re ial olee 316 
BUNNY a aso gre rus) 0/070 oie bi6ib8 idljé:9 Bie Bnei lalelave 4,375 
IN TUR PINS oa 50 Swe 9 eiauig he ie asa anvieleiawele 525 
EEE ee ree Ce or 2,669 
PUOOINC IGIANGS 60sec ccs cvsccceccenene 639 
EN) GSUNERE. PN ERAOM s-o:50.9.4asiea a Vinaewwreaane 998 

1 ASO TEA: SIC ETN fw eer eran $72,124 





Exports of Watches 
WasuincTon, D. C., July 17—The fig- 
ures giving the exports of watches and 
parts thereof from the United States dur- 
ing May as compiled by the Department 

of Commerce are as follows: 


EXPORTS OF WATCHES FROM ‘THE UNITED STATES 
DURING MAY. 


Countries. Value. 
ME i iste alive die wa deh eC enemas $25 
IT a ois & os axes ow sie ae OG Oalewaeielns 54 
Iceland and Faroe Islands.........eee00+ 3 
Ra AEs SoIG fos s ee ove sas a i0'6e blevoisiace'v mie wisi 170 
PERN oS teca ocd ios4 elpreraus avsievebieierelere 28,843 
Co ES ee ee rere eee 92,331 
a eee ree Parr 37 
SON NE 5% b's eferainiy Sei siv-eieaais 14 
CR AREAS AS ee re rene ee 87,327 
Pg no SiN cigs aLevore tesa ia veioss Galata ® 272 
Be MN gos ave Cla Soiacave iw wtasesai6 8:aiater’ 24 
MMMM e556 6: Wasaht sb shis ow elw 8 6:6inis 4 84 
on RRR ate, Ser ee ee nee 429 
Newfoundland and Labrador..........++. 48 
0 Re ee re 119 
Other British West Indies............-. 50 

eas 48 o's. pis o6'S 410:4-4 ates as 00% 4,672 
Prenen Best Indies. .......ccscccscccees 9 
Bl i aan 28 
Dominican Republic .........eeeeeeecees 30 
i Ct SRE: |) I << ee 374 
SERN oo ss ics can cus en beeltewat 106 
REMMI 25h). Sieisveatews 46 Visa eevee o's oeetere 2 
WOPIPMN AROMA, «6 5 SMA 5k oo: 0:0 garsieie ssa 43 
2 US. RR 1 0 1,616 
SEY 345.6. SEbOMOS woddanddewsdas xis 1,382 
RPM OT ia ost scsoils i aicieinGual ble Wala hus 37,010 
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NT sacs awacccecceundeasaee 179 
SEA, OU ano 4.000 0.0 estnacne des 193 
Other British East Indies 2.0... cscccers 40 
WEG SRO CUIMNOR Se 6 )5.600-5.0s creeieseewes 220 
1 REA COCCHI SOC OT Ce 80 
MR CMIE RIC DIO occ ¥e a hes ctlein cud ceeas 355 
FS NGO RIES OS CER TE TTT 4,883 
See ico 8 kk oe Koes eenneaeee 25 
Phiingine TslanGe. .osss.00:045.0.0-c0sneca 1,631 
Werte. WER ATOR 6 6.0006 ches ee edee cee 594 
Dritieh- SOU: MiIHhCas sieicie iceisicceccwiecs 1,682 
atHl! vais -sicinds weateestneeteeveeses $265,008 








Providence Jewelers Much Interested in 
Prospects in South American and 
Other Fields 
ProvipENcE, R. I., July 16—There never 
was a time in the history of the jewelry 
industry of this city and vicinity when there 
was such general activity in the opening and 
developing of new fields for business as at 
the present time. The recent holding of 
the exhibit of South American jewelry and 
silverware arranged by the Federal Trade 
Commissioner, Samuel W. Rosenthal, at 
the Providence Chamber of Commerce, 
which attracted a large number of visitors, 
evidenced the great interest now being 
taken in the expanding and developing of 
the jewelry industry, especially on the 

South American continent. 

Steps are being taken through various 
agencies following the policy of endeavor- 
ing to facilitate the opening of new mar- 
kets in Latin America, which may mean a 
great deal to Providence manufacturers. 
Among these agencies are the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association, the National Jewelers 
Board of Trade and the Providence Cham- 
ber of Commerce, while the practicability of 
forming a jewelers’ export association, or 
some similar organization is being seriously 
considered. 

Alrealy several conferences have bven 
held by representatives of the various jewel- 
ers’ associations, and plans are being for- 
mulated which, it is expected, will soon be 
ready to be submitted to the manufacturing 
jewelers that will lead eventually to a pet- 
manent and powerful body. 

An evidence of the interest that the man- 
ufacturing jewelry and kindred industries 
are manifesting in the activities of the 
Providence Chamber. of Commerce in con- 
nection with exportation and other matters 
associated with the commercial and indus- 
trial growth and development of this city 
is seen in the election of the following con- 
cerns to membership in the Chamber of 
Commerce at the meeting of the board of 
directors held on Thursday: Potter & 
Buffinton Co., David |A. Hart, D. W. 
Coultas Co., A. B. Mfg. Co. and J. A. & 
W. S. Greene, manufacturing jewelers. 

Other countries besides the Latin Amer- 
ican are also included in the plan to pro- 
vide new markets for jewelry, the prin- 
cipal feature of the plan being the removal 
of restrictions on parcel post shipments 
that exist at present with several of the 
foreign countries. 

Considerable correspondence has been 
held between Secretary Backus of the Na- 
tional Jewelers Board of Trade and the 
Post Office Department for the purpose of 
having modified certain rulings and the 
opening of parcel post deliveries with the 
countries where restrictions against the 
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importation of jewelry by mail now exist 
this mode of delivery being prohibited in 
several countries. 

According to information received during 
the past week from the Post Office author- 
ities at Washington, jewelry cannot be im- 
ported into England without a special li- 
cense obtained in London. Fountain pens, 
as well as other articles made in, part of 
gold or containing gold, are prohibited from 
the importation of jewelry by mail. 

The advantages to Providence manufac- 
turers of jewelry of having these restric- 
tions removed, both as regards the South 
American countries and others is self evi- 
dent. This is an opportune time, it is said, 
for Providence and American jewelers to 
get a hold in South American markets. 

In an effort to build up the export trade 
the National Jewelers Board of Trade has 
asked the Post Office Department to use its 
influence in having the bans removed from 
the parcel post jewelry shipments by sev- 
eral South American countries. This the 
department has promised to do. At pres- 
ent, Bolivia, the Dominican Republic, 
French Guiana, Gaudeloupe, Italy, Marti- 
nique, British Samoa, France and her colo- 
nies prohibit parcel post shipments. Sweden 
bars the importation of gold and silver not 
up to standard. Japan, however, permits 
the importation of jewelry through the 
mails. 


BOSTON LABOR SITUATION 











Shortage of Help and Demands for More 
Pay and Fewer Hours of Work Face 
Manufacturing Jewelers 

Boston, Mass., July 16.—The labor situa- 
tion in the jewelry trade in Boston is most 
perplexing and calls for drastic action on 
the part of employers to remedy. Not only 
is there a painful shortage of help, but what 
is more exasperating is that some of the 
manufacturers, it is reported, have resorted 
to the questionable practice of “stealing” 
employes from one another by offering 
more money. 

Since the manufacturing jewelers’ or- 
ganization fell to pieces some months ago 
there has been a lack of co-operation which 
has left the individual employers open to 
attack by the local union, which only a day 
or two ago has secured an increase of 20 
per cent. by personal demand on the manu- 
facturers separately. Not being organized 
the 20 or more manufacturers have had to 
succumb to the requirements of the local 
union without being able to raise a finger 
in protest. 

Now they are faced with the proposition 
of a demand for 40 hours in place of 44 
and four hours on Saturday. Several jewel- 
ers have expressed to THE JEWELERS’ Cir- 
CULAR representative that it is high time 
that the manufacturers form a new or- 
ganization, which should not be merely a 
social club, but one devoted almost exclu- 
sively to business problems. It is said 
by some that their workmen after hours 
go to work for other shops, which is re- 
garded as unjust, mot only to the union, 
under which the men ought to be paid more 
for overtime, but also to the regular em- 
pleyers, who have perhaps only sufficient 
work in hand to keep the men employed for 
a certain number of hours each day. 
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The Exclusive Melee House 
To Jobbing and Manufacturing Trade only 


Melee Melee 
Melee Melee 
Melee Melee 
Melee Melee 

Melee Melee 
Melee Melee 
Melee 
Melee Melee 
Melee Melee 
Melee Melee 
Melee . Melee 
Melee Melee 
Melee Melee 


Every size, price and quality 


JAMES J. LOEB & BROTHER 


IMPORTERS and CUTTERS of MELEE 


Antwerp, | R Levius London, E.C. 50 Holborn Viad 
acim Al 2 Tulp on 68 NASSAU ST., N. A Paris ti Rue de as Mo og 2 
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DIAMOND TRADE STRONG 





Keen Demand for Gems Reported from Lon- 
don Market—Continental Buyers Com- 
peting with American Importers 


The Financial News of London, in dis- 
cussing the diamond market in that center, 
in its issue of July 4, contained the follow- 
ing: : : 
“Concerning the diamond trade, nothing 
new has to be reported. Conditions remain 
as they have existed for months past. If 
anything, the demand is keener, more espe- 
cially for cuttable goods, while brilliants 
have found an everready market. America, 
which has always taken the finest stones, 
now experiences strong competition on the 
Continent. As we pointed out on a pre- 
vious occasion, there was a suspicion that 
Germans were converting their property 
into diamonds in order the more easily to 
concea! their wealth and avoid the confisca- 
tion or levy that they regard as certain to 
be made upon capital as a result of the war. 
Suspicion is now converted into fact. In 
Amsterdam is a diamond exchange, to 
which the public are admitted. To cope 
with the immense business this has been 
open for a considerable time for seven days 
a week, purchasers—largely Germans and 
Austrians—having to stand in queues be- 
fore they could satisfy their requirements. 
To some extent, of course, this state of 
things explains the feverish activity at the 
cutting mills, and the endeavors to keep 
them in full swing. One authority re- 
marked that even the term “crazy” failed 
adequately to describe conditions. 

“Shareholders in diamond companies are 
naturally interested in the state of the trade 
in rough and cut, because of the policy 
that has been adopted it is the producers 
who now derive the benefit. For many 
years attempts were made to control the 
market, but there was not complete cohe- 
sion. Now the position is quite sound, and 
the mining companies are coming into their 
own. Seeing that diamonds are a luxury, 
it would be the height of folly to offer un- 
limited quantities; the present prosperity 
is due to the limitation of carats. America 
is rolling in wealth, and the demands thence 
cannot be satisfied. The result of the pol- 
icy now being pursued is, of course, to 
lengthen the lives of the mines and im- 
prove shares from the standpoint of invest- 
ment. The companies now have two strings 
to their bow, for the qualities of stones 
which are unsuitable for polishing are read- 
ily realizeable for industrial purposes. 
Good as the trade in the latter respect is, 
‘the prospect is decidedly better. Home 
firms are turning round, and on the removal 
of certain restrictions the consumption in 
the engineering and electrical lines will in- 
crease. 

“According to the views of a valued cor- 
respondent, the head of a most important 
house in industrial goods, the outlook on 
the Continent is very promising. At the 
moment things are rather quiet because of 
labor troubles, but his personal investiga- 
tion of the state of affairs in France and 
Belgium shows that the stagnation now rul- 
ing is merely temporary. Many metallur- 
gical and engineering firms are at a stand- 
still owing to the exorbitant demands of 
the workmen, which in some cases have re- 
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sulted in a lock-out. But the work to be 
done is there, and orders are being placed 
for industrial diamonds and essential tools. 
Italy also has her labor troubles, though as 
these must come to an end in due course 
far-seeing firms have already dispatched 
their representatives to London to make 
the necessary purchases. Shareholders in 
the leading diamond companies have con- 
sequently nothing to worry about at pres- 
ent.” 








A Mystery Cautiously Inspected 





(From The New York Times.) 
HY the Senate should be even more 
determined than the House to re- 
peal the daylight-saving law is a question 
that deserves deep thought, for its solution 
is a difficult one. On general principles, 
one would expect the situation to be re- 
versed—to find the House, that is, more 
timorous of the “farmer vote” than is the 
Senate, for the farmers can “get at’ the 
Representatives more often than at the 
Senators, and there are at least a few of 
the Representatives who have, or have had, 
farms of their own. That might explain 
their antagonism to daylight saving, or at 
any rate it would do as much toward ex- 
plaining it as do the arguments which the 
farmers themselves make against the 
device that so pleases almost everybody 
else. 

But the Senators, or at any rate the 
great majority of them, long since forgot, 
if they ever knew, whether the dew inter- 
feres with the performance of farm work, 
and therefore their present anxiety that 
farmers may not have to risk the early 
morning moistures is indeed mysterious. 
Can it be that the Senate hates daylight 
saving even more than the House does 
simply because the real objectors are not 
farmers at all, but the far less numerous 
folk whose wares and services are in the 
greater demand, as more of the world’s 
work is done by other light than that of 
the sun? 

There are whispers, and an occasional 
quite clearly audible remark, that the 
farmer demand for repeal of the daylight- 
saving law would be far less insistent than 
it is now if certain people who keep wisely 
and carefully in the background had not 
taken measures to make the farmers dis- 
contented with a scheme of greater value 
to people who live in cities than to those 
whose residences are rural. With these 
secret exaggerators and manipulators of 
the rustic grievance it is conceivable that 
Senators would be more in touch and sym- 
pathy than are the occupants of the lower 
chamber. But to accept that as a solution 
of the queer mystery one must be deeply 
cynical and full of suspicion as to Sena- 
torial virtue and sincerity. Yet till a better 
theory is suggested that one does have a 
dreadful plausibility. 








FE. A. Fano, a well known jeweler and 
resident of Bakersfield, Cal., for about 25 
years, was found dead in bed about 1 o’clock 
one afternoon a short time ago in his room 
at the Willis Hotel. Heart trouble is said 
to be the cause of the death of Mr. 
Fano. 
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PRECIOUS STONES IN 1918 





Report by the United States Geological 
Survey 


The value of the precious stones annu- 
ally produced in the United States from 
the beginning of this century to 1914 has 
been about one-third of a million dollars, 
In 1914 and in every year since, the annual 
value of the output has dropped consider- 
ably, and in 1918 it dropped to $106,523, 
the lowest reported since the United States 
Geological Survey began to collect statistics 
of gem production, in 1883, with the single 
exception of 1896, when it was $97,850. 

The report on the production of precious 
stones in 1918, just published by the United 
States Geological Survey, Department of 
the Interior, ascribes the decrease in the 
value of the precious stones produced to 
the military enlistment of many gem min- 
ers, the general scarcity of labor, and the 
poor market. 

The output consisted chiefly of the sap- 
phire variety of corundum, which is nearly 
all used as mechanical bearings in watches 
and other instruments that require practi- 
cally non-wearing frictionless bearings. 
Other less valuable and softer minerals 
used for this purpose are garnet and some 
forms of hard, compact silica, known as 
agate and chalcedony. The annual value 
of the output of the four gem minerals, 
sorundum, quartz, tourmaline and_ tur- 
quoise, amounts to over four-fifths of the 
total value of all the precious stones pro- 
duced in the United States. 

Montana, Nevada, California, Colorado, 
Maine and Arizona are the chief gem- 
producing States, but from 20 to 30 States 
annually report some production. 

Several relatively large diamonds were 
found in Arkansas in 1918, notably a 
canary-colored octahedron weighing nearly 
18 carats and a number of smaller stones 
weighing several carats each. The value 
of all the diamonds produced in the United 
States, however, in no year exceeds a few 
thousand dollars. 

The report also records the finding of 
two large diamonds in South Africa, 
weighing about three ounces each. It is 
estimated that about half the diamonds in 
the world are owned in the United States 
and that their value is over a billion dol- 
lars. With the elimination of competition 
from German Southwest Africa 95 per cent 
of the world’s production of diamonds 
will be under the control of the De Beers 
Consolidated Mines Co. and its selling 
agents. 

The report gives a short list of the indus- 
trial uses of precious stones of gem qual- 
ity and full descriptions of the Iceland spar 
variety of calcite and of optical fluorite, 
states the special uses and necessary quali- 
fications of the material, and includes lists 
of buyers. 

The report on the production of precious 
stones in 1917, copies of which may still 
be otbained free by addressing the Di- 
rector, United States Geological Survey, 
Washington, D. C., contains a full list of 
gem names, each followed by the name of 
the mineral species to which the gem be- 
longs. A second list gives names of the 
mineral species, each followed by all the 
names of the corresponding gem. 
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ELVA PEARLS 








La Tausca Cynthea Pearls 


(Super-Coated Solid Qualities ) 


T is a fact that La Tausca Cynthea Pearls are in a class 
by themselves. 
During a period of about twenty-five years these qualities 
have stood the most rigorous tests for permanence of coating 
and brilliancy of lustre, and that is why you, as a reliable 
jeweler, can handle them with a degree of reliance which you 
cannot place in any goods which have not been so tested. 


They are proof against the action of perspiration, body heat 
or climate, and are as perfect in lustre after having been worn 
for years as when first purchased. 

It is an absolute fact that replacements of these super-coated 
solid qualities have been so insignificant as to be practically 
negligible; and while they are fully guaranteed, we are very 
seldom called upon to honor the guarantee. 

Every jeweler can handle La Tausca Cyntheas with perfect 
assurance of their permanence. 


Every La Tausca Necklace 
sold by a Retailer. 


Retailers supplied through 
Wholesalers only. 
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THE TAX ON GOLD PENS 


Revenue Department Decides That Tax Ac- 
crues in All Cases Except When Nib Is 
Sold for Repair or Replacement in 
Fountain Pens 


WasuincTon, D. C., July 17.—Unlike 
other sections of the Revenue Law, the 
paragraph taxing sales on jewelry, Sec- 
tion 905, has been the subject of compara- 
tively few controversies since the act 
went into effect, owing to the fact that the 
jewelers, through their War Revenue Tax 
Committee, and the officials of the Govern- 
ment, worked out the solution of most of 
the difficult questions that could arise be- 
fore the jewelers had to make a return on 
their sales. In fact, on nearly every point 
that could come up, the jewelers and the 
revenue collectors in the various districts 
were in accord as to the interpretation of 
the Act through the information which 
had been given to the jewelry trade by 
its committee, through THE JEWELERS’ Cir- 
cuLaR, and through the “Jewelry Tax 
Primer,” published by the committee, which 
was in exact accord with the instructions 
sent out by the department to the collectors 
and their deputies. 

One of the very few questions that were 
not clearly settled related to the tax on 
gold pens or nibs when sold separately. 
The Revenue Department some time ago, 
in answer to questions, ruled that a gold 
pen or nib when sold separately for re- 
placement in a fountain pen was not tax- 
able, and it was believed by the jewelry 
trade that this meant that the decision ap- 
plied equally to a pen sold for a regular 
penholder. The department, however, has 
not taken this view, and while adhering to 
the ruling that the replacement of a gold 
pen in a fountain pen does not constitute a 
taxable sale, feels that the sale of a gold 
pen for any other purpose is taxable. This 
matter was made clear in a letter signed 
by John E. Walker, Deputy Commissioner, 
to the chairman of the Jewelers’ War 
Revenue Tax Committee sent yesterday to 
the effect that gold nibs sold for any other 
purpose than above mentioned are subject 
to tax, and if the dealer has no means of 
determining the purpose for which the 
nib is sold, he should return the sale for 
taxation. 





Meyer D. Rothschild, chairman of the 
Jewelers’ War Revenue Tax Committee, 
confirmed the facts contained in the above 
dispatch Friday, and gave out the text 
of the letter which was received from 
Deputy Commissioner Walker. This letter 
reads as follows: 


TREASURY DEPARTMENT, 
Office of Commissioner of Internal Revenue 
WASHINGTON, July 16, 1919. 
Jewelers’ War Revenue Tax Committee: 
(Attention Meyer D. Rothschild, Chair- 
man. ) 

Gentlemen-—-Referring to your letter of 
July 7 you are advised that, as heretofore 
Stated, this office has held that gold pen 
nibs sold for any purpose other than repair 
or replacement in fountain pens are subject 
to tax under Section 905 of the Revenue 
Act of 1918, 

If, as stated by you, a dealer has no 
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means of determining the purpose for 
which gold pen nibs sold by him will be 
used, the best solution would seem to be 
for such dealer to make return of tax 
upon the sale of all such articles. 

Respectfully, 

(Signed) JoHn E. WALKER, 
Deputy Commissioner. 

Chairman Rothschild called attention to 
the fact that the matter is covered in ques- 
tion and answer No. 54, on page 28 of the 
“Jewelry Primer of the War Revenue Act 
of 1918,” published last May, and that 
therefore the answer given to question 54 
should be modified by striking out from 
the last line the words “or for a regular 
penholder.” Jewelers should take note of 
the above ruling by Commissioner Walker, 
and those who hold copies of the primer 
should make the correction accordingly. 

It might be noted in passing that this 
is practically the only correction that has 
been made necessary to the answers given 
in the War Tax Primer by any of the 
decisions of the department issued since 
the law went into effect. : 

The corrections of the “Primer” received 
strong official confirmation in a letter sent 
to its Jewelers’ War Service Committee 
recently by Deputy Commissioner Walker, 
which said: 

Referring to your letter of June 27, with which 
you transmit a revised copy of your “Jewelry 
Primer,” you are advised that this primer seems 
to be in correct form, with the exception of para- 
graph 54 on page 28. 

As heretofore stated, it has been held by this 
office that the sale of a gold pen nib for repair 
or replacement in a fountain pen is not subject 
to tax, but that a gold pen nib sold for any other 
purpose is taxable, 

It is, therefore, suggested that the words, “‘or 
for a regular penholder,” appearing in paragraph 
54 of the primer be striken out. 

Respectfully, 


(Signed) Joun E. Wacker, 


Deputy Commissioner. 








Chicago Jewelry Store Robbed When Clerk 
Is Called Away to Receive Fake Tele- 
phone Message 


Cuicaco, July 16.—Even at the high price 
ef phones in Chicago it proved more ex- 
pensive yesterday for M. B. Solomon, 802 
N. Clark St., to be without one. 

During his absence at lunch time, George 
Lundberg, in charge, was called next door 
for an important telephone message. It 
seemed a little quiet on the street so George 
closed the door, did not lock it, and went 
into the drug store. Here he listened to 
“Dr. Fisher” tell of an automobile accident 
in which Mr. Solomon had been very seri- 
ously injured. It required several minutes 
for the “Dr.” to tell him all the details. 

When Lundberg returned to the store he 
found three men who “kidded” him about 
leaving the store open and told him what 
might happen if he did it again. They said 
they had watches there for repair, but 
would return and see Mr. Solomon. Three 
diamond studs found to be missing are 
valued at $1,500 by the proprietor. 

Burglars recently gained entrance to the 
store of P. Marguilus, 216 S. High St. 
Columbus, O., by climbing over the front 
door transom and stole jewelry valued at 
$150, according to a report made to the 
police. 
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CAREER OF J. F. EDDY 


One of Providence’s Oldest Jewelry Workers 
—Survived by Four Sons, Who Fol- 
low the Jewelry Trade 

ProvipeNce, R. I., July 16—James F. 
Eddy, one of the oldest local jewelry 
workers, died on July 5 at the age of &2. 
Mr. Eddy was born in Swansea, Mass., 
Feb. 2, 1837. At the age of 16 he went to 
Providence and began his career as a 
jeweler. He worked constantly at the trade 
until about six years ago, and was known 
by most of the members of the trade in 
this section. 

He was with some of the houses that are 
now out of business. He was known as 








THE LATE JAMES F. EDDY 


an expert setting maker in the days when 
these were made by hand. 

Mr. Eddy is survived by five children, 
four sons and one daughter. All of the 
sons took up the jewelry business and all 
except one (A. E. Eddy, who was with the 
Waite Thresher Co.) are now in the busi- 
ness. H. F. and C. M. Eddy are with 
houses in Providence and H. M. Eddy 
travels for the Stein & Ellbogen Co., Chi- 
cago. 








ANOTHER HOLD-UP 





Chicago Bandits Get Hot Reception by Retail 
Jeweler, but Get Away with Rings 
Worth $700 

Cuicaco, July 17—Not finding an auto- 
mobile handy which they could steal or 
being unable to drive one, three hold-up 
men hired a taxi yesterday and proceeded 
to the store of Heiman Jacobsohn, 1618 
West 12th St., and held up the proprietor. 

Two diamond rings, valued at $700, was 
their reward, but Mr. Jacobsohn gave 
them such a reception with his revolver 
that their stay was brief and about $15,000 
worth of diamonds in the open safe were 
not molested. 

One of the robbers was wounded and 
left a trail of blood in the get-away, but 
all three escaped. The police are holding 
the driver of the taxi and expect to cap- 
ture the men. 
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Wedding Rings 


— ignadal wedding rings look alike. In the beginning only an ex- 

pert can tell the difference. Time, with its toll of wear, 
quickly shows the difference between the Wheeler wedding ring 
and the ordinary wedding ring. Your customers don’t know this. 
They look to you to act as their expert. You can recommend a 
Wheeler wedding ring to your customers because you know that 
it is the Wheeler method that makes the Wheeler ring so perfect. 


Wheeler wedding rings are seamless. A method of manufactur- 
ing all our own enables us to condense the metal in’ Wheeler rings. 
When a Wheeler wedding ring is compared with an ordinary wed- 
ding ring of the same size, it is found to be smaller than the ordi- 
nary ring, although there is fully as much gold in the Wheeler 
ring. But the gold in the Wheeler ring is condensed,—made hard, 
a hardness that shows in the wear, for Wheeler wedding rings 
retain their size long after the ordinary ring has worn smaller. 


Jewelers know that if it is a Wheeler product nothing more re- 
mains to be said. Selling your customers Wheeler wedding rings 
will help build the same kind of reputation for you,—if it comes 
from your store nothing more needs to be said. 


Wheeler wedding rings are made in 22 Kt., 18 Kt., 14 Kt. and 
10 Kt., also in platinum. Hand engraved wedding rings are one 
of our specialties. 


MANUFACTURED AND SOLD BY 


HAYDEN W. WHEELER & CO., Inc. 


2 MAIDEN LANE NEW YORK 
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ALSO SOLD BY 


THE HOEFER JEWELRY COMPANY 
KANSAS CITY, MO. 
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VIRGINIA CONVENTION 


Program for Meeting of the Retail Jewelers 
Association at Roanoke, July 21-22 


Roanoke, VA., July 19.—The annual con- 
yention of the Virginia Retail Jewelers 
Association will be held at the Hotel 
Roanoke in this city next Monday and 
Tuesday, and jewelers from all over the 
State are planning to attend the gathering. 

An excellent program has been issued 
which contains, besides a generous amount 
of advertising, a view of the Hotel Roan- 
oke and grounds, the Municipal building 
of Roanoke, Va., pictures of the State offi- 
cers and views of the city. 

George L. Palmer, Newport News, presi- 
dent of the association, has sent out the 
following greetings to members: 

PRESIDENT’S GREETING. 


We will assemble together again _on July 21 
and 22 for our 12th annual convention. I wish 
to extend to you fellow jewelers and co-workers 
for the betterment of our craft, my heart-felt 
greetings and ask that you will make this our 
banner convention. 

We missed our convention in 1918, as so many 
of us were short of help and nearly all of our 
Virginia cities were affected by being in the war 

ratory zone. 
Owe, f Ao will come together this year with 
a new feeling of gladness and good fellowship, 
ac “The Great War” is behind us (and we are 
more than conquerors) instead of hanging over 
us as a pall. ; 

Many of our loved ones are hack in the family 
folds, after doing their noble bit, and this should 
hearten us to take a fresh hold. 

We have been peculiarly blessed in not having 
lost many of our dear boys, and in now having 
the maior portion of them back with us, also in 
not being in the war-torn part of the world. 
The south has gained a lot of prestige for the 
part she has so nobly played, and is also re- 
warded in material benefits. We have had the 
greatest business that we have ever known, and 
there seems to be no slacking. This is helping 
us to get back on our feet from our Civil War, 
and the gap that existed for so long has been 
entirely healed, and we are one big grand, united 
Democracy, and we must take this democratic 
spirit into our every day life and practice its 
teaching, to work together for each other for the 
good of the whole, even unto the weakest of us. 

We have many conditions confronting us that 
we can work out to a satisfactory solution if we 
will all put our shoulders to the wheel and do 
our turn. ’ 

We want this to be the largest and livest 
couvention that we have ever had. We will meet 
in the livest Mountain City we have in the State, 
and we have one of the finest lot of fellow jewel- 
ers in this growing city of Roanoke, that can be 
found anywhere. I always like to get together 
with them. They all pull together so well for 
their city and our association. 

The association was to have met here, in New- 
port News, and I feel very sad that it was im- 
possible to cntertain this convention here. We 
are one of the cities that is having a very grave 
housing and hotel problem that does not seem to 
get solved. These grand fellows took hold and 
have worked like beavers to make this a great 
success, and I hope that every store in Virginia 
will have a representative there, and that you will 
bring with you a lot of fine new ideas and a lot 
of surplus energy to put this convention over the 
top and make a grand success of it. 

The gocd feilowship that these meetings de- 
velop do more good than anything that we can 
do for each other in any other way. If we could 
just get every one, it would be of the greatest 
benefit to all. Please come and work with us for 
the good you can do us, and for what we can do 
for you. 


The program for the convention is as 
follows: 


Program—Monday, July 21 
10.00 a. M.— Registration and distribution of badges. 
At Chamber of Commerce. 
11,00 a. M.--Meeting called to order. 
Address of Welcome, by Mayor Boxley. 
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Response, by President, George L. 
Palmer. 
President’s annual rerort. 
Secretary’s annual report. 
Treasurer’s annual report. 
Appointment ot resolution committee. 
Report of standing committees. 
Address: “The Jeweler’s Friend,” Col. 
J. L. Shepherd. 
12.45 p. Mi—Meeting of entertainment committee. 
1.00 p. M.—Lunch, Masonic Temple. 


AFTERNOON SESSION. 
2.30 vp. M.—Discussion from, members of the asso- 
ciation on taxes. 
3.45 p. M.—Official photograph. 
4.00 p. m.—Automobile ride to points of interest. 
6.30 p. M.—Trip on the incline. 
7.00 p. M—Banquet in the skies, at Rockledge 
Inn. 


Tuesday, July 22 

16.00 a. M.—Meeting called to order. 

11.00 a. M.— Questions. 

11.30 a. M.—Report of committee on resolutions. 
Unfinished business. 
New business. 
Election of officers. 
Selection of next meeting place. 
Address from our visiting friends. 
Adjournment. 








SUIT FOR ROYALTIES 


Inventor of Patent on Cigarette Cases Asks 
Accounting from Manufacturers on Arti- 
cles Which They Deny Were Made 
Under His Patents 

The suit in equity involving certain im- 
provements in cigarette cases instituted 
some time ago by Leo Potter of New York 
against the Wightman & Hough Co., Provi- 
dence, R. I., will in all probability not come 
up for a hearing before the Fall term of 
the United States District Court in New 
York. The original bill of complaint which 
was filed last May asks for no injunction, 
but merely damages and an accounting. 
The defendants answered the complaint on 
June 27 last denying many of the allega- 
tions and seek the costs sustained in bring- 
ing this action. 

In opening the bill of complaint, Leo 
Potter claims that he is the first inventor 
of certain new and useful improvements in 
cigarette cases and made application at 
Washington for a patent covering these 
improvements on May 23, 1914. While the 
application for patent was still pending, it 
is claimed, the plaintiff assigned all of his 
rights to Emil Potter. This assignment, 
the bill of complaint states. was officially 
recorded at the United States Patent Office 
on Dec. 26, 1914. On March 30, 1915, Let- 
ters Patent 1,133,745 covering these im- 
provements were issued to Emil Potter, 
giving him the exclusive right to make, use 
and sell the invention. 

It is further stated that on May 7, 1915, 
Emil Potter entered into an agreement with 
the Wightman & Hough Co. to sell, assign 
and transfer to the defendant his interests, 
rights and title in the improvements. This 
agreement, however, it is stated, was sub- 
ject to the payment of royalties to the com- 
plainant of 5 per cent. on the net selling 
price of all cigarette cases sold and deliv- 
ered by the defendants after April, 1915, 
and made under Letters Patent 1,133,745. 
The agreement further stipulates, it is 
claimed, that returns on sales of these ciga- 
rette cases must be made at least quarterly 
and that the payment of the royalties must 
be forthcoming 30 days after the making 
of these returns. 
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On July 22, 1915, it is alleged, Emil Pot- 
ter assigned his rights of the agreement 
with the Wightman & Hough Co. to the 
Nockwood Corporation of New York. 
The rights of the agreement were held by 
the Nockwood Corporation for almost two 
years and on April 3, 1917, the bill of com- 
plaint asserts their rights were transferred 
to Leo Potter. 

At the time Emil Potter entered into the 
agreement with the Wightman & Hough 
Co. he claims he was paid $5,000 as an ad- 
vance on royalties. It is further stated that 
the defendant continued to make the pay- 
ments, according to the agreement, up to 
Jan. 1, but since that time have been selling 
cigarette cases embodying the improve- 
ments, but no payments have been made on 
the royalties. 

In closing the plaintiff alleges that as a 
result of the failure to make these payments 
the complainant has been damaged and 
asks that Wightman & Hough Co. be or- 
dered to account for and pay royalties de- 
rived from the manufacture and sale of 
these cases since Jan. 1, 1919. Also in 
addition to paying these royalties the 
defendant be assessed to the amount of 
damages the complainant has sustained. 

In the answer the Wightman & Hough 
Co. denies that Leo Potter was the first 
and sole inventor of the alleged new and 
useful improvements on cigarette cases 
and that they were without knowledge, save 
by the bill of complaint, that the plaintiff 
made application for a patent at Washing- 
ton covering these improvements. They 
admit, however, that Letters Patent 1,133,- 
745 were granted to Emil Potter as as- 
signee to Leo Potter. 

The defendant admits entering into an 
agreement on May 7, 1915, with Leo Pot- 
ter and promise to produce this agreement 
when the case is brought to trial. They 
further admit having knowledge of the 
various assignments of this agreement and 
making the payments of royalties up to 
Jan. 1, 1919. The answer further states, 
however, that since Jan. 1, 1919, the de- 
fendants have not been making or selling 
cigarettes cases embodying the Potter im- 
provements, so for this reason assert that 
the plaintiff is not entitled to any returns 
or royalties under the agreement. It is 
further denied that the complainant has 
been damaged and in closing the answer 
prays for a dismissal of the bill of com- 
plaint and that the plaintiff be decreed to 
pay the defendant the cost and charges sus- 
tained in bringing this action. 








Certain styles of reproduction jewelry 
which has been manufactured in Paris for 
a number of years is now giving place to 
the American-made reproduction jewelry 
which consists of exact reproductions of 
diamond and platinum pins, according to 


- Henry W. Fishel & Sons, who are repre- 


sented on the 21st floor of the Bush 
Terminal Sales building, New York. The 
South American market is exceedingly ac- 
tive along reproduction jewelry, such as ear- 
rings, bar pins and hair ornaments. The 
markets in China and Japan, Australia, 
England, South Africa and even Paris 
are eager for goods. The market in this 
country tends more toward shoe buckles, 
hair ornaments, rings and bar pins. 
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ACCEPTED BOGUS CHECKS 


Kansas City Jeweler Victim of a Swindler 
Who Also Visited Other Merchants 


Kansas City, Mo., July 17.—Craven’s 
Diamond Shop is the latest victim of a 
bad check operator. Tuesday afternoon, 
a man whom C. S. Craven describes as 
about 5 feet 8 inches in height, of ruddy 
complexion, with grayish-blue eyes sad 
slightly gray hair, apparently about 50 
or 55 years old and weighing about 165 





pounds, entered the shop on Petticoat: 


Lane and asked to see some scarf pins. 

Mr. Craven showed him several and 
the one chosen was a horseshoe plati- 
num pin with 19 graduated diamonds. 
After buying the pin, he asked Mr. 
Craven to make out a check on the First 
National Bank of Joplin, Mo., for 
$131.25, and signed the name H. E. Ross. 
Them he looked at ladies’ wrist watches 
and selected a white, gold chased, 15- 
jewel, readjustment Swiss watch, priced 
at $78.75, and signed another check on 
the same bank, this time for the total 
amount, $210. , ~~ 

He left the first check with 
Craven. As soon as the stranger had 
gone, Mr. Craven called the Joplin bank 
by long distance telephone and found 
that the bank had no such account. Im- 
mediately Mr. Craven visited several 
other jewelry stores in the immediate 
neighborhood and found that the same 
man had been in earlier in the afternoon 
and had:selected goods, but had not suc- 
ceeded in getting away with anything, 
suspicion being aroused when he offered 
checks. 

At one place he signed a check for 
$140 on the First National Bank of St. 
Joseph, Mo., but the proprietor held the 
goods, as he has been victimized twice 
within the last six months by similar 
transactions. At another store the 
goods selected amounted to $200 and the 
third place the purchases did not reach 
quite this amount, but in both instances 
excuses were offered for holding the 
goods until inquiry was made concerning 
the checks. 

What caused Mr. Craven to accept 
the check in good faith was the impres- 
sion that he had waited on the man pre- 
viously and also the fact that he has a 
regular customer of the same name but 
different initials and he thought it might 
be a relative. 

As soon as he discovered the fraud, 
which was within an hour after the man 
left the store, he notified the police and 
swore out a warrant for the swindler’s 
arrest. Although the hotels were visited 
almost immediately, no trace of the cul- 
prit could be found and it is believed 
that he left the city, possibly on an in- 
terurban car. 

Mr. Craven gives an accurate descrip- 
tion, even noticing the jewelry worn by 
the man, consisting of a well worn gold 
signet ring, half inch square; a platinum 
diamond scarf pin with about a five- 
grain pearl center, and a platinum Ma- 
sonic square and compass, medium size. 
Although he seemed to be slightly under 
the influence of liquor he was not intox- 
icated and seemed to be deliberate in 


Mr. 
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his transactions. He appeared to be a 
business man, perhaps a mining opera- 
tor, Mr. Craven states, and wore a blue 
serge suit, soft straw hat and four-in- 
‘hand tie. 








Honor Medals for San Francisco Heroes 
Now Ready for Distribution 

San Francisco, Car., July 16.—An honor 
medal gift of the people of San Francisco 
to the soldiers, sailors and marines who 
enlisted from San Francisco is now being 
awarded. It is the token of recognition 
and appreciation, and incidentally it is one 
of the most beautiful medals ever turned 
out by local engravers. 

Every soldier, sailor and marine who en- 
listed from San Francisco is entitled to a 
medal. The procedure of distribution is 





HONOR MEDAL FOR SAN FRANCISCO HEROES. 
simple. All an applicant has to do is to 
present himself at the business office of 
the San Francisco Bulletin, register his 
name and ‘produce discharge papers or 
other credentials to prove first that he was 
or is in the service, and second, that his 
enlistment was from San Francisco. When 
these facts are established the applicant is 
presented with an order for his medal, 
which is delivered absolutely free. 

The medal is artistic in design and sub- 
stantial in material. It weighs 742 penny- 
weights and is of silver. Above the medal- 
lion is a silver bar on which the name of 
the soldier, sailor or marine may be en- 
graved and this engraving is also supplied 
without expense. 

The medals were made by Granat Bros. a 
local firm. 








The character of the co-operative work 
being done by advertising clubs and “blue 
sky” commissioners of the country, says a 
bulletin from the Associated Advertising 
Clubs, is illustrated by a recent agreement 
which the newspapers of Cleveland made 
with Edward L. Greene, manager of the 
Better Business Commission of that city, 
whereby they will accept no further adver- 
tisements from stock promoters who do not 
have the sanction of the Ohio “blue sky” 
department. In line with this plan, Mr. 
Greene receives frequent reports upon action 
taken by the State official in charge, and 
he communicates such information to the 
newspapers. It has been the custom of 
some promoters to use advertising space in 
States where they failed to obtain licenses, 
selling their “securities” by mail. 
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ANOTHER JEWELRY ROBBERY 


Tulsa, Okla., Store Visited by Burglars, 
Who Obtain Loot Valued at $4,000 

Tutsa, OK.a., July 16—The police have 
reported that diamonds, watches, jewelry 
and cash valued at about $4,000 were stolen 
by burglars who broke the locks and 
effected entrance to the Broadway Jewelry 
Co.’s store on E. 3d St., at an early hour 
one morning recently. 

The first news of the loss came to Sam 
Goldenberg, the proprietor, when he re- 
ceived a telephone call from the Palace 
of Sweets, next door to his place of busi- 
ness, telling him that his store door was 
standing open. Apparently the store had 
been burglarized during the night. Mr. 
Goldenberg arrived at 7:30, and did not 
know how long the door had been opened. 
The lock on the door and the two on the 
grating in front of the door had been 
forced. 

After making a hurried inventory, Mr. 
Goldenberg stated that the missing articles 
included several diamonds, one valued at 
$750, and another valued at $675; 85 ex- 
pensive wrist watches and a few 21-jeweled 
watches. A small safe that had been left 
open by a clerk Saturday night was rifled 
and about $450 cash was taken from it. 

The members of the city detective force 
believe they will be able to solve the mys- 
tery of the robbery. They secured finger 
prints from the showcases entered, and 
expect to make arrests in connection with 
the case in a short time. 





HOPE TO TRACE BANDITS 


Laundry Marks on Collars May Lead to 
Identification of Thieves Who Held Up 
Detroit Jeweler 

Detroit, Mich., July 18.— Detectives 
William Black and Fred Fralm are work- 
ing on an important clue which may lead 
to the arrest of the three men who held up 
Robert Coats in the jewelry store of Coats 
Brothers, 53 E. Grand River Ave., at 10 
o’clock on the merning of June 23, it be- 
came known today. 

When leaving the store the bandits left 
behind a traveling case which they had 
filled with $5,000 worth of goods which 
they intended stealing, but which they 
dropped hastily when interrupted by a 
customer of the firm entering the store. 
When searched at police headquarters the 
detectives found shirts and collars in the 
bottom of the bag bearing certain laundry 
marks. 

These laundry marks are “Da-DA” and 
“21X” and one Chinese mark which bore 
“No. 28-24.” <A circular bearing this in- 
formation has been sent to managers of 
every laundry in the city, and to many 
laundries in the state and throughout the 
country in the hope that some trace of the 
thieves will be discovered. 

Coats was hit ever the head with a 
blunt instrument in the hands of the thieves 
and then dragged behind a counter in the 
rear of the store. The unexpected en- 
trance of an old friend and customer of 
Mr. Coats prevented a larger loss. It is 
reported the thieves took a small amount 
of jewelry in their pockets. 
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SILVER MEN HOLD OUTING 


Members of Sterling Silver Manufacturers’ 
Association Enjoy Clambake at Provi- 
dence and Hold Quarterly Meeting 


Provipence, R. I., July 19.—Last Tues- 
day, almost as unheralded as a swarm of 
locusts, upward of 75 members of the 
Sterling Silver Manufacturers’ Association 
descended upon Providence, and almost as 
silently folded their tents and stole away. 
Not, however, until they had enjoyed an 
excellent Rhode Island clam bake at the 
grounds of the Rhode Island Country Club 
at Nayatt. 

It was the occasion of the quarterly 
business meeting, and the members, which 
include sterling silver manufacturers from 
all sections of New England, New York 
and New Jersey, gathered at the Narra- 
gansett Hotel here. The officers of the 
association are as follows: President, H. 
A. MacFarland, of the Mount Vernon Co. 
Silversmiths, Inc., Mount Vernon, N. Y.; 
Vice President, C. W. Harman, of the 
Alvin Silver Co., New York; Treasurer, 
W. A. Kinsman, of the Towle Manufac- 
turing Co., Newburyport, Mass., and Sec- 
retary, F. S. Taggart. 

As soon as the members had assembled 
automobiles were in waiting to take them 
to the scene of their festivities, some ten 
miles into the country, the ride being along 
the east shore of Narragansett Bay. On 
the trip they were given an opportunity 
of inspecting the immense work that is 
being done by the Standard Oil Co. of 
New York at Pomham in East Providence, 
where a section of the town, covering more 
than a thousand acres, has been purchased 
and the company is building immense 
water-front facilities and locating a $2,500.- 
000 village. 

Arriving at the Rhode Island Country 
grounds, a brief business session was 
held, following an appetizing luncheon, and 
then the members dispersed to enjoy them- 
selves according to their bent. Some went 
fishing in the club preserves; others en- 
joyed bowling and billiards, but the ma- 
jority forgot all cares by either playing 
or watching the golfers on the links. 

A dinner was served at the club at 6:30 
o’clock and was followed by another brief 
business session. 

Following the reading of the minutes 
President MacFarland introduced A. E. 
Lyons, President of the National Asso- 
ciation of Decorative Arts and Industries, 
a guest of the association, who delivered an 
interesting and instructive address on 
“Cooperation.” When Mr. Lyons had 
finished Charles W. Harman, Vice Presi- 
dent, made a motion that a hearty vote 
of thanks be extended to the speaker, 
which was unanimously carried by a rising 
vote. 

A large number of the members re- 
mained at the club all night and the others 
returned to this city by automobile and 
established their headquarters at Narra- 
gansett Hotel. They all left for Boston the 
next morning. 

The following member firms were repre- 
sented at the meeting: Frank W. Smith 
Co., by Henry E. Heywood; Gorham Manu- 
facturing Co., by Alfred K. Potter, F. M. 
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Graham, W. S. Stone and Charles Seig- 
man; Frank M. Whiting Co. by F. A. 
Howard; Alvin Manufacturing Co., by G. 
E. Fahys and C. W. Harman; Dominick 
& Haff, by H. B. Dominick, F. Mc- 
Chesney and Gilbert L. Crowell, Jr.; Graff, 
Washbourne & Dunn, by Cleveland A 
Dunn; International Silver Co., by G. D. 
Munson, W. H. Race, C. R. Gardiner, Roy 
Wilcox, A. E. Hobson and George Ohl; 
Rogers, Lunt & Bowlen, by George C. Lunt, 
H. S. duMont and D. C. Lunt; Towle 
Manufacturing Co., by W. A. Kinsman; 
Wm. B. Kerr Co., by Rupert Nock; Mount 
Vernon Co., by H. A. MacFarland and W. 
E. Taylor; R. Wallace & Sons Manufac- 
turing Co., by C. D. Morris and C. W. 
Leavenworth, and Whiting Manufacturing 
Co., by George E. Wells. 








Thief Who Robbed Two Jewelry Firms 
Arrested in Detroit 


Detroit, Mich., July 19.—Joseph Moore, 
more recently of New York city, was 
arrested early Saturday morning after 
he had robbed two jewelry firms and 
was climbing over the transom window of 
a firm dealing in near-beer supplies. He 
admitted stealing $85 in jewelry earlier in 
the evening from the jewelry department 
of Heyn’s Bazaar Co., 147 Woodward Ave., 
and also to breaking into the installment 
jewelry store of Castle Co. Inc. at 11 
Grand River Ave., west, which is next door 
to the store where he was captured. 

Patrolman John Pickrahn was the man 
who made the capture. In Moore’s pocket 
was found the $85 in small articles of 
jewelry which the alleged thief had stolen 
from Heyn’s Bazaar. 

Show cases were smashed and drawers 
torn out in the Castle store, but no articles 
were stolen, say the management, as every- 
thing was in the safe. 

When arraigned before Justice Stein on 
Saturday morning, Moore was held for trial 
in the Recorders’ Court, on a charge of 
grand larceny. 








J. Ford Fulkerson, New Castle, Pa., Again 
in Financial Difficulties 

NEWCASTLE, Pa., July 18—J. Ford Ful- 
kerson, who has been in business here at 
323 East Washington St., is now in finan- 
cial difficulties, and is reported to be offer- 
ing creditors 25c. on the dollar. Whether 
or not a bankruptcy petition will be filed 
is not known. 

Mr. Fulkerson has been in the jewelry 
business for over 11 years, and has been 
in difficulties before. The business was 
started in 1908, when with W. C. Schmidt 
he formed the firm of Schmidt & Fulker- 
con. This firm dissolved partnership in 
1911, and Mr. Fulkerson continued alone. 
In Mav, 1915, he offered creditors 20c. 
in settlement, and in July of that year an 
involuntary petition in ankruptcy was filed 
against him, and the estate realized a divi- 
dend of about 4 per cent. to creditors. He 
obtained his discharge, however, and con- 
tinued though on a much smaller scale 
than before. 

For some time he has been hampered by 
lack of capital, and creditors have been 
pressing him for a settlement. 
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USE OF PLATINUM GROWS 


Chicago Refiner Predicts Difficulty in Filling 
Future Requirements of the Trade 

Cuicaco, July 19—Harry E. Radix, 
of Thos. J. Dee & Co. 5 S. Wabash 
Ave., told the JEWELERS’ CrrCULAR reporter 
today that the demand for platinum jewelry 
is experiencing such a_ steady growth 
throughout this country that it will soon 
become a difficult problem to meet all re- 
quirements, even when production in the 
countries now disturbed by war returns te 
a normal scale. 

“In the rush of events we sometimes do 
not stop to think things over in cool 
fashion,” said Mr. Radix. “Every jeweler, 
of course, now knows that platinum is 
worth over five times as much as gold, in 
the raw state, but how often does he think 
what this means to the people who are his 
customers? He is so close to the precious 
metal proposition himself that he cannot 
see the thing in perspective, and in the 
proper proportion. We may see twc men, 
one dressed in a $25 suit, and another in a 
suit which cost $100. Both men will get 
by with their suits, but under the closer 
analysis, we know that the man with the 
$100 suit has the real article. The 
tailoring is finer, as well as the material. 
The same is true with platinum, compared 
with gold. The possibilities for beautiful 
designing are infinitely greater with plati- 
num than with gold, and the art has been 
developing ever since the platinumsmith 
first made his appearance. 

“I do not say that platinum itself is more 
beautiful than gold, and perhaps it lacks 
the thousands of vears of tradition which 
surround gold. Jewelers tell me that peo- 
ple who have money to burn insist on gold 
in the wedding ring, on account of tradi- 
tion, and some of them extend this tradi- 
tion to the engagement ring, but as a gen- 
eral rule, a diamond looks a great deal bet- 
ter set in platinum, and the realization of 
this fact is becoming so general that nearly 
every swain who can stand the financial 
pressure is barking bashfully over the 
jeweler’s counter for a stone set in plati- 
num. This is why the demand for it is 
increasing while the production is not.” 

Specialists in platinum jewelry in this 
market hail with enthusiasm the announce- 
ment that the War Department is distribut- 
ing to certain manufacturing jewelers a 
quota of the stock of platinum held on hand 
for the government. It will go through 
the hands of firms dealing in platinum to 
the manufacturers. The amount released, 
according to the understanding here, is 
nearly 20,000 ounces, worth about $2,000,000 
at a minimum cost of $105 an ounce. The 
old Russian output of 250,000 ounces a 
year would help a lot, but nobody in the 
trade here has any notion when this supply 
will come back again, and when the govern- 
ment supply is bought up, which will be in 
a week or so, they will have to depend al- 
most entirely on the shipments received 
from Colombia... England will not permit 
shipments of platinum here for some time 
at least, and little is coming from France. 








D. Bartholf will soon open a jewelry 
store at East Troy, Wis. 
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Bg Chicago Refiners Win a Victory 





Municipal Court Judge Declares Second-hand Ordinance Was Not Intended to 
Apply to the Defendants and Rebukes Prosecuting Attorney Who 
Brought Test Case—No Further Action Expected. 




















Cuicaco, July 19.—Four refiners ‘of 
precious metals who were recently “sum- 
moned” into the Municipal Court to ex- 
plain why they had not taken out a license 
under the second-hand ordinance are once 
more breathing in normal fashion. The 
JEWELERS’ CIRCULAR recently told about the 
refiners being summoned into court, and 
then left them, high and dry above the 
current of narrative, like one of James 
Fennimore Cooper’s heroes, tied to a stake 
with a dozen tomahawks flying at his head, 
while the agonized reader must hustle 
through several pages of placid descrip- 
tion before learning how said hero was 
rescued. 

Well, the refiners were rescued, and 
Judge McKinley did the rescuing himself 
from the bench. In short, he dismissed all 
four cases. In addition to that he gave 
the Assistant Prosecuting Attorney for the 
city a mild “roasting” for taking up the 
time of the court with such proceedings. 

“The second-hand ordinance was never 
meant to apply to gentlemen like these,” 
said Judge McKinley, “and you have made 
a mistake in seeking to have them take out 
a license under the ordinance. They have 
properly contended that if they submit 
to the ordinance they will place themselves 
in a class in which they do not belong. 
The matter at issue is whether or not the 
greater per cent of the business done by a 
firm is second-hand. If so, then the ordi! 
nance may be applied and the firm com- 
pelled to take out a license. If, however, 
the firm does as little as three per cent. in 
second-hand business, as one of these gen- 
tlemen here has showed to be the case with 
his firm, the effort to apply the ordinance 
is ridiculous. These gentlemen all repre- 
sent large concerns, and with them the 
transaction in used or second-hand articles 
is a mere incident. They are not second- 
hand concerns, and do not come within the 
scope of the ordinance.” 

The Assistant Prosecuting Attorney was 
determined not to lose his case without a 
fight, so he played what he thought was a 
trump card. He declared before the Judge 
that any person might go into the estab- 
lishment of one of the refiners present and 
sell old jewelry, which might be of honest 
or dishonest origin. When the refiner 
started to tell of the policy of the com- 
pany in this respect the attorney declared 
that he himself, some time ago, came into 
the refiner’s establishment and sold a quan- 
tity of old precious metals. He argued that 

he was not a member of the trade and 
might have been a common second-story 
man for all the refiner knew. The refiner 
recalled the transaction, and, gaining the 
floor, forced the attorney to admit that he 
had come with the goods as the adminis- 
trator of an estate and that he had been 
forced to show complete credentials. This 
performance was highly amusing to the 
other refiners and to Judge McKinley, who 


were interested listeners to the heated debate. 

The action of Judge McKinley in knock- 
ing out the cases against the four refiners 
seems to definitely establish the status of 
refiners who buy old gold, silver, platinum, 
etc., from the trade. They do not have 
to take out a license under the second-hand 
ordinance. 

The second-hand ordinance is an out- 
growth of the pawnshop ordinance, and the 
effort of the city officials to apply it to the 
refiners seems to have been merely a stab 
for more revenue, needed desperately by 
the city since the saloons went out of busi- 
ness. Regardless of the fact that the appli- 
cation of the ordinance to refiners was on 
its face unjust, the city seemed determined 
to collect, and the prospect of arrest was 
not a pleasant one. The members of the 
Chicago Jewelers’ Association held many 
anxious meetings, both general and com- 
mittee meetings, at which the ordinance 
was given consideration. At one time a 
substitute ordinance was drafted, and the 
introduction of this into the City Council 
was pending at the time the four. cases 
were dismissed. 

The city officials, it is believed, will make 
no further effort to enforce the ordinance 
either against the refiners or the large 
wholesalers who buy used articles. 








“GOLD” DISK SWINDLE 
Newark, N. J., Cobbler Draws $1,000 from a 
Savings Bank and Buys Brass. 


Newark, N. J., July 19.—Samuel Peltz, 
of 12 Bloomfield St., has reported to the 
police. that on July 3 he was swindled out 
of $1,000 by an alleged jeweler and his con- 
federate. He said that he did not report 
the matter at first because he feared the 
publicity and jeers of his friends. 

According to the story Peltz told the 
police one of these men called at his cob- 
bling shop on July 2, and said that he was 
a jeweler who was expecting to open a 
store in the neighborhood. The man asked 
Peltz if he knew of any store that was 
vacant. The next day the man called again 
and said that he had found a store nearby, 
so they would be neighbors. When he was 
about to leave the cobbling shop another 
stranger entered and said that he had some 
gold disks which he would sell at a bar- 
gain.. 

The alleged jeweler pretended to test 
the metal, which he pronounced all right, 
and said that he would take $1,000 worth 
of it. The other man said he had twice 
that amount of “gold” and would only sell 
all together. The man who said that he 
was a jeweler then said he had a friend 
who would take the other half, he thought, 
but he would not be able to see him until 
the next day, when he would give him a 
definite answer. This offer was refused. 

Then the “jeweler” told Peltz that if he 
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,would put up $1,000 they could get the 
gold, which he said he would take off 
Peltz’s hands in a few hours at a great 
profit, Peltz then went to the Postoffice 
Savings Bank, drew $1,000 of his savings, 
and gave it to the swindlers. The gold 
they left with him he later found were 
brass disks. 








Chicago Jewelers’ Association to Appoint 
Committee to Look After Entertainment 
of Visitors to the A. N. R. J. A. 
Convention 


Cuicaco, July 19—Members of the 
American National Retail Jewelers’ Asso- 
ciation may rest assured that they will be 
given the usual elaborate entertainment by 
the local wholesalers and manufacturers 
when they come to Chicago to attend the 
annual convention at the Hotel Sherman 
August 26 to 29. The “Booster” Com- 
mittee of the Chicago Jewelers’ Association, 
recently appointed by President John H. 
Hardin to push ahead in all projects re- 
lating to the progress of the industry, will 
be hard at work mapping out entertain- 
ment for the retailers within the next few 
days. In all probability a subcommittee will 
be appointed for this purpose. 

Yes, it might as well be admitted that 
this brief article of assurance is inspired 
by letters which have been received by 
local jobbers from their customers, want- 
ing to know how they can have a good 
time in Chicago this year, with the whole 
town “gone dry.” It is, indeed, a difficult 
problem to be “eloquent after 11 p. m. 
without assistance,” as the Rev. John Cav- 
anaugh, President of Notre Dame Univer- 
sity, declared in forecasting the future at 
the annual banquet of the Chicago Jewelers’ 
Association. However, the Chicago Jewel- 
ers’ Association never fell down on a pro- 
gram of entertainment yet. 

An exhibition will be held in connéction 
with the convention, and the manufacturers 
will show their latest designs in a wide 
variety of goods. National Secretary An- 
derson, of Neenah, Wis., expects to be in 
the city during the coming week, to look 
after some of the early preliminaries for 
the big convention. 

Regarding the attractions of the city, 
which will be at the disposal of the vis- 
itors during the three days they are pres- 
ent at the convention, it might be well to 
call attention to a few of the most prom- 
inent. Chicago now has a shore line along 
Lake Michigan which is 30 miles long and 
a boulevard all the way! This is the great- 
est thoroughfare in the world, barring 
none. The Michigan Avenue Link, con- 
necting that street with the Sheridan Road, 
is now nearing completion. A new bascule 
bridge of wonderful architecture is being 
constructed across the Chicago River, which 
the link crosses. Along this 30 miles of 
lake shore are some of the most attractive 
beaches in the world, and the bathing sea- 
son will be in its glory. The beaches will 
be well worth inspection by the jewelers. 
The airplanes, which are now constantly 
hovering over the downtown district of 
Chicago, doing daring stunts in the air, 
will be worth seeing, as will the arrival 
and departure of aeroplanes with mail for 
New York and St. Louis. 
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North Carolina Jewelers Meet at Greensboro 











Interesting and Instructive Convention Held by State Retailers—New 
Officers Elected, Resolutions Adopted and Trade Topics Discussed 








Greensporo, N. C., July 18—Marked 
by several resolutions protesting against 
the present system of taxation upon jewel- 
ry, decrying the free engraving practice, 
and urging boys and girls seeking a trade 
to learn watch making, the North Carolina 
Retail Jewelers’ Association concluded a 
two-day convention here Tuesday, after 
adopting resolutions, electing officers and 
transacting other business of importance to 
the association. 


Monday 
The convention opened at 3 p. m. Mon- 
day afternoon in the O’Henry Hotel by a 


FRED N. DAY, PRESIDENT. 


prayer by Dr. C. F. Meyers of the First 
Presbyterian Church. H. Victor Wright, 
of California, who is visiting the various 
conventions throughout the country, in the 
interests of the work of the Harvard 
Eureau of Research, which is preparing 
data for the use of the members of the 
American National Retail Jewelers’ As- 
sociation, was introduced to the members 
and voiced his pleasure at being present at 
the convention. He said the success of the 
meeting depended largely on each member 
taking some part in it. He also suggested 
that a “Question Box” be a part of the 
convention proceedings. He expressed re- 
gret that Col. John L. Shepherd did not 
attend the convention as he had planned. 

Next followed a short talk by Mr. Shelby. 
Ex-Mayor Eaton, of Winston-Salem, then 
made a short address stating that in his 
opinion the meetings were a great advant- 
age to the members. Mayor Stafford be- 
ing unable to attend the convention, City 
Attorney Charles A. Hines made the ad- 
dress of welcome. 

Mr. Hines said that he was glad to have 
the pleasure of extending to all the visitors 
a hearty welcome, and assured them that 


the city enjoyed entertaining them as much 
as they enjoyed being entertained. He 
mentioned some of the principal features of 
Greensboro, calling attention to the fact 
that the citizens of the city are among the 
leaders in uplift movements. He told the 
visitors that their trip would be incom- 
plete unless they visited the historical Guil- 
ford battleground, which he said was some 
day sure to be made a National playground 
by the Government. 

W. G. Frazier, of Durham, N. C.,, re- 
sponded to the address of welcome. He 
referred to the story of the prodigal son, 
and said that Greensboro was the place 
where he began his career, and that the 
city had made splendid progress and is one 
of the most hospitable cities in the south. 

It was decided to read the minutes of the 
last convention so as to be ready for the 
meeting at night. The minutes were read 
and approved and Mr. Frazier and W. E. 
Linebeck, of Winston-Salem, were ap- 
pointed on the auditing committee. Mr. 
Chears and Mr. Martin were appointed on 
the resolutions committee, with H. Victor 
Wright to work with them. Following a 
discussion on the War Tax by Mr. Frazier, 
and the announcement that the evening 
meeting would be held at 8:30 Pp. M. instead 
of at 8 p. M., the session adjourned. 

The convention reconvened at 8:30 P. M. 
and was opened by an address of Ex- 
Mayor Eaton of Winston-Salem on the 
subject of “Thrift.’ W. G. Frazier sug- 
gested that the convention endorse the 
Government plan of saving, by buying the 
War Savings Stamps of the 1919 series, 
and the suggestion was put in the form of a 
motion and carried. : 


ADDRESS OF PRESIDENT DAY 

Then followed the speech of President 
Fred N. Day. 

Mr. Day mentioned some of the things 
the association has done since it was organ- 
ized, calling attention to the fact that the 
membership had been increased greatly, 
and that $1,000 worth of Liberty Bonds are 
now held by the association. He spoke of 
the work of the national association and 
its help to the jewelers in reducing the 
War Tax to 5 per cent. He also recom- 
mended the National Jewelers’ Mutual 
Fire Insurance Co., Ltd., as a good thing 
for the jewelers. He spoke in high praise 
of the late Frank M. Jolly of Raleigh, and 
also spoke with regret of a new member 
who passed away recently, A. C. Staley, of 
High Point. 

During a portion of his address he 
recommended that the members of the 
association get more jewelers in their re- 
spective towns to join the association; that 
the jewelers stand together for each other’s 
good; keep correct records of the sales 
made that are taxable; increase the charges 
for repair work; encourage young men and 
girls to enter the watchmaking trade by 
getting them to go to schools to learn the 
business; abolish the free engraving and 
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conduct a cash business. He also sug. 
gested that the association send two dele- 
gates to the national convention. 

Just prior to the adjournment of the 
session, R. L. Bowman, of Walesboro, anq 
J. H. Whittenten, of Benson, were ap- 
pointed on the nominating committee, Mr 
Frazier moved that the convention send a 
telegram to Col. John L. Shepherd, ex. 
pressing regret that he was unable to at- 
tend the convention. This was done and 
the session adjourned. 


Tuesday 

On Tuesday morning the convention 
opened at 10 a. M., being called to order 
by President Day. Mr. Leonard reported 
that he spent only $85 on his trip as dele- 
gate to the American National Retail 
Jewelers’ convention last year, and it was 
voted to give the remaining $15 to Mr. 
Bernau, who went but paid his own ex. 
penses. 


Eleven new members were elected as 


R. C. BERNAU, SECRETARY. 


follows: J. M. Lassiter, Lasker; W. C. 
Cerrel, Concord; J. P. Coutler, Sanford; 
B. F. Roark, Charlotte; H. C.\ Hood, 
Smithfield; B. F. Beasley, Fayetteville; J. 
H. Eggleston and W. L. Bell, Tarboro. 


ADDRESS OF H, VICTCR WRIGHT 

Then followed the address of H. Victor 
Wright, his address being on the work now 
under way by the Harvard Research Bu- 
reau for the benefit of the members of the 
association. Mr. Wright stated that he is 
strongly in favor of abolishing free en- 
graving and also condemned talking of 
time guarantees. He warned the jewelers 
against over-buying, and suggested the tak- 
ing of more frequent inventories. 

His address was followed by a general 
discussion of the War Tax, and the meet- 
ing adjourned until afternoon. 

At the afternoon session the training and 
compensation of new workmen was dis- 
cussed, as was also the relation of prices 
of watch work and other outside values. 

A short memorial service for the mem- 
bers of the association who had passed 
away followed. This was conducted by 
William G. Frazier, Durham, who spoke 
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with regret of the death of A. C. Staley of 
High Point, and that of Frank M. Jolly of 
Raleigh. Mr. Jolly was president and also 
secretary and treasurer of the association, 
and was an active worker. 
Next came the election and installation 
of officers, the following being chosen : 
Fred M. Day, Winston-Salem, president ; 
R. E. Stearns, of Wadesboro, vice-prest- 
dent, and R. C. Bernau, secretary and 


treasurer. 
The executive committee chosen consists 


of W. G. Frazier, Durham, and Mr. Line- 
beck, Winston-Salem. 

The delegates chosen to attend the na- 
tional convention are W. G. Frazier and R. 
C. Bernau, and the motion was made and 
carried that $200 be set aside to cover the 
expenses of the delegates to the convention. 

The following resolutions were adopted: 


Whereas: The Revenue Act of 1917 taxed at 
3 per cent only a limited number of articles sold 
by jewelers, when sold by manufacturer, producer, 
or importer; and 

Whereas: Section 905 of the Revenue Act of 
1918, enacted as a war measure, places a tax of 
5 per cent on sales for consumption or use of 
practically all articles sold by retail. jewelers; and 

Whereas: The increased number of articles at 
the increased rate of taxation will oblige jewelers 
to pay the Government five times as much rev- 
enue on the sale of their goods in time of peace 
as they were asked to pay during the war; and 

Whereas: Jewelers are affected also to some ex- 
tent by Sections 900, 902, and 904 of the Act of 
1918; and 

Whereas: We consider the entire plan of taxing 
a few selected industries heavily and omitting to 
tax all other industries as unjust, discriminatory 
and un-American; and 

Whereas: The President of the United States, 
in his message to Congress on May 20, points 
out that excises upon various manufactures and 
taxes upon retail sales are not justified under 
peace conditions. because they are unequal in the 
incidence on different industries and on different 
individuals and that their collection is difficult and 
expensive; and 

Whereas: The President recommends that all 
such taxes be now got rid of; and 

Whereas: Congress can by joint resolution, 
promptly give the needed relief to the country 
by striking from the Revenue Act of 1918 the 
entire Title IX covering Sections 900 to 907 in- 
clusive; now, therefore, be it 

Resotvep: That the jewelers of the North Car- 
olina Retail Jewelers’ Association, in convention 
assembled at Greensboro, N. C., July 14-15, re- 
spectfully request their Representatives in the 
United States Senate and House of Representa- 
tives to work for and vote affirmatively for such 
a joint resolution; and be it further 


ResoLvep: That copies of these resolutions be 
sent to Senators and Representatives, and that 
copies thereof be given to the press for publica- 
tion. 


ResoLvep: That the delegates appointed by the 
North Carolina Retail Jewelers Association to at- 
tend the annual convention of the American Na- 
tional Retail Jewelers Association in Chicago this 
coming month are hereby authorized and instructed 
to support the national association in whatever 
attitude and action it may take in the handling 
of this most important matter. 


* » * 


ResoLtvep: That we advocate the establishment 
of a League of Nations. We believe that such a 
League should aim at promoting the liberty, prog- 
ress and orderly development of the world. 

Resotvep: That we favor the entrance of the 
United States into such a League as may be ade- 
quate to safeguard the peace that has been won 
by the joint forces of the Allied Nations. 

ResoLvep: That copies of this resolution be 
sent to the President of the United States, the 
Senators representing the State of North Caro- 
lina at Washington, and to the Honorable Will- 
iam H, Taft, President of the League to Enforce 
Peace, 130 W. 42nd St., New York. 


*» * * 


; Resotvep: That we discourage the indiscrim- 
inate practice of loaning watches without recom- 
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pense to our patrons while theirs are undergoing 
repairs. 
* * * 

ResoLtvepD: That the pernicious habit of en- 
graving goods free of charge be abolished and a 
fair price made for same. 

* * * 

Reso_tvep: That we request the members of 
our association to cease talking time guarantees 
on watch cases and jewelry we sell and to talk 
trade marks and guarantee of satisfaction—that 
in this way we make plain to our customers the 
difference in the guarantee of satisfaction of the 
legitimate jeweler and the time guarantee of the 
“faker.” 

* _ * 

Resotvep: That the North Carolina Retail 
Jewelers Association endorse the Butterick Pub- 
lishing Co. in its excluding mail order advertis- 
ing from the publication, and send the concern a 
copy of this resolution. 

* + * 

RESOLVED: That we condemn the practice of 
advertising articles cf known merit and _ estab- 
lished value at cut rates for the purpose of cre- 





W. G. FRAZIER, MEMBER OF EXECUTIVE 
COM MITTEE. 


ating the impression of generally low prices, by 
chain stores and mail order houses. 
* * * 

RESOLVED: That we must continue our fight 
for a legitimate profit on sterling silver and for 
just remuneration for repair work done. 

* * _ 


Resotvep: That we go on record to support 
American industries, especially the watch factories, 
giving their manufactures the preference over all 
foreign products. 

* * 

Resotvep: That we protest against the unfair 
practice of certain manufacturers and jobbers in 
supplying their product directly to persons in no 
way connected with the jewelry business, for prizes 
to societies and for personal use. 

* * * 

Reso.tvep: That we place ourselves on record 
as endorsing the Stephen-Ashurst bill to maintain 
the price on standard articles, which will help 
materially the honest jewelers in competing with 
price-cutting concerns. 

* * 

Resotvep: That we advocate the establishment 
of a paid field secretary, this officer to work un- 
der the directions of the American National Retail 
Jewelers Association. The secretary to primarily 
promote interest in horology among soldiers and 
civilians—soldiers through re-employment bureaus 
and vocational surveyors at the hospital—civilians 
through work at the high and trade schools, by 
advertising and personal talks and work. The 
paid field secretary to prepare and distribute lit- 
erature of a nature to stimulate and encourage 
boys and men to learn watch and clock making. 
The secretary to co-operate with the present better 
horological school. 


7 * * 


Resotvep: That we desire to record our fullest 
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appreciation of the significance of the establish- 
ment of a research bureau as an adjunct of our 
national association. We recognize with pleasure 
its progress as well as its wonderful possibilities 
and we desire to express our gratitude to our 
national president, George A. Brock, and H. Vic- 
tor Wright. and to those associated with them 
in the conduct of this work for what has already 
been accomplished and to pledge the loyal support 
and co-operation of this association in its behalf, 

* * * 

ReEsoLvep: That we more clearly than ever ap- 
preciate the wonderful support given our organi- 
zations and the jewelry craft in general by the 
trade press of our nation. They are our stead- 
fast friends, and in return for the benefits de- 
rived we ask all jewelers to give our trade jour- 
nals their best support. 

* * * 

Resotvep: That a vote of thanks be extended 
to the Vigilance Committee and the War Revenue 
Tax Committee, especially to Meyer D. Roth- 
child, for the valuable services rendered to all 
branches of our trade. 

* * * 

ResoLvep: That the North Carolina Retail 
Tewelers Association, in convention assembled, de- 
sire to record their appreciation of the efficient 
and whole-hearted service rendered to the jewelers 
of North Carolina and of the entire country by 
our deceased brother, Frank M. Jolly. 

* * * 


RESOLVED: That we give expression at this time 
to our keen sense of personal lass and that a 
copy of this resolution be sent to the family of 
our departed brother wad be spread on the min- 
utes of our association. 

* * 

Rerso_vep: That we desire to record our deep 
affection for Col. Shepherd and our regret that 
indisposition has prevented his attendance at our 
convention gathering, and 

Reso_vep: That a copy of this resolution be 
mailed to Col. Shepherd together with an expres- 
sion of our heartfelt wish that he may speedily 
be restored to his accustomed health and may 
long be spared to continue his mission of good 
cheer and inspiration in behalf of the jewelry 
industry of the United States. 

* * * 

Resotvep: That we enter our thanks to At- 
torney Charles A. Hines, to Dr. Charles F. My- 
ers, to former Mayor Eaton of Winston-Salem, 
and to each of our visiting friends for their pres- 
ence and addresses, and to the O’Henry Hotel 
management and to the local press for courtesies 
extended, and to the Elgin National Watch Co. 
for their aid in our program. 

* * * 

ReEsotvep: That we thank the officers of the 
N. C. R. J. A. for their service during the past 
year. 


Before the convention adjourned, 
Wrightsville, N. C. was chosen for the 
1920 convention city, and the dates will be 
decided upon later. 





Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the last week: 


New York Sell- 
ing Price, U.S, 


Date. London. Assay Bars. 
DO), a ae 53% 108% 
BOE PAG sis 6 0:3 Sw danle ns 54% 106% 
PURPLE coe sv kaon us daresie 54% 105% 
PUN NGe eidive co usclavne uae 54% 107% 
Le ee ee Holiday 108% 
ROR ANS cise alates cake aanaee 54% 105% 








A young jeweler in Hillsboro, N. Dak., 
has made a tiny engine, run by compressed 
air, which is only three-quarters of an inch 
long and weighs only 2% grains. The 
diameter of the cylinder bore is 28/1000 
of an inch, the diameter of the flywheel is 
9/64 of an inch, and its stroke is 36/1000 
of an inch. Contrasted with this is a valve 
used by the Ontario Power Co. of Niagara 
Falls, which is 31 feet high, weighs 65 tons, 
and has a water opening nine feet across. 
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Marchand Bros. & Co. 


Diamond Cutters and Importers 


88 University Place, New York 


Telephone, Stuyvesant 7641-2 


Paris, 17 Rue Marguerite London, 22 Holborn Viaduct Amsterdam, 32 Sarphatistraat 




















L Saris 

Smporler off 
Pearl, and a oo 
527 Filth Avenue, New York 


Telephone 
Murray Hil S852 



































CHARGED WITH THEFT 





Former Foreman of Newark, N. J., Smelting 
and Refining Plant Arrested After Large 
Quantity of Gold Disappeared 


Newark, N. J., July 19.—Clarence H. 
Sparrow, of 768 Stuyvesant Ave., Irv- 
ington, has been arrested by Lieutenants 
Corbitt and O’Gara on the charge of hav- 
ing stolen $74,000 worth of gold from the 
plant of the Balbach Smelting & Refining 
Co., 580 Market St., where he was fore- 
man, until three weeks ago, of the gold and 
platinum department. The warrant on 
which Sparrow was taken in custody was 
issued by Judge Quigley of the First Pre- 
cinct Court. The complainant was Francis 
R. Smith, a detective for the Balbach com- 
pany. The company claims that between 
Dec. 1, 1918, and June 1, last, $87,000 worth 
of gold was lost. Of this Sparrow is only 
charged with taking $74,000 worth. 

Louis F. Loihle, of 406 Sandford Ave., 
this city, a dealer in old gold, has been 
arrested on the charge of receiving the 
gold which Sparrow is accused of steal- 
ing. Loihle secured his release when ar- 
rested by depositing $7,500 worth of Liberty 
Bonds with the police. Sparrow was un- 
able to get bail. 

When the Balbach company began ‘to 
miss gold last December detectives were 
put on the case but were unable to find 
the leak. Men working in the gold and 
platinum department were required, on ar- 
riving for work, to disrobe in one room, 
pass through a second room, where they 
were under scrutiny by private detectives, 
and don their working clothes in a third 
room. This process was reversed at the 
close of the day’s work. 

About the first of the month the de- 
tectives reported that Sparrow was under 
suspicion as he was the only one connected 
with the department who was not required 
to change his clothes. 

The local police were notified and De- 
tectives Gorman and O’Gara were assigned 
to the case. They investigated Sparrow’s 
mode of living and found, according to 
their story, that he had recently moved into 
a fine home, and had bought an automobile 
and hired a chauffeur to run it. Accord- 
ing to their story, also, they learned that 
his bank account had rapidly increased be- 
tween last December and June. It was 
when this was reported to the Balbach con- 
cern that Sparrow was discharged. 

Upon his discharge, according to the 
police, Sparrow -immediately left the city. 
For a time they were unable to learn where 
he had gone, but finally located him and 
arrested him. 

Where Sparrow disposed of his gold was 
a mystery to the police for some time, 
though it was known that some Newarker 
had been selling large quantities of gold at 
the New York Assay Office during the 
period covered by the thefts up to June 
1, the total amount of these sales being 
about $70,000. Because of information they 
received, according to the police, they be- 
gan to investigate Loihle. 

In New Jersey there is a law which re- 
quires that dealers report daily to the 
police the amount of gold purchased. They 
learned that Loihle had reported buying 
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only $4,000 worth of gold, but that he was 
credited with the sale of over $70,000 worth. 
his arrest followed. He denies that he is 
guilty of the charge made against him. 





Newark, N. J., July 22—C. H. Sparrow 
and L. F. Loihle have both been held in 
$25,000 bail for the Grand Jury in connec- 
tion with the theft of gold from the Bal- 
bach Smelting & Refining Co. The police 
allege that Sparrow has made a confession 
in which he claimed that the first theft was 
committed last September. The police al- 
lege he claims he got only $20,000 out of 
the thefts. 


RUBY SALES INCREASING 


Report of the Directors of the Burma Mines, 
Ltd., Submitted at Annual Meeting of 
Stockholders 

Lonpon, Enc.—There is a distinct im- 
provement in the demand for rubies, and 
prices are high, according to the report to 
be submitted by the directors of Burma 
Ruby Mines, Ltd., at the thirty-first ordin- 
ary general meeting to be held at the Can- 
non St. Hotel at 12 o’clock noon, Monday, 
July 14. The report, while not strong from 
a financial point of view, showing as it 
does sales of nearly £5,000 less rubies than 
in the year before, holds out hope for the 
future in the improvement in the Burma 
and India market, and in the fact that the 
stock on hand was reduced considerably 
over £1,000. 

The directors of the company include Sir 
Carl Meyer, Bart, chairman; Sir Hugh S. 
Barnes; K; C.: S$. I, ‘Kin: Ve Os and. Sw 
Lionel Jacob, K. C.S. I. The report, which 
is signed by My. Meyer and by the secre- 
tary, M. Battye, is dated July 4, and reads 
as follows: 

The directors herewith submit the audited ac- 
counts of the company for the year ending «Feb. 
28, 1919. 

The Income and Expenditure Account shows a 
deficit for the twelve months of £562 8s 1ld., 
and adding to this the debit balance of £6,753 
17s. 10d. from last year, there remains a net 
deficiency of £7,316 6s. 9d. 


903,760 truck loads of ruby earth were washed, 
at a cost of 10.4d. per load, as against 969,919 








‘ at 8.9d. last year, and the value of stones mined 


amounted to £44,168, compared with £50,123. 

The increase in the cost per load is due to the 
poor quality of the ruby earth which was being 
worked and to excessive rains in the Summer, 
which carried large quantities of over burden into 
the open mines, all of which had to be passed 
through the washing machines though practically 
yielding no results; since January, however, richer 
ground has been worked, which is producing sap- 
phires as well as rubies. 

The years’ work was carried out under abnor- 
mal conditions, as were the preceding years dur- 
ing the war, with the exception that in every way 
the operations were even more severely handi- 
capped by shortage of labor and the higher cost 
of materials. . 

Sales of rubies amounted to £50,842 17s, 14d., 
compared with £54,598 6s. 8d. last year. The 
local market in Burma and India was good all 
through the year, and in London the stock of 
stones, including recent consignments from Burma, 
was reduced from £13,115 to £11,910. 

There is a distinct improvement in the demand 
for rubies, and prices are higher. 

A report by the Chief Engineer on the work- 
ing of the mines is enclosed herewith. 

The Directors who retire under Article 75 of 
the Articles of Association are Sir Hugh Barnes 
and Sir Lionel Jacob, who, being eligible, offer 
themselves for re-election. 

The auditors, Messrs. Chatteeris, Nichol & Co.. 
offer themselves for re-election. 


(Note.—The full report of the directors, 
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a copy of the balance sheet and a full report 
of the chief engineer are on file at the office 
of THE JEWELERS’ CIRCULAR.—EDITOR. ) 








CHICAGO SCHOOL DELAYED 


Equipment Ready and All Plans Perfected 
for Watchmaking Class, but Board of 
Education Is Not Ready to Start 
the Course 


Cuicaco, July 19—A. T. Westlake, Jr., 
son of A. T. Westlake, of the Bradley Poly- 
technical Institute, at Peoria, is mentioned 
as first choice for.a position as instructor 
for the School for Watch and Clock Repair 
Men, which will be started soon as a part 
of the vocational system of the Chicago 
Board of Education, with active assistance 
from the Bureau for Vocational Training 
of the U. S. Government. Mr. Westlake, 
Jr., is well known here, and it is generally 
believed that he is the type of man who 
would succeed in the conduct of the school. 

The starting of the school has been de- 
layed for several reasons, one of them being 
the alleged pessimism of Edwin G. Cooley, 
of the Chicago Board of Education. Mr. 
Cooley is said to be more or less uneasy 
because of the attitude of organized labor 
toward vocational schools. Organized labor 
in Chicago, as elsewhere, seems to figure 
that the fewer trained workers there are in 
any field the higher wages are likely to 
be in that field for those who are already 
there. It does not make any difference to 
organized labor whether there are enough 
trained men to get the work done or not. 
The money for the school has been appro- 
priated; there is no lack of money. The 
equipment is all here, and the building in 
which the school is to be held has been 
selected. With nearly every jeweler in Chi- 
cago on the lookout for a watchmaker— 
and unable to see one—the trade feels it is 
a pity that the enterprise must still be de- 
layed. 

“Nobody ean say whether or not the 
school will be a success,” said a prominent 
retailer last week, “but we might as well 
try. I don’t know for sure that people 
are coming into my store to buy my jewelry, 
but I take a chance that they will. I hate 
to see this lack of confidence. I do not 
know why the school has not been started 
several weeks ago. The Bureau of Voca- 
tional Training of the Federal Government 
is ready to furnish the men, and the jew- 
elers themselves can probably scare up 
enough apprentices to make a start. Some- 
body ought to tell Mr. Cooley that he is 
hindering an enterprise which has at least 
a reasonable prospect of success, and which 
will not lose anybody much even if it 
fails. Something must be done, for the 
art of watch and clock repairing is be- 
coming lost because of lack of trained 
men and the lack of new men coming into 
the field. Wages were never higher in 
this field than they are today, and the 
work has many advantages which do not 
obtain in other fields which seem to have 
little trouble in securing sufficient recruits.” 











The store of C. j'.. Wise, Jr., Dallas Cen- 
ter, Iowa., was recently robbed of articles 
worth about $100. 
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Listen, Brother ! 


write us the particular line of 


PRECIOUS AND IMITATION STONES 


you plan to use next, and the approximate time you will actually need them. 
We will advise you promptly as to the exact state of the market in that line 
and leave it to you to order or not, as you choose. This is just one phase of 
the NORDLINGER SERVICE TO YOU. 


H. NORDLINGER’S SONS 


New York, 15 Maiden Lane. Paris, 32 Rue Beaurepaire. Gablonz, a/N., 16 Steingasse. Providence, 63 Washington St. 
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rerblit la Pearls F y 


Indescribably Beautiful 


Are the BEST INDESTRUCTIBLE PEARLS 
on the Market 


Clasps of 14K. or Platinum 








“The 
Jeweler’s 
Pearl” 
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The BUYERS’ DIRECTORY 


Price, $1.00 








The Jewelers’ Circular Publishing Co., JJ John St., New York 
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Fourth Annual Convention of Kentucky Jewelers 








Members of State Association Hold Conclave at Louisville on July 17 
and 18—Officers Re-elected and Resolutions Adopted—Automobile 
Ride and Banquet Enjoyed 

















LoursviLLe, Ky., July 18—With about 25 
jewelers present out of a membership ot 
about 60, the Kentucky Retail Jewelers 
Association closed a good two-day conven- 
tion shortly after noon today. The attend- 
ance was not quite what had been expected, 
but considering the vacation season and the 
shortage of help it was about as good as 
could be obtained, as the officers worked 
hard to get the members together, and ar- 
range a good meeting. The convention was 
held in the Gray Room at the Hotel Tyler. 

J. L. Wanner, of Paducah, Ky., and Will- 
iam Irion, of Louisville, were named a com- 
mittee of two to attend the national con- 
vention in Chicago next month, and make 
an effort to secure the 1920 convention of 
the national body for Louisville. The 
Louisville Convention & Publicity League 
offered the retailers its assistance in mak- 
ing the convention a success if held in 
Louisville, and every effort will be made 
to get it, it being held that it will result 
in many new members for the national, and 
increase the State membership through 
showing the Kentucky retailers that the 
State body has become of sufficient impor- 
tance to figure in the national organization. 

Officers were re-elected as follows: Presi- 
dent, J. L. Wanner, Paducah, Ky.; vice- 
president, W. C. Carroll, Lebanon, Ky.; 
secretary-treasurer, William Irion, Louis- 
ville. C. H. Bowen, of Winchester, Ky., 
was named a director to succeed Charles 
C. Wright, of Louisville, whose term ex- 
pired. Fred J. Heintz, of Lexington, and 
L. C. Seng, of Louisville, are the other 
directors. The directors and officers form 
the executive board. 


Thursday 


The first and second sessions were 
largely cf a routine nature, being given 
over principally to reports of various com- 
mittees. The first session was called shortly 
after 10 o’clock on Thursday morning, with 
J. L. Wanner in the chair and all officers 
present. The address of welcome was made 
by T. R. Moss, of the local convention and 
publicity league, and was answered by F. J. 
Heintz, of Lexington, former president of 
the body. 

President Wanner named the following 
committees : 

Membership—R. S. Welsch, Scottsville; 
Charles C. Seng, Louisville. 

Auditing—Fred J. Heintz and W. C. Car- 
roll. 

Announcements including a letter from 
Col. John L. Shepherd, of New York, stat- 
ing that he would be unable to fill his place 
on the program due to illness were read. 
Other announcements included those rela- 
tive to the work of the entertainment com- 
mittee, and includling an auto ride in the 
afternoon, and a banquet at the hotel. 


Thursday Afternoon 
At the opening of the afternoon session 


the secretary-treasurer made his annual re-- 


ports, showing a balance of $390.67 from 
last year, receipts of $878, making a total 
of $1,268.67, with disbursements of $729.75, 
leaving a balance of $538.92, to which will 
be added proceeds from the program adver- 
tising which ran heavy this year. 

The annual address as delivered by Presi- 
dent Wanner was as follows: 


ADDRESS OF PRESIDENT WANNER 


Brother Jewelers: 

Last year at the annual convention the title of 
President of the Kentucky Retail Jewelers’ Asso- 
ciation was wished upon your humble servant. At 


J.L. WANNER, F.J. HEINTZ, 
President. Director. 


WM. IRION, 
Secretary-Treasurer. 


that time I made the promise to try. I trust that 
zfter listening to the reading of this address 
you will all agree that I have tried, and will 
all be glad that the agony is over. I assure you 
that I will feel better to have it over. 

This is the fourth annual convention of the 
Kentucky Retail Jewelers’ Association, and is 
ushered in under different conditions from the 
three preceding meetings. ‘ 

The first two conventions we were all ears and 
eyes exdecting every morning to pick up the 
papers and read that this great nation of ours had 
been drawn into the European conflict. Last year 
this was only too true, and we were in the midst 
of the world war, where many people were bat- 
tling for liberty, such liberty as only we of the 
creat and glorious United States of America 
know, and today, after the peace act has been 
signed, we thank God that the victory is ours, 
and that through and with His guidance we may 
be a light to all nations. 3ut now since the 
createst of all conflicts has come to an end, this 
question arises in my mind: What have we 
learned and what can we do to better our own 
standing? 

We Sala learned that this, our dear United 
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States of America, is by far the most progressive 
nation in the world today. In the space of a few 
months, practically every nation is indebted to us. 
This means that every man must be a better man 
and every jeweler a better jeweler in order to 
keep pace with the ever changing condition and 
do his share of the work to keep this, our great 
and glorious country, in the foreground. To do 
this we must be true to our slogan, “United We 
Stand, Divided We Fall,” and right here I wish 
to emphasize the fact that only through associa- 
tions of business and professions has it been pos- 
sible for this great nation to stand united and 
lend the greatest possible aid to the successful 
termination of the world conflict. Had we been 
divided, no doubt our shores would by this time 
be invaded by the enemy. 

But with all our troubles and sacrifices during 
the past 12 months we have all enjoyed a most 
prosperous year, and we are looking forward to 
several years of prosperity, such as this country 
has never experienced. We should feel highly 
elated over the outlook, and go after Fall business 
as never before. »But let us be competitors and 
not enemies, and let us not become selfish and 
narrow to the extent that we forget our State 
and national associations. Thé associations should 
grow also, until every jeweler is enrolled, for we 
can only be better, jewelers by attending the an- 
nual meeting and rubbing elbows; exchanging 
ideas, and learning what the national association 
is doing to help us all. 

For without the aid of both the State and na- 
tional association we would today have no Re- 
search Bureau, working out an accounting system; 
no Vigilance Committee and no War Revenue 
Tax Committee and its tireless chairman, Meyer 
D. Rothchild. We have been saved hundreds of 
dollars, if not our entire business. Let us show 
our appreciation by giving this committee both 
our moral and financial support. Our moral sup- 
port in that we write or telegraph all Kentucky 
congressmen and senators that the repeal of the 
luxury tax law is desired, not only by us as 
jewelers but also by our patrons, the laboring 
man, for the laboring man is the purchasing power 
of the day. 


Our financial support in that we either per- 
sonally or as an association contribute to the 
payment of expenses incurred by said War Rev- 
enue Tax Committee. This expense money was 
taken out of the Vigilance Committee’s treasury 
and the Jewelers’ War Revenue Tax Committee 
had not the time to put on a campaign for funds. 
This should now be paid back at once, so that 
the work of the Vigilance Committee will not 
receive a severe setback. 

I also wish to call your attention to the Jewel- 
ers’ Mutual Fire Insurance Co. This company 
is organized in the national body and is this year 
again paying a dividend of 30 per cent to the 
policy holders. This is a big saving and shows 
that your national association is working for the 
benefit of the retail jeweler. The dividend is a 
net gain and will pay your dues to both the 
State and national association each year, and I 
urge upon every member of our organization to 
put his shoulder to the wheel and boost for a 
larger membership in old Kentucky. My idea is 
that we can do this by explaining the good work 
of both our national and State associations to 
fellow jewelers in our own cities and adjacent 
towns. With 350 jewelers in Kentucky, and only 
about 60 in the association, we have a large field 
for mission work, and we should have at least a 
membership of 150, and this can be made a reality 
if we will only try. 

Roosevelt once said: “Every man owes some 
of his time to the upbuilding of the business or 
profession to which he belongs.’”” What have we 
done, brother jewelers, for the upbuilding of our 
own association? 

Here is a suggestion: Urge upon your fellow 
craftsmen to at least attend one convention. 
Come, don’t be timid or afraid that you will be 
out of place in meeting your brother jewelers, 
who are human and numerous, and who have 
real human interests, a kindly feeling and a re- 
gard for their more or less fortunate fellow mem- 
bers of the craft. 

3e a real jeweler for once, and come with a 
smile, and you will contribute your share to its 
ultimate success. The national association is 
showing its willingness to help us by sending such 
men as H. Victor Wright, and we should show 
our appreciation by tending our State conven- 
tion. The opportunity is passing and all we need 
to do is grasp it. 

As you all have experienced the press of war 
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k during the past 12 months, it will not be 
necessary for me to make any apologies for my 
own shortcomings during the past few months. 
As I have, like the rest of you, been busy with 
war work and short of help, association work was 
left undone, but I hope that we will all take a 
new hold and pull Old Kentucky out of the rut 
so that by the time the national convention con- 
yenes in 1920 we will bring back one of the na- 
tional banners. I urge upon you to read your 
trade journals and see what the associations are 
doing, and then do likewise. 


A report from Miss Ida Hotopp, chair- 
man of the 1919 membership committee 
showed 12 new members, bringing the total 
membership up to 68. 

The legislative committee, of which John 
Selbert, Frankfort, Ky., is chairman, had 
a quiet year, the legislature not being in 
session. Mr. Selbert is located in the cap- 
ital city, where he is in position to look 
after such matters. 

F. J. Heintz, chairman of the Trade In- 
terests Committee, reported as follows: 

REPORT OF TRADE INTEREST COM MITTEE 


Members of the Kentucky Retail Jewelers’ Asso- 
ciation: 

Your Committee on Trade Interests begs leave 
to submit the following report: 

The association spirit must be more manifest in 
our State in order to keep pace with the. progress 
being made in other sections of our country. 
We urge every retailer to take at least one trade 
paper and read same carefully so that he may 
keep posted his business. 

That the ¥Fétail jeweler take more interest in 
civic affairs in his own community, give more 
cheerfully to ‘worthy public causes and thereby 
improve oe” his possible past standing in 
the public ion. 

Since ‘co-operation rather than competition 
(especially the cutthroat specie) is the life of 
trade, jewelers might to their mutual advantage 
extend their courtesies further than the mere ex- 
change of watch glasses or a piece of desired 
material. These common courtesies might well be 
extended to the mutual advantage of the jewelers 
and the buying public. 

We further urge the retail jewelers of our 
State to devise ways and means to correct exist- 
ing abuses in our repair departments, to eliminate 
if possible the loaning of watches and clocks while 
timepieces of our customers are being repaired. 
Adding the cost of the upkeep of loaned time- 
pieces to repaired articles may be one way to 
meet the situation. Selling a new timepiece, it 
seems, would be a better solution. 

Skilled artists at the present time command 
enormously high salaries, and under these condi- 
tions we urge upon every jeweler to eliminate the 
practice of free engraving which only represents 
a sacrifice of legitimate profit to which he is en- 
titled. 

Rapidly changing conditions will develop new 
trade interests that must finally be adjusted. 
Your committee appeals to every loyal member to 
do his part in the present era of reconstruction 
so that our State asseciation may hold its place 
or even forge ahead in the march of progress. 

Signed, 
Frep. J. Hern7z, 
SHetsy Van Hoy, 
Frep PIEPER. 


The legislative committee was ordered to 
investigate and report such State laws as 
cover articles left for repair, and upon 
which the repair charges are not paid, and 
the articles not taken up. 

W. C. Carroll, Lebanon, Ky., urged all 
jewelers to look over the observation sta- 
tions at Washington or Elgin whenever 
they had an opportunity, in order to see 
some real time recorders. Mr. Carroll han- 
dles wireless time at Lebanon, and is much 
interested in its study. 

Reports were not made by several other 
committees, which had nothing to report in 
their respective divisions. 

The auto tour in the afternoon took in 
the principal boulevards, river road, park, 
etc. 


wor. 
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The Banquet 
In the evening a fair crowd was present 


at the banquet. At this affair H. Victor 
Wright, of Los Angeles, had a few remarks 
on various subjects connected with the na- 
tional body. At this meeting the question 
of charging the war tax was discussed at 
some length. 


Friday 

Upon opening the Friday morning session 
it was decided to hustle through in one ses- 
sion, instead of dragging into the after- 
noon, as there was not much of real interest 
left on the program other than the talk of 
H. Victor Wright, of Los Angeles, Cal., 
representing the new Research Bureau, of 
the American National Retail ~Jewelers 
Association. Mr. Wright talked for an 
hour and a half on cost systems, and his 
work with the department, along with gen- 
eral work of the body, bringing ouf some 
startling figures on costs, most of which 
have been given out at previous conven- 
tions, and reported according to Mr. 
Wright. 

The “Reconstruction Period for the 
Jeweler,” was passed up although it was 
one ot the principal talks on the program, 
and the question box and “Round Table” 
discussions were also discarded. 

A long list of resolutions were adopted, 
practically all of which were lifted from 
previous State conventions reported in THE 
JEWELERS’ CircuLAR, the typed articles hav- 
ing been clipped and merely reworded to 
fit the Kentucky organization. These reso- 
lutions covered those of the Oklahoma or- 
ganization on luxury taxes, endorsed the 
Stephens-Ashurst bill, etc. In resolutions 
the organization went on record as favor- 
ing more talks on trade-marks and less on 
guarantees; condemned deceitful, mislead- 
ing advertising of low diamond prices; con- 
demned the practice of loaning watches; 


supported sales of American made watches - 


and merchandise; endorsed the work of the 
Vigilance Committee, endorsed appointment 
of a paid field secretary by the A. N. R. J. 
A.; the work of the Jewelers’ War Rev- 
enue Tax Committee; the Research Bu- 
reau, the efforts of the Butterick people to 
put down mail order advertising; and local 
resolutions to the press, etc. 

The resolutions fully covered the im- 
portant resolutions adopted by leading or- 
ganizations in various sections of the coun- 
try, and furthermore ordered the Kentucky 
delegation to support any action that the 
national association may take at the August 
convention regarding the luxury tax prob- 
lem. 








Destitute Wife of Watchmaker Seeks Infor- 
mation as to Her Husband 


Davenport, Ia., July 19—A reward is 
being offered here for information as to 
the whereabouts of Oscar E. Nave, a 
watchmaker in the jewelry trade, whose 
wife and their two little babies are in 
destitute circumstances in this city. 

Mr. Nave, according to his wife, disap- 
peared about three weeks ago after coming 
to Davenport, from Shrevesport, La., where 
he was employed to attend the funeral of 
his sister-in-law. At first it was believed 
that he had been drowned, but later the 
family became satisfied that he is still 
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alive, though his wife says she is afraid 
he is ill somewhere. 

Members of the trade who may be able 
to give a clue as to the missing jeweler’s 
whereabouts are requested to address Mrs. 
Oscar E. Nave, 1704 Union St., Davenport, 
Ia., at once. 








DEATH OF EUGENE JACCARD 


Former Kansas City, Mo., Jeweler Passes 
Away at His Home in That City 
Kansas City, Mo., July 19—Eugene G. 


Jaccard, 58 years old, died: Monday at his 


home, 4400 Campbell St. 

Mr. Jaccard organized the Jaccard Jewel- 
ry Co. in Kansas City in 1888. In that year 
he and R. J. Gilbert, both of whom were 
connected with the Mermod-Jaccard Jewel- 
ry Co. in St. Louis, came here. They 
opened a store at 815 Main St. and shortly 
after Walter M. Jaccard and E. A. Jaccard 
became identified with the business. 

About 12 years ago Eugene G. Jaccard 
sold his interests to his half brothers and 
retired from the firm. Since that time he 
was a Christian Science practitioner, — 

Besides his half brothers, Mr. Jaccard is 
survived by his widow, Mrs. Lena D. Jac- 
card; three sons and a daughter. 

Funeral services were held Wednesday 
morning at their home and burial was in 
Mount Washington Cemetery. 

oo —S 


DEATH OF A. E. TYLER 


New York Wholesaler Passes Away After 
a Long Illness - 

Friends in the jewelry trade of Albert 
E. Tyler, a wholesale dealer in men’s 
jewelry at 170 Fifth Ave., Manhattan, were 
grieved to hear yesterday that he had 
passed away, after a long illness, at the 
Bushwick Hospital. Death was due to 
cerebro embolism. 

Mr. Tyler came of an old and prominent 
family and was born in New York City 61 
years ago, being the son of the late Ed- 
mund and Mary Tyler. He was educated 
in the New York public schools, and gradu- 
ated from the well-known “old 15,” whose 
boys for years became prominent in social, 
industrial and political life of the city. 

Mr. Tyler started in the jewelry business 
for himself in 1902, and built up a nice 
trade and moved to the Fifth Ave, address 
in 1911, where the business has since re- 
mained. He was highly regarded in the 
jewelry industry both by customers and 
creditors, and his loss is severely felt by 
the many friends whom he made in busi- 
ness. 

Deceased was married 15 years ago, and 
is survived by his widow as well as by 
two brothers and two sisters. 








A jewelry concern in Bordeaux, France, 
has closed a deal with a large manufactur- 
ing firm in New England for an order for 
alarm clocks, the total purchase amounting 
to one-quarter million francs, or $48,250 at 
normal exchange. There is said to be a 
dearth of alarm ‘clocks in France and in 
French colonial possessions. This is due 
to the inability of French dealers to ob- 
tain importations from their former sources 
of supply in enemy countries. 
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Oriental Bead 
Necklaces 


FINE BEADED SAUTOIRS 


New Patterns of Beautiful Designs 


Attractive Colors 
A Real Beauty of the Old Orient 














New Shioment Just Arrived 





Write at once for a Sample Package on Memo 


BORRELLI & VITELLI 


401 Broadway NEW YORK 
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Carl a Kionka 


‘MPORTER OF 
Precious 


and 


Semi-Precious Stones 














Complete assortment of 
Reconstructed Stones in 
all colors and sizes. 


Positively Lowest Prices 


To be convinced send us 
a trial order. 


| 27 East Monroe Street 
cH Chicago, Ill. 











Trade-Marks of the Jewelry 
and Kindred Trades 


COMPLETELY REVISED . 





Sold to Jewelers’ Circular Subscribers only 


Price $5.00 — Express Paid 


One year's subscription to The Jewelers’ 
Circular $3.00 for 52 issues.  Com- 
bination price for both - : $7. 00 





The Jewelers’ Circular Publishing Co. 


11 John Street, New York 
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DESIGN PATENT SUIT 





Litigation Now Under Way Between Two 
New York Concerns Over Alleged In- 
fringement of Design Patent on 
Engagement Rings 


Not until the United States District 
Court, New York, convenes for its Fall 
term will the equity suit, started last April 
by john A. Abel and Edward C. Abel, of 
Abel Bros., manufacturng jewelers, 58 Nas- 
sau St. against Joseph Kaplan and Israel 
Kaplan, doing business as Kaplan Bros., 
111 Nassau St., all of Manhattan, come up 
for a hearing. The suit involves a design 
for engagement rings and the plaintiffs in 
their bill of complaint seeks an injunction 
and an accounting of profits as well as 
damages. The defendants in their answer, 
which was filed on May 14 last, deny most 
of the allegations and pray for the dis- 
missal of the bill of complaint. 

The bill of complaint states that on 
March 22, 1912, the plaintiffs filed applica- 
tion at Washington, D. C., for a patent 
covering a certain new, original and orna- 
mental design for an engagement ring. De- 
sign Letters Patent of the United States 
No. 42530, covering this design were issued, 
it is claimed, to the complainants, on May 
21, 1912, and since that time they have 
been the sole and exclusive owners of 
same. Further, it is stated, the only con- 
cern authorized to make and sell engage- 
ment rings embodying the design involved, 
is Abel Bros., in which the plaintiffs con- 
trol all but one share of the capital stock. 

Continuing, the plaintiffs aver, that since 
the issuance of the letters patent from 
Washington covering this design, the de- 
fendants have been manufacturing and 
selling engagement rings embodying the 
design involved. This, the bill of com- 
plaint alleges, is being done without the 
consent or allowance of the plaintiffs and 
is an infringement on their rights. 

On April 3, 1919, it is averred, that one 
of the defendants called at the office of the 
plaintiffs and displayed samples of rings 
alleged to be an infringement on the Abel 
brothers’ patent. Following the displaying 
of these samples, it is alleged, the defend- 
ants sold and delivered 18 of these rings 
to the complainants and offered to deliver 
more of them if the latter desired. All of 
these rings, it is stated, contained the de- 
sign described in Letters Patent No. 42530. 

The bill of complaint continues by al- 
leging that the defendants were notified of 
the alleged infringement, but even in view 
of these notices continued to manufacture 
and sell rings embodying the design in 
suit. 

This alleged action on the part of the 
defendants, it is claimed, has caused the 
Abel brothers irreparable damage. The 
plaintiffs pray for a permanent injunction, 
as well as a preliminary injunction pend- 
ing this suit, enjoining the Kaplan con- 
cern or any of its representatives from 
making or selling rings embodying the de- 
sign involved and from further violating 
the plaintiffs’ rights. The complainants 
also ask for the costs of bringing this suit, 
for an accounting and for damages, and 
that any damages assessed may be tripled. 
The defendants filed their answer on 
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May 14 last and make a denial of most of 
the allegations charged. They admit, 
however, that Letters Patent No. 42350 
were issued to the plaintiffs on the date 
specified in the bill of complaint. It is 
also admitted by the defendants that 18 
rings, nine of one kind and nine of another, 
were sold to the plaintiffs. 

Continuing the answer charges that the 
Letters Patent issued to plaintiffs are void 
in that they do not constitute a new, 
original and ornamental design as required 
by law. It is further alleged that the de- 
sign does not involve patentable subject 
matter and further states that similar in- 
ventions were described in letters patent 
and publications before same was issued to 
the plaintiffs. The defendants aver that the 
Abel brothers are not the original invent- 
ors of the design in suit and that same 
was used and on sale to the public prior 
to the date Letters Patent No. 42530 were 
issued, 

Concluding, the defendants pray that the 
bill of complaint be dismissed. Also that 
the plaintiffs be taxed reasonable costs and 
charges sustained and for such other relief 
deemed just. 


PROFIT SHARING PLAN 











Pittsburgh House Announces New Method 
of Crediting Employes on Their Sales 


PiTTsBuRGH, Pa., July 18.—A profit-shar- 
ing plan, in accordance with the number of 
sales slips handled, was recently announced 
by Jos. De Roy & Sons, which means that 
in addition to liberal increases in salaries, 
insurance and other features, the wages or 
earnings of the employe will be materially 
increased. In this system of awards, there 
will be little or no change from the firm’s 
present system of accounting, sales slips, 
repair slips, mail order, etc., except where 
it is found necessary to meet the requisit- 
ing accounting slips. The firm issued a 
statement to all employes, setting forth that 
“the larger the award we pay you the better 
satisfied we will be with the system and 
your scale.” 

The following statement of the plan 
being carried out and which explains itself 
was handed to each employe: 

Sales Departments—On actual number of sales 
made and completed by individuals during the 
fiscal year, irrespective of whether a sale may 
be 10 cents or $500. 

Loan Department—On actual number of loans 
made in store employed on days upon which such 
individual member of the organization is actively 
employed during fiscal year; applies irrespective 
of who appraises, handles or completes the in- 
dividual transaction and whether the loan is $1 
or $5,000. 

Mail Order Department—On actual number of 
sales completed through Mail Order Department 
on days upon which such individual ‘is actively 
employed, irrespective of who quotes, handles 
or completes the individual transaction and 
whether sale originates from preparation of bul- 
letins, literature, local or national advertising 
and as well whether the individual transaction 
is $1 or $1,000. 

Repair Departments—On actual number of re- 
pair watches (during fiscal year in store em- 
ployed) for which tags or repair checks are is- 
sued, applies irrespective of who estimates, han- 
dles, repairs or completes individual transaction. 
and applies only to tags issued on days such in- 
dividual is actively employed. 

Jobbing or Manufacturing Department—Oc ac- 
tual number of jewelry repair jobs or setting 
jobs, etc., for which job checks or job numbers 
are given; applies irrespective of who estimates, 
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handles, completes, or delivers the individuad 
transaction, and for which store work is done, and 
as well whether the transaction is 5 cents or $50. 
Covers fob numbers on days on which individuab 
is actively employed. 

Accounting Department, 311-313 Smithfield St.— 
On number of such transactions as_ specifically 
set forth and appended as the scale of award 
for the individual in this department covering 
such days during the fiscal year as said individ- 
ual is actively employed. 

Other Departments—On number ow weeks dur- 
ing fiscal year in which the individual is ac- 
tively at work—the entire number of working 
days. 

Reasons for limiting to Days Employed—Sales 
Departments awards are based on sales made and 
completed by individuals. This can only be done 
on days actually at work. To be fair in every 
department, the same general principle must be 
followed—awards covering transactions on such 
days as at work. 

All awards are independent of any other mat- 
ters such as wages or wage increases, Christmas 
money, distribution of unearned wage deductions, 
Life Insurance or Building and Loan, and are 
conditional absoluteely and only upon completion 
of the full fiscal year of proper and painstaking 
service continuously in our employ. Severance 
of business relations either through resignation 
or discharge cancels any notification of contem- 
plated award. 

Fiscal Year—The awards are to cover the 
period starting February 1, 1919, ending with 
close of business January 31, 1920, payments to 
be made as soon thereafter as practicable. 


All employes figuring in bonus transac- 
tions benefit in accordance with the number 
of sales they handle. The bonus is based 
on so much per slip, or so much per 
hundred sales slips, and the. more sales 
slips handled, the greater percentage of 
profit for the employe. This plan eliminates. 
the old‘one of large sales and makes the 
small sale as attractive as the large one. 
If a high priced article cannot be sold, the 
cheaper article when sold brings just re- 
ward and the same amount of commission 








New Enterprises. 





A. Medeward has opened a store at 
Waterloo, Wis. 

A. H. Axford has started in business at 
Plainview, Nebr. 

A new store has been opened at Phillips- 
burg, Kans., by W. F. Parker. 

David & Love will shortly locate at State 
and Griswold Sts., Detroit, Mich. 

Carmin & Levine have started in busi- 
ness at 108 Fulton St., New York. . 

John H. McGuire & Co., is the name of 
a new concern at North Attleboro, Mass. 

Robert Weksler and Abraham Rubin- 
stein are proprietors of a new store at 
Racine, Wis. 

Blatman & Fleischman Bros. is the name 
of a new concern in Room 1018, 108 Ful- 
ton St., New York. 








Some stir was occasioned among Mair 
St. jewelers at Fitchburg, Mass., one day 
a short time ago by the appearance. of a 
suspected jewel thief. So far as the police 
can learn, he visited five or more stores, 
but succeeded in getting nothing. His last 
known appearance was in the Stafford store 
in the Iver Johnson building, where he was 
looking over valuable articles. Suspicions 
were aroused on both sides of the counter 
at the same time, and the man dropped 
the chain he was examining and hurried 
out. He is described as well dressed in a 
blue suit and a straw hat, and was about 
30 years of age. 
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OPAL 
NECKLACES 





BUY FROM THE CUTTERS ' 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 39, Rue de Chateaudus 





FROM MINES TO MARKET 

















NECKLACES °"“tiu's"* 
Telephone Vanderbilt 2324 


The finest imitation pearl in the world. 
Guaranteed to wear and look as well as 
the genuine pearl. 


PE ARL We can match any pearl necklace. 


FRANK C. OSMERS 








LL 


RE 
EMERALDS 


SAPPHIRES 
RUBIES 


and all other semi-precious stones 
We _ make a specialty of 
Fine Calibre Work 


Espositer, Varni Co., Inc, 
45-49 John St. NEW YORK 


























The Buyers’ Directory 





Price, $1.00 





The Jewelers’ Circular Publishing Company 
13 John St., corner Broadway New York 











ATTENTION MANUFACTURERS 


Onyx Ring Stones ae 
Diamond 


Black Onyx, Ceral and — Jewry, 


ONYX BEADS — CAMEOS 
The DOUBRAVA C@., 61 Maiden Lane,N.¥. 


HE BOROVSKY ‘titnowo CO., Ine 
93-95 Nassau St., New York 
importers of DIAMONDS, PEARLS 
and PRECIOUS STONES .°. .. 


46 John St., New York 


LAPIDARIES S25 cious 
EMS in Unique Cuttings 


W. H. Swenarton 
(2x-Examiner B. #. Patent Office) 
Counsel in Patent Causes 
2 Rector Street, New York 
Patents Trade-Marks 


























A. & S. ESPOSITER 


27 MAIDEN LANE 


Jobbing Promptly Done at Reasonable Prices. 


LAPIDARIES 


CORNER OF NASSAU ST. BLACK OPALS 


Cutting nd Polishing 
Rubies, Sapphires and 
Emeralds Especially 
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Henry E. Oppenheimer & Co. 


1 Maiden Lane, New York 
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SUMMER OUTINGS 


Employees in Various Factories Enjoy Holi- 
days at Different Resorts 

Provivence, R. I., July 19.—The Summer 
excursion season is now at its height and the 
shop excursions that for the last two years 
have been generally abandoned because of 
the war have been resumed and, as though 
to.make up for lost time, are more numerous 
than in many years previous to 1917, Every 
Saturday several shop outings are held at 
the different shore resorts, private club 
grounds or country places, while on Wed- 
nesdays the closing of the large department 
stores afford opportunities for the help in 
the various departments to enjoy outings. 

Most everything from baseball to toe 
dancing, and, above all, a clambake was on 
the program for the first annual outing of 
the employes of the W. S. Hough, Jr., Co., 
at the Oakland Beach Yacht Club last 
Saturday. The baseball game was won by 
the wire department by a score of 10 to 3, 
the flat stock department being the losers. 
Eugene W. Hough and Walter S. Hough, 
L. A. Harris and Miss Moffitt were speak- 
ers at the clam bake postprandial. The 
toe dancing exhibition was given by Miss 
Laura Davenport, who also sang several 
selections. A special electric car carried 
the outing party to and from the yacht 
club grounds. The committee in charge 
consisted of Joseph L. Reilly, chairman; 
J. H. Brown, secretary, and F. H. Munro, 
treasurer. 

The annual outing of the employes of 
the milling machine department of the 
Brown & Sharpe Mfg. Co. was held at 
Emery Park this afternoon. Owing to the 
street car strike the men made the trip in 
auto trucks, about 250 being present, despite 
the rain, and the usual program of events 
was run off. The baseball, game, which al- 
ways vies with the clambake for first honors 
on these occasions, had to be postponed on 
account of wet grounds. 

Employes of M. F. Williams Co. went 
to Sandy Beach, Fall River, for their an- 
nual outing, and enjoyed a sport program 
which included races for both men and 
women and a baseball game between mar- 
ried and single men which resulted in a 
score of 6 to 2 for the single men, last 
Saturday. A shore dinner was served to 
more than 100. The general committee in 
charge of the outing included: G. W. 
Jencks, chairman; Miss Mae Kennedy, 
Miss Helen Visco, Miss Annie Mulvey, 
Miss Ida Royal, E. F. Wilson, F. C. 
Sleiger, J. M. Mason, F. J. Palmer and 
A. B. A. Aldrich. 

The employes of the S. S. Kresge Co., 
Pawtucket branch, were entertained by 
B. J. Logan, manager of the store at his 
Summer home, Resthaven cottage, at Nar- 
ragansett Terrace, last Wednesday, this 
being the occasion of their fourth annual 
outing. They had planned to visit Prudence 
Island, but the inclement weather caused 
a change of plans. A collation and games 
were enjoyed. 

An outing, which included a clambake, 
was enjoyed a few days ago by 100 em- 
Ployes of Brown & Sharpe’s automatic gear- 
cutting department at Emery Park. Lunch- 
eon was followed by a ball game between 
teams representing Building No. 2 and 
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Building No. 5, which was won by the 
latter, with a score of 6 to 5. The clam- 
bake was served at 5 o'clock. 

Speaking, athletic events and a dinner 
made up the sixth annual “Victory” outing 
of the grinding department of the Brown 
& Sharpe Mfg. Co., at Crescent Park, with 
more than 100 present. Games in the 
afternoon preceded the dinner in the pavil- 
ion, and in connection with this event, the 
prize was captured by A. McCullough. 
Foreman Joseph Kenyon awarded prizes 
and made an address. Among the invited 
guests were G. F. Beale and W. B. Casey 
of the Chicago office; W. G. Burnham and 
J. Wagner. 

From a field of 12 men and women, the 
Misses Jabbo and Chester won the three- 
legged race. The single men won a base- 
ball game from the married men, 8 to 0. 
The following committee in charge was 
re-elected for next year: Joseph Porter, 
chairman; A. Moss, secretary; W. H. 
Stewart, treasurer, and D. Kenyon and C. 
Hillman. _ 

Approximately 125 employes of the screw 
machine department of the Brown & Sharpe 
Mfg. Co. attended an outing and clambake 
held at Emery Park. The outing opened 
with a luncheon immediately upon the ar- 
rival of the party at the grounds directly 
from the factory, and this was followed by 
ball games and field events. The clam bake 
was served at 5 o’clock, and the entertain- 
ment which followed was given by Wilfred 
Benoit, Miss .Mary Athers, who sang with 
Harry Frury as accompanist, while John 
Cummings gave recitations and readings. 

The ball team representing the second 
floor of building No. 5, defeated the aggre- 
gation from the third floor by a 4 to 2 
score. The committee in charge of the out- 
ing consisted of W. Donovan, P. J. Ward, 
L. F. Hathaway, F. W. Smith, T. A. Hart- 
field, W. H. McManus, P. Barry and John 
Cummings. 








Thieves Who Robbed Boston Jewelry Stores 
Convicted and Sentenced 


Boston, Mass., July 19.—Jose S. Cao 
and Charles Croce, the two men who 
were caught in an attempt to steal $1,100 
worth of bracelets at the store of Shreve, 
Crump & Low, Inc., July 9. were found 
guilty on four counts in the Municipal 
Court yesterday and sentenced to six 
months’ imprisonment on each charge. 
They appealed and were held in $5,000 bail 
each for the Superior Court. 

Most of the propertv found on the men 
has been identified. Forty dollars’ worth 
of jewelry belonged to Samuel U. Goldberg, 
141 Tremont St.; $260 worth to Luther P. 
Parrington. 59 Court St., and property of 
unestimated value to George E. Homer, 45 
Winter St. 








Two sailors were recently arrested on a 
Boston bound train by Salem, Mass., police 
officers and charged with the robbery of 
jewelry from a store in Gloucester. The 
police said that the two men pointed re- 
volvers at the clerks in the store and took 
watches and gold chains valued at $1,000. 
Both of the prisoners denied the charge 
and said that the jewelry found in their 
possession had been given them by another 
sailor. 
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Unusual Number of Complaints Made of 
Thefts from Manufacturing Jewelry 
Plants in Providence 


ProvipENCE, R. I., July 19—An unusual 
number of complaints have been made to 
the police during the last few weeks con- 
cerning larcenies from manufacturing jew- 
erly factories. These cases are being in- 
vestigated by the police authorities and by 
the Jewelers’ Protective Association, and 
several arrests have already been made and 
heavy fines imposed. 

The Board of Police Commissioners, at 
their meeting Thursday morning, removed 
the second-hand store license of Louis I. 
Green, 286 N. Main St. Green was sum- 
moned to a hearing, but did not appear 
until about an hour after the time ap- 
pointed. A few days ago Green was fined 
in the Sixth District Court on a charge 
of receiving stolen goods knowing the same 
to have been stolen. The police allege that 
Green received gold scrap valued at $25 
from Samuel Cohen, whom they say, stole 
it from the A. T. Wall Co., manufacturers 
of rolled plate, 162 Clifford St. Cohen 
was also convicted of the theft and given 
a fine. 

Inspector Armstrong and Sergeant Rat- 
tigan were in a second-hand store late 
Thursday afternoon when a man walked 
in and offered for sale a gold button valued 
at $5.50. Taking a chance that the transac- 
tion was not a proper one, the inspectors 
escorted the man to police headquarters. 
He was questioned by Captain Maguire 
and Captain Ahern, with the result that 
he was placed under arrest charged with 
the larceny of 18 pennyweights of gold 
scraps from the Irons & Russell Co., manu- 
ufacturing jewelers, 95 Chestnut St., by 
whom he was employed. He gave his name 
as Malcolm Johnson, 35 years of age. On 
a plea of guilty he was fined $35 and costs 
in the Sixth District Court yesterday morn- 
ing. 

Harry Eugene, 19 years of age, pleaded 
guilty before Judge Gorham in the Sixth 
District Court Thursday morning to the 
charge of stealing 28% gross of opals from 
Sidney H. Nordlinger, of the firm of H. 
Nordlinger & Sons, 63 Washington St. The 
value of the stolen property was placed at 
$86.30, and the youth was sentenced to pay 
a fine of $200 and costs. Walter J. Ready, 
19 years of age, pleaded guilty to stealing 
50 gross of unfoiled stones valued at $50 
from the same concern, and was fined $50 
and-.costs. The two young men were ar- 
rested by Patrolman Rogers of headquar- 
ters after seven days’ “tagging” the youths 
through the down town streets. The men 
aroused the patrolman’s suspicions several 
days ago, and Wednesday afternoon he was 
watching them when an errand boy in the 
employ of H. Nordlinger & Sons, dealers in 
precious and imitation stones, came along 
Mathewson St. with a small wheelbarrow in 
which were a number of packages contain- 
ing orders which--the boy was delivering. 
While he was in one of the buildings the 
two men stole the packages from the bar- 
row and were making away with them 
when Patrolman Rogers took them in 
charge. 
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\ X JE ARE on the threshold of a new era. 
The world cannot go backward, it 
must go forward. The future of this 

nation and the world is bright with promise. 

Home is dearer to men than ever before, and 
there is an increasing desire for better and richer 
house furnishings. 

This fall should hold in store one of the 
most prosperous seasons that the jeweler has 
ever had, and the sale of Sterling Tableware 
will be important. 

“Chateau-Thierry” spelt victory for democ- 
racy. The name, to-day, also spells success in 
Tableware sales. The large and rapidly in- 
creasing sales on this new pattern promise a 
line of much profit to jewelers everywhere. 





Please place your order early. 


Rogers, Lunt & Bowlen Co. 


Silversmiths 


GREENFIELD, MASS. 


NEW YORK CHICAGO SAN FRANCISCO 


Heirloom Silver—The Silver that Sells 
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BRITISH CUTTING WORKS 





Report of Consul Gracey on Diamond Pol- 
ishing Industry in Birmingham, Eng. 
An interesting report on the diamond- 

cutting industry in Birmingham, England, 

was submitted by Consul Wilbert T. Gracey 
on June 24 last and appeared in a recent 
jssue of the Daily Consular and Trade 

Report. It reads as follows: 
“A new enterprise is occurring in Birm- 

jngham which is bringing forthwith a new 

rise of craftsmen and is of special interest 
at the present time. Prior to the war the 
industry of cutting diamonds was confined 
almost exclusively to Holland and Belgium, 
but endeavors were made some years be- 
fore the war to add diamond cutting to 

Birmingham’s other industries. In face of 

sreat difficulties the effort, which was started 

jn a very modest way, was persevered in, 
and when Antwerp fell numbers of refugees 
from among the diamond cutters of that 
city were provided with means of pursuing 
their craft in Birmingham. 

“A very interesting report on this mat- 
ter has recently been published in the 

Birmingham Post, which says: 


Through many vicissitudes the industry has 
gradually gained strength. The Birmingham en- 
terprise has fallen under the ban of those power- 
ful interests whose aim it is to maintain the in- 
dustry as the exclusive property of Holland and 
Belgium. Foreign labor has been withdrawn so 
far as it could be controlled by those interests 
and a “freezing-out” policy has been attempted in 
regard to supplies of rough diamonds. Despite 
the opposition, diamond cutting has made steady 
headway in Birmingham. The new growth is all 
the more lusty for the difficulties it has encoun- 
tered and overcome. At the outset it was depend- 
ent upon the aid of continental experts and con- 
tinental equipment, so closely had the craft been 
preserved. Now it may be said to be strong 
enough to stand alone, for during the past seven 
or eight years a number of Birmingham boys have 
been trained to the work, and more recently they 
have been reinforced by discharged and disabled 
men from the army who have shown aptitude 
for it. Diamond cutting has got beyond its earlier 
exotic character, and is now a local industry in 
which the home-bred boy may find a career. 

Not that it is anything like as big a develop- 
ment as it might be. Birmingham jewelers sti!l 
look to the continent for the vast bulk of the 
diamonds they set, and will continue to do so. 
In fact, it is not planned to make war on the 
diamond cutters of Holland and Belgium, whose 
great prestige has been worthily won. But if 
Birmingham hands and brains are equal to the 
work there is no reason why this important branch 
of the jewelers’ art should be regarded as sacred 
to any vested interests. 


HOW THE BIRMINGHAM ENTERPRISE BEGAN 


Those who were concerned to defeat the en- 
deavor to establish the industry in Birmingham 
have inferred that a mean advantage has been 
taken of the occasion afforded by the war, that 
under the guise of succoring the diamond cutters 
driven forth from Belgium an attempt was made 
to treacherously transplant their industry. This 
is not true. The introduction of diamond cut- 
ting into Birmingham was not prompted by the 
war. It preceded the war by some years, and was 
already advancing steadily in 1914. 

Messrs. Ginder & Ginder had had a factory 
specially designed for diamond cutting erected on 
Hockley Hill, and boys from the local schools 
were learning the craft there under the direction 
of competent workers from abroad. The factory 
is of ferroconcrete, so constructed as to give the 
maximum rigidity, as vibration is fatal to pro- 
ficiency in diamond cutting. There is nothing 
very elaborate about the plant. The lapping is 
done by means of electrically operated metal disks, 
which revolve rapidly on the bench at which the 
lapidarist sits. He will have four or five stones 
in hand at once. Each of them is held tight 
either in a mechanical holder or in a bed of lead 
alloy prepared by an attendant boy and secured 
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to a tool heavy enough to keep the diamond in 
position on the revolving table. The friction 
grinds the facets—usually 58 in number—on the 
stone, the process being assisted by emery powder 
and olive oil. A preliminary operation, and one 
which is not so simple as it looks, is that of re- 
ducing the rough stones to a circular shape. 
This is done on the diamond-cut-diamond prin- 
ciple. While a lathe gives rapid motion to one 
stone, another stone is held in contact with it 
and manipulated by an operative till both are 
properly shaped. 

The boy who aspires to be a diamond cutter 
has to enter into indentures of apprenticeship 
for seven years. He becomes a wage earner right 
away, however. As he progresses his earnings in- 
crease. and there are youths not out of their ap- 
prenticeship earning as much as £4 ($19.46) and 
£4 10s. ($21.90) a week. The experienced crafts- 
man may earn anything up to £10 ($48.65). 
The experiment of teaching discharged and dis- 
abled soldiers has been quite a success. The men 
are put on a wage-earning basis at once, though 
for the first 12 months the value of their labor is 
practically negligible. Thenceforward, however, 
an apt learner will go ahead rapidly. There are 
fixed time rates, but a production bonus makes 
earnings mainly dependent on individual ability 
and industry. Those who have had to go with 
the development of diamond cutting in Birming- 
ham state that the opportunities for its extension 
are unlimited. The seed sown eight or nine years 
ago is now beginning to bear excellent fruit, boys 
who left school then to try their hand at the 
craft being now fully qualified journeymen, able 
to impart the secrets of diamond cutting to their 
successors. What has been accomplished with 
ex-soldiers has also afforded further striking proof 
that the labor difficulty is not insoluble. Dis- 
chaged service men in search of a new career 
are now being trained in diamond cutting on an 
ambitious scale at Brighton, and Birmingham has 
pooled its experience in aid of that good work. 








SELLING TO GERMANY 


First American Salesman in Berlin Offers 
Silverware and Other Articles 

A dispatch from Berlin via Copen- 
hagen, dated July 21, and sent to the Chi- 
cago Tribune, tells of the arrival of the 
first American salesman in the City of 
Berlin, in the rush to establish communi- 
cation with German concerns. 

According to the dispatch, the first sales- 
man with American goods arrived that 
day. By a coincidence, the man is appro- 
priately named “Premo,” and the goods he 
is offering include silverware, shoes and 
stockings. 

Considerable interest will be evinced in 
his success in the silverware line, because 
while it is known that American shoes are 
in demand, the trade here does not know 
whether Germany offers any field for 
Americay silverware, or on the contrary 
whether she will seek to offer silverware 
productions to this country. 

A brief inquiry in the trade in New 
York failed to disclose what line of silver- 
ware this Mr. Premo was representing. 











Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York 
Week Ended July 21, 1919. 
The U. S. Army Assay Office reports: 
Gold bars exchanged for gold coins. .$1.613,250.20 
Gold bars paid depositors........... 299,109.96 
QUE 2 olcinare die itulee oad ee mw akeed $1,912,360.16 
Of this the gold bars exchanged for gold coin 
are reported'’as fellows: 





BBRER NE AU ara 5 cca tat ist aver sacgranexahsteane oral es $239,773.51 
| AL SOCCEROOS nr eee 419,777.63 
HRA fee inoue crtn a wens natin coer 292,208.93 
LE AES Cae Peer ee Arica ier karen 184,474.69 
NRE MOR a la unite 5.0.4 wisnaerenh armen cceas 470,021.29 
Map Rte ie is. soa sini sw tsi pala aE 86,994.15 


ON i araiaisinn orb oiarensieoeroemiaseiedews $1,613,250.20 
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All traveling men of L. Gutmann & Sons 
have left for their last trip of the Sum- 
mer. 

Jonas Wise has left for Atlantic City, N. 
J., to spend his vacation. He expects to 
remain until Sept. 1. George Hug of the 
same firm has just returned. 

The Herschede Hall Clock Co. has ap- 
plied for a permit to enlarge its plant at 
McMillan St. and Essex Pl. The proposed 
improvement will cost about $40,000. 

The Board of Education has advertised 
for sealed bids to be received by noon, 
Monday, August 11, for furnishing silver 
plated ware for the new East Side High 
School. 

Nathan A. Feinberg, Dayton, O., re- 
tailer, has advised his Cincinnati connec- 
tions that he has sold out his business lo- 
cated at 116% E. 5th St. to a man by the 
name of Spizeb. 

Mrs. Charles Swigart has returned from 
a vacation trip to Clark’s Lake, Mich. Mr. 
Swigart has left on an Indiana trip. Ber- 
tha Diephaus, formerly with the firm, has 
left to accept a position in Detroit. 

The regular meeting of the Wholesale 
Jewelers’ and Manufacturers’ Association, 
scheduled for Thursday, July 17, has been 
indefinitely postponed owing to inability to 
get a number of prominent members out. 
The report of the proposed change in the 
organization was to have been made. No 
date has been set for the meeting. 

Visiting jewelers in the city during the 
past week were: I. N. Biddle, Aurora, 
Ind.; R. O. Weiland and Laurence Daniel, 
Greenville, O.; Frideking and Flanagan, 
Russel, Ky.; G. C. Wellman, Logan, W. 
Va.; Mr. Frederick of the Frederick Jewel- 
ry Co., Huntington, W. Va.; G. W. Shock, 
Liberty, Ind.; Dan T. Fischer, Flemings- 
burg, Ky.; R. A. Ramey, Wayne, W. Va.; 
B. J. Dillard, Lebanon, Tenn.; J. R. Robin- 
son, Augusta, Ky., and L. G. Bumbli, Troy, 
Ohio. 

A suit of several years standing against 
A. G. Schwab & Sons and 13 other Cin- 
cinnati wholesale jewelers filed by Charles 
Ratterman asking for damages aggregating 
$175,000 has been settled through the pay- 
ment of $2,000 to the plaintiff. Ratterman 
went in business at 4th and Main Sts. 
many years ago under the name of the 
United States Jewelry Co. He claimed in 
his suit that not a jobber in Cincinnati 
would give him any consideration and that 
he was unable to buy goods in the east. He 
claimed that the action of the jewelers was 
in restraint of trade and under the Sher- 
man Act sued for three times the amount 
of actual damages he maintained he sus- 
tained through the actions of the defend- 
ants. A. G. Schwab and Charles A. Nol- 
ting, who represented the defendants in 
making a settlement, gave out a statement, 
that they agreed to pay $2,000 to have the 
case dismissed, in order to stop years of 
litigation which might result from hav- 
ing the case continued in the United States 
District Court. 








J. Spolak, Arma, Kans., is the succes- 
sor to I. A. Harter. 
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Don’t let well enough alone— 


IMPROVE! 


Bigger We Hope to Grow 
but not a single cent’s worth less success 
is claimed by ceaseless effort to improve 
along the fixed lines of our policy. 


When Others Limp, We Run 


We have never discovered a better way of 
pushing ahead than by giving good:service . 
—good service of all kinds—quality, above 
all else-—reasonable prices, courteous and 
liberal treatment. 

The more you find out about W. .W. W. 
RINGS and W. W. W. SERVICE—the 


more you will find yourself in. 
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WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. 
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TRADE CONDITIONS. 
Detroit is experiencing one of the most woa- 


July months since the beginning of the 
world war. Sales are on a high level of prosper- 
ity, with no signs of a let-up. In a month when 
usually business is slow or stagnant because of so 
many residents being away on their vacations, 
Detroit jewelers during the present month are coin- 
ing big profits. This may largely be due to the 
fact that Detroit is a great convention city, and 
also a famous pleasure town during the Summer. 
These two facts bring millions of visitors every 
Summer to the city. Detroit is also experiencing 
no let-up in the activity of its great automobile 
plants. There is work for everyone and labor is 
short. Workmen still continue to roll in money 
and seem to be bent on buying diamonds and 
high priced watches. The installment houses are 
also doing a land office business. The June wed- 
ding and graduation sales during June were also 
far in. advance of the previous June. The sale 
of watches of all kinds in Detroit leads many 
other cities of greater size. This is due to the 
great number of prosperous workingmen here. 
Department stores have doubled their jewelry de- 
partments, and in one instance a department 
store put in a diamond stock worth $250,000. 
This is mentioned simply to show the great vol- 
ume of jewelry buying here by the public. Both 
the jewelers and the department stores, as well 
as the installment jewelry houses, are getting their 
share of the business. Labor in special and made- 
to-order jewelry shops is very scarce, as are also 
watchmakers. 


derful 





Morris Friedberg is now on a short 
trip to his Summer home in Northern 
Michigan. 

James H. Garlick, 168 Griswold St., 
and 53 Grand River Ave., W., has re- 
turned from a fishing trip on his country 
estate near St. Williams, Ontario. 

Edward Reutter, formerly with one of 
Cleveland’s largest jewelry stores, has 
accepted a position as salesman with 
Morris Friedberg, 208-210 Griswold St. 

William Devlin, connected with the 
Steere Jewelry Co., at 68 Woodward 
Ave., and living at 558 Virginia Park, is 
building a new $12,000 residence at 659 
Edison Ave. 

The Detroit council is considering an 
ordinance by Councilman Sherman B. 
Littlefield, licensing the sale of second- 
hand jewelry. All dealers selling sec- 
ond-hand jewelry, whether regular re- 
tailers or not, will be brought under this 
new measure, which has been placed on 
its second reading. 

The jewelry store of E. J. Marcotte, 
which was destroyed by fire at Lake Lin- 
den, near Hancock, Mich., several weeks 
ago, will be re-opened this week and 
ready for business. Mr. Marcotte is in- 
Stalling new fixtures. The store has 
been entirely remodeled, and will be 
numbered among one of the _ neatest 
business houses in the village. 

Extensive plans are being made by 
Peter Smith & Sons for improvements 
and alterations in their building at State 
and Griswold Sts. Among the new 
leases signed for space in the remodeled 
building, is a lobby space to David A. 
Love, for a jewelry store. The lobby 
will be enlarged to twice its present size, 
with a new entrance 14 feet wide. 

Sometime between midnight Tuesday, 
July 8, and the following morning, 
thieves entered the jewelry store of 


Joseph Phillipson, at 2807 Industrial 
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Ave., in Flint, Mich. and stole nearly 
$900 worth of men’s and women’s rings, 
chains, bar pins, and watches. The 
thieves gained entrance through a rear 
window. This window was securely 
locked at midnight, when the patrolman 
made his rounds. Phillipson delayed in 
reporting the burglary and the delay will 
interfere seriously with making any 
progress toward apprehending’ the 
thieves, say the police. 

Miss Sophia Hickman, the 19-year maid, 
weighing 240 pounds, who recently stole 
between $8,000 -and $9,000 worth of 
jewelry from the home of Morris Fried- 
berg, operating an installment jewelry 
store at 208-210 Griswold St., and who 
was captured later at La Porte, Ind., by 
Detectives Garvin and Rick, has pleaded 
guilty to the charge before Judge Wil- 
kins in the Recorder’s court. After her 
plea of guilty, she was placed on a two- 
years’ probation, the judge feeling that 
she was influenced by others in com- 
mitting the crime. Her associate, John 
Sullender, who was captured with her 
in La Porte, pleaded not guilty, and was 
remanded to jail under $3,000 bail. The 
capture of the pair was due to the clever 
observations by “Billie,” 9-year-old son 
of Mr. Friedberg, of the maid’s actions 
while employed in his father’s home. 
The lad also overheard certain telephone 
conversations which enabied the police 
to trace Miss Hickman and Sullender to 
the Indiana town. Most of the jewelry 
has been recovered. The thieves threw 
away the platinum mountings of a pair 
of diamond earrings. 











George Mandalien has resumed his con- 
nections with the Mandalien Mfg. Co. 

John E. Tweedy, who is now living in 
Connecticut, was a local visitor last week. 

K. Lucius Taylor, of H. D. Merritt & Co., 
left last Saturday for an extended business 
trip. 

Charles A. Whiting, who has been ill for 
several weeks, is reported as being much 
improved. 

Charles Sekowski, of the firm of T. G. 
Frothingham & Co., and Miss Eva Dyon, 
are to be married this week. 

John H. McGuire & Co., is the name of 
the new manufacturing jewelry concern 
in North Attleboro. The members of the 
firm are John H. McGuire and James Rey- 
nolds. 

The North Attleboro lodge of Elks at 
its meeting last Tuesday evening held a 
lodge of sorrow for the late Alpin Chis- 
holm of the Bugbee & Niles Co. The eulogy 
was delivered by Exalted Ruler Charles F. 
Martin. 

The rain and the electric carmen’s strike 
did not interfere with the outing of the 
Whiting & Davis Co.’s employes held last 
Saturday at the Penham Club in Rhode 
Island. All of the auto trucks and auto- 
mobiles which could be secured were hired 
to carry the thousand employes to the re- 
sort. A dinner was enjoyed and a pro- 
gram of athletic events carried out. 
Charles A. Whiting was the host. 
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Mr. and Mrs. W. M. Jaccard will leave 
for California Aug. 1. 

Monte Woods, of Woods & Sturba, New- 
ton, Kans., was in the city this week on his 
way to the Great Lakes for a visit. 

Herbert Davis, manager of the order de- 
partment of the C. A. Kiger Co., is spending 
his vacation in the Ozarks. C. M. Kiger is 
making a short trip through Oklahoma. 

H. H. Kiger has returned from a trip 
through Arkansas and Louisiana., He says 
that cotton looks thrifty and jewelers 
through the south are preparing for a big- 
ger business than last year. 

Otto Knaul, of the Knaul-Cuthbert-Munn 
Jewelry Co., has returned from his vaca- 
tion. E. L. Munn is now away. V. G. 
Cuthbert and the travelers for the firm are 
now out on their Fall trip. 

W. O. Hensley, manager,. and George 
Mattish assistant manager of the clock and 
silverware department of the Edwards- 
Ludwig-Fuller Jewelry Co., are with the 
Seventh Regiment, National Guard, en- 
camped at Nevada, Mo., for two weeks. 

C. E. Thistle, of the Woodstock-Hoefer 
Watch & Jewelry Co., has returned from 
a visit with relatives in Decatur, Ill. P. R. 
Colvin, of the same company, has returned 
from a vacation in Breckenridge, Mo. W. 
N. Rhoades, city salesman, spent two weeks 
in St. Louis. 

H. W. Porter, of the Porter & Wiser 
Jewelry Co., has assumed the management 
of the Boag Ribboncraft Co., River Forest, 
Ill., and will make his home in River For- 
est. His interests in Kansas City will be 
cared for by his sister, Miss Catherine Por- 
ter, who has been associated with the Porter 
& Wiser Jewelry Co. for several years. 

Among the recent visitors in the city 
were T. S. Lidstone, Dearborn; G. K. 
Fagin, Lathrop; Frank Bangs, Salina, 
Kans.; Mr. Huff, manager Caldwell Jewelry 
Co., Caldwell, Kans.; J. W. Schmandt, 
Holden, Mo.; W. P. Fincher, Tonganoxie, 
Kans.; H. E. Kimber, Excelsior Springs; 
J. O. Stott, Paola, Kans.; J. L. King, Park- 
ville. 

Walter M. Jaccard is a member of the 
general committee of business men, work- 
ing through 27 committees, to raise $75,000 
for the purpose of advertising Kansas City. 
The money will be expended in calling the 
attention of the country by a series of ad- 
vertisements in 120 daily newspapers for 35 
days. Subscriptions came in so readily the 
first day of the campaign, July 16, that it 
is believed it will be a campaign of hours 
instead of days. Mr. Jaccard is also one 
of a committee of three chosen by B. A. 
Parsons, president of the Chamber of Com- 
merce, to visit Los Angeles to investigate 
the workings of the automatic telephone 
system. The two telephone companies in 
Kansas City have been merged and the 
feasibility of the automatic system is being 
considered with a view of introducing it 
here. - 








The Milligan’ Jewelry Store at 165 Main 
St., Kanosha, Wis., has opened new quarters 
at 210 Wisconsin St. 
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STERLING 


GORHAM 
SILVER TOILET WARE 


The general excellence and originality of design of our master 
workmen is nowhere more clearly demonstrated than by our 
Sterling Silver Toiletware. The beauty, the character and the 
variety of our patterns is unequaled and undisputed. This is 
the more noteworthy when you take into consideration that a 
substantial number of these patterns retail at moderate prices. 
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The name and repute of The Gorham Company has many 
advantages to the retail jeweler, for our policy has ever been to 
meet and satisfy increasing demands of an intelligent and dis- 
cerning public. 
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Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches 


NEW YORK: 15, 17, 19 Maiden Lane SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue LONDON: Ely Place 





Works: Providence, New York, Birmingham 
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HE Bureau of 

Foreign and Do- 
mestic Commerce has 
just tabulated the 
figures of the imports of diamonds, rough 
and cut, for the month of May, and this 
shows that the total value of such gems 
brought in during the month amounted to 
$7,830,135. Of this, the importation of rough 
or uncut diamonds amounted to $1,767,861 
and the value of the cut diamonds, 6,062,274. 
Of the rough imported, 15,606 carats valued 
at $1,087,661 came from England; 7,429 
carats valued at $549,608 came from Neth- 
erlands; and 3,264 carats valued at $71,600 
came from Brazil. Of the cut diamonds 
we received, $5,316,662 came from Nether- 
lands, $605,904 from England, $99,023 from 
Belgium and $35,199 from France, while 
smaller importations also came in in the 
way of $4,862 from Canada and $660 from 
Cuba. 

It would seem from this that the pre- 
diction made in some quarters that the 
unusual figures of April would be followed 
by a big drop in May, has not been verified. 
But despite these great importations, the 
scarcity is greater than ever. However, 
one factor must be taken into consideration 
and that is the unusually high price of 
diamonds as compared with previous years, 
which means that though the value of the 
importations are unusually great, the actual 
amount of carats brought in is not as large 
as such statistics would indicate in pre- 
vious years. 

Nevertheless, the importations are large 
even in amount, and the scarcity of gems 
is essentially due to the unusual demand for 
diamonds in the United States, a demand 
which cannot be filled at the present or 
even in the future, if conditions that even 
approximating those obtaining at present 
are to continue. 

Jewelers who have trouble in getting the 
diamonds they require should bear this in 
mind and be patient, and they should not 
hesitate to let their customers know the 
conditions which are unlike anything that 
ever occurred before in the jewelry trade. 


Large Diamond 
Imports Continued 
During May 





Remarkably 4 HE unusually 
Small Number of good condition 
seaming Peliainn of business in _the 

jewelry trade since 


the first of January has been reflected in 
many ways, but in none more prominently 
than in the payment of bills by the manu- 
facturer, wholesaler and retailer. Never in 
the history of the trade have collections 
been easier or jewelers in a better finan- 
cial condition, apparently, than they are 
now. This has been shown from month 
to month in the statistics of failures in 
our trade, which are not only the lowest 
in the history of the business, ‘but abso- 
lutely out of proportion to the number of 
failures in the same time in recent years. 

The statistics of business failures re- 
cently cempiled for Dun’s Review indicate 
the condition to a remarkable extent. Ac- 


cording to these tables, the failures of all 
dealers in jewelry and clock lines during 
the month of June numbered but two, and 
the total liabilities amounted to but $4,000, 
as compared with eight failures in June, 
1918, with liabilities of $101,508; 26 failures 
in Jume, 1917, with liabilities of $176,153; 
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14 failures in June, 1916, with liabilities 
of $54,738, and 43 failures in June, 1915, 
when the liabilities reached $288,926. 

Taking the three months of the second 
quarter, April, May and June, the total 
number of failures in this period, accord- 
ing to Dun’s Review, numbered 17 in our 
trade, and the total liabilities but $71,397. 
How much lower than the normal are these 
figures is shown in the fact that there are 
32 failures in the same period of 1918, with 
liabilities of $251,862; 55 failures in 1917, 
with liabilities of $462,991; 53 failures in 
1916, with liabilities of $511,041, and 118 
failures in 1915, in which quarter the liabil- 
ities reached $1,191,138. 

When it is considered that insolvencies 
result from many causes besides bad busi- 
ness (such as the sickness or death of the 
owner, change in the character of business 
location or catastrophies like cyclones, 
fleod, etc.), the showing made by the jew- 
elry trade is decidedly remarkable, indicat- 
ing a prosperity in our industry such as 
has not been duplicated in the memory of 
the oldest member of the trade. 





ED tape om the 
Correste an part of the Gov- 
Ab ernment often results 
o in practices that ap- 
pear to the layman as petty and sometimes 
lead to a condition that looks as if the 
Government was guilty of grafting in a 
small way upor the people with whom it 
dealt. This is particularly true in regard 
to dealing with the U. S. Assay Office which 
until recently, under the law, did not recog- 
nize any precious metals except gold and 
silver, and although much platinum came 
into the possession of the Government 
through the gold that it refined for the 
jewelers, no return was ever made to the 
dealer who sent it, so far as that particular 
into the possession of the Government 
however, kept this platinum and sold it at 
intervals. Of course, this condition 
changed when the Government took over 
the control of platinum, and the Assay 
Office worked for the Ordnance Depart- 
ment through which the metal had been 
commandeered. Now platinum is being 
sold by the Government and delivered by 
the Assay Office at $105 per ounce, after 
years of red tape which practically denied 
its existence officially. 

Another example of what seemed to be 
petty “graft,” but a condition which has 
happily been corrected, was due to the fact 
that until recently the Assay Office has 
made returns to manufacturers on silver 
found with the gold sent for refining, at 
the stated rate of $1 an ounce, despite the 
fact that the market price of bullion silver 
has been running away above that figure. 
Under a recent order of Director of the 
Mint Baker, however, Government Assay 
officers were instructed to pay the market 
prices for silver contained in all gold bullion 
refined by or purchased at these offices. 
The order went into effect July 1, and 
within the last week or so manufacturing 
jewelers have had a return on their silver 
based on the market rate of the metal. It 
should be understood that the Government 
is not im the market for silver at the present 
time. 

One of the reasons for the postponement 


Assay Office 
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of this order until July 1 js saj 
to the fact that the officials des 
until the new fiscal year began 
ing the change. The fiscal 
Government ends June 30. 


d to be due 
Ired to wait 
before mak- 
year of the 


Harm Done TTENTION has 
By the Noisy often been called 
Minorities to the fact that the 
United States is noted 
as being a country of “silent majorities and 
vociferous minorities,” and the conditions 
which obtain politically throughout the 
country are manifest equally within the 
States, towns and villages and even within 
the organizations of the social and business 
nature to be found throughout the com- 
munity. In fact, it is in the smaller bodies 
and associations that we may see the truth 
of the old Irishman’s saying, “The smallest 
factions make the biggest noise.” With 
this condition we as a people have been 
content for many years, but there come 
times when the noise of the “vociferous 
minority” must be counteracted by the ma- 
jority even if they have to get noisy too 
to do it. The Daylight Saving Law now 
in Congress, is a pointed example of this. 
A noisy minority of people have impressed 
a large number of the legislators that day- 
light saving is not wanted, whereas a 
great and unorganized majority of the 
workers feel that the loss of the daylight- 
saving would be a serious one to them. 
Although President Wilson has vetoed the 
rider amending the Daylight Saving Law 
and the veto has been sustained, there may 
be other attempts to repeal it at once and 
the silent majority of the country must be 
heard from and heard from quickly, if 
they wish Congress to realize the strength 
of the sentiment it is opposing in con- 
sidering any such repeal bill. 

In our trade and business organizations, 
including those representing the labor and 
employment end of the industry, we often 
have the same conditions to the extent that 
the “vociferous minority” creates the wrong 
impression as to the policy of the organiza- 
tion as a whole, with the result that the 
membership at large suffers from prejudices 
against its ideas that have rea'ly no founda- 
tion in fact. 

This subject was recently dealt with in 
a very interesting editorial in Printcr’s Ink, 
which is especially timely just now when 
the radical elements in organizations and 
communities are doing much’ to estrange 
different factions, thereby preventing co- 
operation which is needed very urgently 
just now. Says this journal: 

“At a recent meeting in New York city 
speeches were made which practically ‘sa- 
botaged’ eight months’ effort on the part of 
an earnest group of men who are working 
for a better basis of understanding. Many 
members of the association did not agree 
with the speaker, but certain utterances 
given wide publicity in the press gave the 
impression that the thoughts expressed rep- 
resented the opinion of the entire member- 
ship. In many labor unions there are 
groups of radicals in a minority. They are 
often the ones who make the most noise. 
In many manufacturers’ associations there 
are groups of industrial autocrats speaking 
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Irving Levison, formerly employed by 
Konijn & Frank, has severed his connec- 
tion with that firm. 

Mandel Lazarus, who formerly conducted 
a store at 417 Knickbocker Ave., Brooklyn, 
is now out of business. 

Carmin & Levine, manufacturers of 
platinum mountings, 108 Fulton St., have 
started in business at that address. 

Blatman & Fleischman Bros., manufac- 
turers of platinum mountings, have started 
in business on their own account in Room 
1018 at 108 Fulton St. 

Fred Better, of the Lion Watch Co., 
Inc., 15 Maiden Lane, left Saturday for an 
extended trip to the watch markets of 
France and Switzerland. 

The business of C. H. Conant & Bro., 
170 Broadway, is now under a corporation 
with an authorized capital of $250,000, 
$200,000 of which is reported paid in. 

The store of Crouch & Fitzgerald at 177 
Broadway, is undergoing alterations. 
When completed this firm will have addi- 
tional space and better facilities for carry- 
ing on the business. 

B. B. Guth, representing tht U. S. 
Chain Co., 51 Maiden Lane, has left on a 
vacation trip. He will go to Mattituck, 
L. I., where his wife is spending her vaca- 
tion, and on his return will start on his 
western trip visiting the jobbing trade. 

Mr. and Mrs. Henry Agate have an- 
nounced the engagement of their daughter, 
Dorothy A. Agate, to Mendez Marks, of 
New Orleans, La. Mr. Agate is well 
known in the jewelry trade through his 
association with the Bonner Mfg. Co., 87 
Maiden Lane. 

The International Jigsawing Products 
Corp., manufacturer of jewelry, etc., was 
incorporated recently with a capital of 
$3,000. The incorporators are H. P. and 
Bracha Rabinowitz, both of 186 Bay 17th 
St, and Alfonso Lauritano, 159 Bay 17th 
St., both in Bath Beach, N. Y. 

Abner Shonkoff, with Jonas Koch, 37 
Maiden Lane, is now known as Abner 
Shaw, his name having been changed to 
the latter form by an order of the New 
York Supreme Court, last month. Mr. 
Shaw, who is now on a trip, has formally 
notified his customers and. friends of the 
change. 

William Goldsmith & Co., Inc., is the 
name of a concern recently incorporated 
under the New York State laws with a 
capital of $5,000. The incorporators are 
William Goldsmith, 1423 44th St.; David 
Greenbaum, 571 Driggs Ave, both in 
Brooklyn, and Jules Michaelson, 779 
Crotona Park, N., Manhattan. 

Under the auspices of the French Gov- 
ernment and the Franco-American Board 
of Commerce and Industry (the latter a 
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New York association formed for, the pur- 
pose of improving the industrial relations 
between France and America), an exhibi- 
tion of French Samples of Art applied to 
Industries will be held from July 24 to 
Aug. 24 in the ballrooms of the Pennsyl- 
vania Hotel, New York. The particular in- 
dustries being represented in this exhibi- 
tion have suffered somewhat less than 
many others in the war and a very exten- 
sive selection of industrial art objects has 
been made. Among the most interesting 
articles that will have an important place 
in the exhibition are Gobelin, Aubusson, 
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touch with the manufacturers, jobbers and 
salesmen throughout the jewelry industry 
in this country. His public spirit, broad 
and sound business experience, insight 
into business conditions, and _ irresistible 
energy have long been recognized as a 
consistent factor in every movement mak- 
ing for the betterment of the jewelry in- 
dustry. In view of the recent statement 
from Irving T. Bush, outlining a world- 
wide development of the Bush co-opera- 
tive sales enterprise, the appointment of a 
man of Mr. Gilmore’s standing indicates 
the character of the organization being 














Beating All Records 


During the half year just closed the amount of 
advertising published in The Jewelers’ Circular 


exceeded all previous records. 


This attests that 


the manufacturers, importers and jobbers in the 
jewelry and allied trades are alive to the great 
opportunity now offered for business expansion 
and thoroughly recognize and appreciate the 
position held by The Jewelers’ Circular as the 
one great medium between the buyers and 





sellers. 

Here Are the Figures: 
The Jewelers’ Circular ........... 2,804 Pages of Ads. 
The 6 other jewelry journals 2471 “ a 
COMMON Gs oleh. siekscieic brors-werers : 








Beauvais Tapestries; art pieces of Sevres; 
leather goods, enameled’ goods, art 
jewelry, crystal; real laces and all goods 
known as “Articles de Paris.” There will 
be no admission fee to this exhibit and a 
most cordial welcome is extended to 
American buyers and the public in gen- 
eral who may be interested in art objects 
as mentioned above. 


The Bush Terminal Co. announces the 
appointment of George F. Gilmore as 
director of the jewelry and silverware and 
leather goods departments of the Bush 
Terminal Sales building. For nearly a 
score of years Mr. Gilmore has occupied 
an important position in the leather goods 
industry, being one of the directors of 
Crouch & Fitzgerald, the leading manufac- 
turers of that line in the United States. 
During that time he has been located at 
the Broadway office of Crouch & Fitz- 
gerald, at the head of Maiden Lane, and 
actively engaged in handling the equip- 
ment supplied by his firm to the jewelry 
trade. This has brought him into close 


developed in anticipation of the expansion 
Mr. Bush has in mind. A competent techni- 
cal sales force, headed by F. E. Duffield, 
Jr., handles the jewelry’ sales department. 
Mr. Duffield is an experienced salesman 
enjoying a wide acquaintance among both 
buyers and manufacturers. 

Sheriff Knott on Thursday last held an 
auction sale of the contents of the safe 
deposit box rented in 1914 at the Guaranty 
Safe Deposit Co. on Fifth Ave. by “Christ- 
mas” Keough, notorious swindler, which 
was found there under the name of Thomas 
H. Newman after Keough was arrested in 
Chicago last Spring. The Sheriff held the 
sale to pay the judgments aggregating 
$3,000 obtained by Charles A. Keene and 
LeBolt & Co., of New York, and Lewis 
Basch & Co. of Chicago, all of whom laid 
claim to part of the jewelry in the box. 
The sale was made to a dealer for $4,800, 
which will also pay a judgment obtained by 
the First National Bank of Chicago. That 
Keough preserved his coolness to. the point 
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where he saw the proceeds of his swindles 
sold without making any protest, was 
shown when the safe deposit company gave 
notice to him in the Joliet penitentiary 
under the name of Newman that the prop- 
erty was to be sold. He replied that his 
name wasn’t Newman and he had no inter- 
est in the contents of the box. 

M. Cohen, of M. Cohen Co., Des Moines, 
la., is in town this week and is stopping at 
the Pennsylvania Hotel. 

if. Sanborn, .ot LL. ..Sanborn- Co. 
Chicago, was in this city last week and 
stopped at the Pennsylvania Hotel. 

A. R. Foss, New York representative of 
Brookes Mfg. Co., Boston, and Roeckert 
Mfg. Co., Providence, is now visiting both 
factories. 

R. G. Monroe, of R. G. Monroe & Co,, 
452 Fifth Ave., returned to this country 
Saturday on the S.S. Aquitania after an 
extended visit to the European’ gem 
markets. 

Henry M. and George E. Armsheimer, 
both of Charles Armsheimer & Son, 13 
Maiden Lane, are now preparing their 
stocks and will leave for the road on 
August 4. 

Lee Reichman, of Reichman Bros., 170 
Broadway, who has been on an extended 
trip to the English diamond markets, 
sails to the United States July 26, and 
is expected to arrive in New York the early 
part of August. 

W. Namen, of Namen’s, Waco, Tex., was 
in this city last week and stopped at the 
Pennsylvania Hotel. H. Goldberg, a manu- 
facturing jeweler of Washington, D. C., 
was also in town and made his headquarters 
at the Herald Square Hotel. 

Larter & Sons, 21 Maiden Lane, have 
announced that their factory will be closed 
from Aug. 2 to Aug. 18, for the purpose 
of giving it an annual overhauling, and 
during this time the office will be able to 
fill orders only from regular stock. 

A charter of incorporation was granted 
at Albany, N. Y., last week to the Inter- 
national Sheffield Works with authority to 
do metal polishing, etc., in this city. The 
capital is $20,000 and the iticorporators are 
Sam Steig, 261 E. 51st St., and Benjamin 
L. Steig, 1685 President St., both of Brook- 
lyn, and Martha Dienstein, 292 Fifth Ave., 
this city. 

Mr. Garofalo, of the Les Lenere Perle 
Co., 12 John St., has returned from a four 
weeks’ stay at Atlantic City, N. J., where 
he and Mrs, Garofalo spent part of their 
honeymoon, They were guests at the 
Hotel Treymore. Upon the return of Mr. 
Weisman, a partner of the firm, the couple 
will complete their honeymoon with a tour 
of the country. 

Before another week has passed a new 
association of manufacturing jewelers of 
this city will probably have been formed 
and incorporated under the laws of New 
York State. This new organization will 
embrace the entire membership of the 
Platinumsmiths’ Association, the Manufac- 
turing Jewelers’ Association of Greater 
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New York and the Kast Side Manufactur- 
ing Jewelers’ Association, all of which are 
being dissolved. By consolidating in this 
manner the manufacturers of this city ex- 
pect to be able to co-operate in a better 
spirit and establish just and stable condi- 
tions in the trade. The first intimation 
the trade had of the dissolution of these 
three associations and the forming of one 
strong body appeared in the JEWELERS’ 
CircuLar, July 2, last. Since that time 
plans have been progressing rapidly. 

Salesmen of the Hallmark Jewelers, 469 
lifth Ave., held an interesting three days’ 
business session recently, at which about 
15 were present. The proceedings were 
opened with a banquet held at the Hotel 
Chatham, Vanderbilt Ave. and 48th St., at 
which not only the salesmen were present 
but most of the employees of the Hallmark 
as well. Frank LeBron acted as master of 
ceremonies at the banquet and carried out 
the work in his usual clever style. During 
the evening the 40 diners listened to a num- 
ber of talks by representatives of various 
manufacturers. All these speakers de- 
scribed in an interesting manner how their 
respective products are manufactured. The 
meetings, like the banquet, was presided 
over by Mr. Le Bron and during the time 
ihe salesmen were in session many ques- 
tions were discussed. Plans for the com- 
ing year were taken up and everyone pres- 
ent voiced the opinion that a banner year 
is ahead. Another interesting subject dis- 
cussed was the method of sales. 

During the past week negotiations were 
completed whereby John Lane and Leon- 
ard H. Lane became members of the old 
firm of C. Cottier & Son, importers of pre- 
cious stones, 65 Nassau St. The firm, how- 
ever, will still continue to operate under 
the same name and at the same address. 
Under the new arrangement John Lane, 
who has been with the Cottier firm for 
over 14 years, becomes president and gen- 
eral manager. His brother, Leonard H. 
Lane, has been selected as secretary and 
treasurer. Jeane Cottier, who has been 
conducting the business for many years 
past, is still a member of the firm, but in 
the future will be less active in its con- 
duct. This firm is practically the only 
precious stone and lapidary house that has 
stood for. over a half century. The busi- 
ness was founded in New York and is in its 
69th year and up to the time the Lane 
brothers were admitted to the firm has 
been in the hands of but two partners, 
Charles Cottier and his son, J. G. C. Cot- 
tier. The first quarters occupied by the 
business were located on Dey St., from 
which place Charles Cottier, the founder, 
moved to Cortlandt St. From [857 until 
1893 the business was at 171 Broadway, 
after which it moved to 14 Maiden Lane. 
Four years later the concern moved again 
to 65 Nassau, where it has since been 
located. john Lane, the new president, 
was oniy discharged from the United 
States Armory seven weeks ago after serv- 
ing 12 months overseas with the 308th 
Field Artillery. Jeane Cottier left last 
week for a few weeks’ vacation which he 
will spend at Milford, Pa. 

All departments of the Alvin Silver Co. 
have been moved from 54 Maiden Lane and 
15 Maiden Lane respectively to the firm’s 
own building, 20 Maiden Lane. The mov- 
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ing. of these departments was started last 
week and was only completed yesterday 
(Tuesday) as the JEWELERS’ CIRCULAR was 
going to press. In the new quarters the 
Alvin concern will have more space than 
they have had heretofore and better facili- 
ties for carrying on their business. The 
building in which they are located is a 
five-story structure, three floors and base- 
ment of which are occupied by the silver 
concern. In the basement is located the 
polishing, repair and shipping departments, 
in which all new and up-to-date machinery 
has been installed. The retail store, which 
will continue to be in charge of M. E. 
Savvis, is located on the ground floor. 
The many windows in the front and on the 
side afford an abundance of light and the 
mahogany fixtures with which the store is 
completely outfitted makes this a handsome 
appearing establishment. The goods are 
displayed in wall cases on both sides of 
the store as well as in the show cases which 
are located almost in the center of the 
establishment. On the second floor is 
located the sales department which is in 
charge of G. Ernest Fahys. Like the re- 
tail store this department is also outfitted 
with mahogany fixtures and has wall cases 
on both sides to display the goods. The 
office of W. E. Hayward, sales manager of 
the Alvin Silver Co. is also located on this 
floor. The clerical staff, designers and en- 
gravers, occupy the fifth floor of this build- 
ing. The fourth floor of the building has 
been rented to the Finance Trading Cor- 
poration while the third floor is still empty. 








EDITORIALS 





(Continued from page 100.) 








the language of 1898. They also make the 
speeches. 

“Tn other organizations, however, the great 
majority of the members could get together 
on certain points of agreement, could work 
out their problems in a spirit of co-opera- 
tion if they were not kept apart by the un- 
fortunate utterances of the radicals on both 
sides. 

“With a good article to sell, with the op- 
portunity for associations on both sides to 
work together for the benefit of the indus- 
try upon which they both depend for a liv- 
ing, it seems unfortunate that the ‘copy’ 
[at least that which gets before the public] 
is so often written by the noisy minority.” 

There are words here that it might be 
well for many members of the jewelry trade 
to read, consider carefully, and act accord- 
ingly. 








Burglars recently visited the jewelry 
store of H. Nurock, Camden, N. J., and 
succeeded in stealing several trays of 
jewelry valued at $5,000 from the show 
cases. Entrance to the store was gained by 
climbing upon the_roof of a shed adjoin- 
ing the store, then through a window in the 
building where the store is located and 
down a stairway leading to the rear of 
the store. At the bottom of the stairway 
is a door which was forced open. The 
police believe the theft was committed by 
local boys. 
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Mr. and Mrs. F. A. Croselmire of S. 10th 
St., are occupying a bungalow at West Mil- 
ford. 

Among the local contributors to the Irish 
Victory Fund was Louis V. Aronson, who 
subscribed $25. 

A permit has been granted to the Ameri- 
can Oil & Supply Co., for a one-story frame 
storage building at 250 Wilson Ave. The 
estimated cost will be $3,054. 

Mr. and Mrs. Charles W. Osborne, Bock 
Ave., are visiting Mrs. Osborne’s sister, 
Mrs. Thomas Allsopp, of Clifton Ave., at 
her Summer home, Canadenis, Pa. 

H. A. Blackford, connected with the 
jewelry and optical departments of Keer’s 
Galleries, Broad St., will leave on Aug. 1 
for his vacation, which will be spent at Put- 
nam, Conn. 

Among the members of the State com- 
mittee in charge of the drive of the Jewish 
Relief Committee for funds for the relief of 
the stricken Jews of Europe are Louis 
Plaut and Louis Bamberger of this city. 

The Beacon Smelting & Refining Co. is 
the trade name which has been filed for the 
business conducted at 3 Beacon St. by Abra- 
ham Heinowitz, 94 Magnolia St., and 
Samuel and Charles Freedman, 3 Beacon St. 

The Miller & Mauch Jewelry Mfg. Co. 
is the trade name which has been filed for 
the jewelry manufacturing business conduct- 
ed at 91 Oliver St. by George H. Miller, of 
107 Thomas St., and Frederick J. Mauch, 
of 62 Globe St. 

The factory of Larter & Sons, Parkhurst 
and Austin Sts., will be closed for the 
purpose of an annual overhauling, from 
Aug. 2 to 18. During this time all special 
orders and repair work will be stopped. 
The concern will continue to fill orders 
from their regular stock at its New York 
office. 

The Atlantic Smelting & Refining Co., 
Inc., which now has a plant in Brooklyn, 
has purchased property bordering the Cen- 
tral railroad here and will erect several 
buildings on the site. When the buildings 
are entirely completed, which will take sev- 
eral months, the concern’s entire plant will 
be moved here. 

Announcement has been made of business 
courses to be offered during the season 
1919-1920, at the Newark Institute of Arts 
and Sciences, 367 High St., for which credit 
is given at the New York University. 
Prominent among these courses are those 
having to do with credit problems and col- 
lections, of which F. B. Broughton, secre- 
tary of the Newark Association of Credit 
Men, is instructor. Among other courses 
offered are business English, employment 
and labor problems, Spanish, etc. 

William White, 17, of 252 Astor St., has 
been held for the action of the Grand Jury 
under $200 bail by Acting Judge Yuill in 
the Third Precinct Court. White is alleged 
to have stolen jewelry valued at $174 from 
the store of Constano Notti, 154 South St. 
White was arrested soon after the robbery 
in the vicinity of the store. The jewelry, 
consisting of eight watches, seven rings, a 
stick pin, and a box of cut stones, were re- 
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covered. Some of the articles had been 
buried in a lot on South St., and others 
were hidden in a cellar nearby. Most of 
the jewelry had been left with Notti, it is 
alleged, to be repaired. Entrance to the 
store was affected by cutting out a window 
screen. 

One of the biggest celebrations ever held 
in Irvington was that held to welcome Irv- 
ington service men home. The soldiers, 
sailors and marines were reviewed by Gov- 
ernor Runyon, Mayor E. R. Folsom and 
members of various municipal bodies. 
After the review the service men were the 
guests of honor at dinner at Olympic Park, 
arranged by the Soldiers’ Day Celebration 
Committee, of which Conrad Rech, a New- 
ark manufacturing jeweler, was a member. 
With patriotic airs by the 113th Infantry 
Band, brief addresses, prayers, etc., 26 elm 
trees planted in the Fall of 1917 by the 
Shade Tree Commission were dedicated to 
the soldiers who gave their lives during 
the war. One of these was dedicated to 
Gilber R. Glorieux. 








Lancaster, Pa. 


—_— 


Arthur J. Dudley, of Jersey City, has 
been here visiting W. W. Dudley, super- 
intendent of the Hamilton watch factory. 

A. W. Moyer, of the Non-Retailing Co., 
and wife, have been on a trip to a camp 
of friends in the Pocono Mountains of 
Pennsylvania. 

Irvin B. Rubin, of Harrisburg, who has 
offices at Elizabethtown and Mt. Joy, has 
registered at the Prothonotary’s office as 
an optometrist. 

At the recent annual election of officers 
of the Advisory Board of St. Joseph’s Hos- 
pital, George R. Weber, of Louis Weber & 
Son, was elected secretary. 

E. J. Guilford, a department head at the 
Hamilton watch factory, and daughter, 
Lalla, are home from a vacation trip to 
Baltimore, Boston and Albany. ‘ 

F. A. Peters, of the H. S. Meisky Co., 
was one of the local people who took a 
flight with Colonel Stinson during his re- 
cent visit to Lancaster with his aeroplane. 

Jeweler A. K. Brubaker, Columbia, has 
in one of his show windows an exhibit of 
curios from the European war zone, se- 
cured by Lieutenant Carl H. Brubaker, his 
son. 

Leo Lichtenstein, son of Jeweler Benja- 
min Lichtenstein, has at last secured his 
discharge from the air service of the Navy. 
He was admitted to the Philadelphia Law 
Bar while still in the service. 

Drs. Whalen and Whalen, of 17 E. King 
St., went to New York last week to at- 
tend the twenty-second annual congress of 
the American Optical Society. They will 
return to Lancaster on July 30. 

Dr. E. J. Stein, a captain of the Ameri- 
can Army in Germany, has cabled to his 
wife that he has started for a port of em- 
barkation in France and expects to be 
home soon to resume his practice. 

Edgar Hersh, with Jeweler P. G. Diener, 
of Harrisburg, spent last week with Lan- 
caster relatives. Arthur Bischoff, son of 
Charles Bischoff, a manufacturing jeweler 
of this city, has taken a position as jeweler 
with Mr. Diener. 

K. W. Appel, of W. W. Appel & Son, 
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with his wife, left on Sunday 
ester, N. Y., where the forme 
the convention of the 
Association. 

: J. W. Apple, manufacturing jeweler, has 

finished a number of Welcome Hos. 

medals which will be presented to an 

returned service men of Landisville er 
Witmer, Lancaster county, hotbeds of . 

triotism. He has also finished a “ae 
of rings for the battleship Oklahoma, : 

Mrs. Ida Dommet has received word of 
the death of her son, Private C. Harry 
Dommet. He was wounded in battle on 
Sept. 15 last, dying the same day. He was 
reported as missing, and his mother ever 
since has suffered intense anxiety. He was 
learning the watch-making trade when he 
enlisted in the Army. 

One year ago July 17 the entire force 
of the Hamilton watch factory started a 
great jubilee walk-round to celebrate the 
news that “The Tide Has Turned” by the 
successfuJ counter offensive of the Allies 
on the sector between the Aisne and the 
Marne, in which affair the Americans took 
such a prominent part. 

On July 17 an outing at Long Park was 
held in honor of the 45 service men at the 
Ezra F. Bowman Technical School, who 
are receiving vocational training there un- 
der Government auspices. It was held un- 
der the auspices of the War Camp Conm- 
munity Service. F. C. Morin, of Warring- 
ton, N. C. and A. G. Grill and Frank 
Loper, both of Reading, Pa., have entered 
the school as students. Andrew A. Meade, 
of Wayland, N. J., has returned to finish 
an interrupted course. John J. and Charles 
E. Bowman spent part of last week on an 
automobile trip into Maryland. 
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John Geist, formerly employed with 
Joseph B. Bechtel & Co., 729 Sansom St, 
has retired from the, jewelry business. 

R. J. McConway, formerly with M. 
Sickels & Sons, 9th and Chestnut Sts, 
has accepted a position with Joseph B. 
3echtel. 

Lewis Selig, a jeweler, of Elizabeth City, 
N. C,, stopped off here recently on the 
way to Atlantic City and other Jersey 
Coast resorts. 

William Waples has returned to the em- 
ploy of Charles H. O’Brien, 735 Sansom 
St., after more than a year in the overseas 
service of the Army. 

Samuel Sitkin, at one time with E. H. 
Herbein, 34 S. 16th St. and who for a 
while was in the leather business, has 
opened a jewelry store at 4459 Frankfora 
Ave. 

Ira D. Garman, Select Councilman from 
the 46th Ward, and a jeweler at 101 5S. 
11th St., has announced his candidacy for 
the new Council of 21 as provided for 
under Philadelphia’s new charter bill, Mr. 
Garman’s ward is in the Fifth Senatorial 
District, which is entitled to four council- 
men, and he counts upon his service in the 
old council and upon the Finance Committee 
to place him upon the independent Repub- 
lican ticket for the new office. 
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TRADE CONDITIONS. 

Bu e driving in all branches 

; ‘ewelry industry with no immediate pros- 
a ee diminution. Orders continue to come 
et arrivals of buyers from all sections of 
eg aay are daily announced and these are 
a tees orders ‘for delivery months in the 
ste The long lists of help wanted published 
en a in the papers, emphasizes the continued 
pare ra help, notwithstanding the standardiza- 
a the working schedule to a 48 hour week 
and a somewhat substantial increase in wages in 
nearly all of the shops. 


siness continues to b 





William H. Manscheter, Jr., is on a busi- 
ness trip to New York and vicinity. 

The Standard Stamping Co. is now 
located in enlarged quarters at 88 Page St. 

Samual A. Baldwin, with a party of 
iriends, is spending a short time at Oak 
Bluffs, Mass. 

Mr. and Mrs. John C. L. Shabeck are 
spending the Summer at Green Inn, Nar- 
ragansett Pier. 

Charles H, Fuller and family, of Paw- 
tucket, have been enjoying an automobile 
‘rip to Cape Cod the past week. 

Harold W. Ostby, president of the Ostby 
& Barton Co., and wife are staying at 

he Sea Cliffe Inn, at Nantucket. 

Among the registrations at the Narra- 
vansett Piere Casino the past week were 
Mr. and Mrs. Meyer Harzberg, of this 
city. 

John S. Blondin, retail jeweler, of Main 
St., Woonsocket, is being prominently men- 
tioned for the office of city auditor of 
that city. 

The Bull Dog Specialty Co., 18 Sprague 
St., is being conducted by Leon H. Follett, 
according to his statement filed with the 
city clerk’s office. 

Sylvester K. Robertson was a member of 
a party that left here early in the week on 
an extended automobile trip through the 
White Mountains. 

Mr. and Mrs. Jerome M. Fitz Gerald 
are spending the Summer at the Petta- 
quamscutt Hotel on the Boston Neck Road, 
Narragansett Pier. 

Mr. and Mrs. E. Irving Rogers, Jr., have 
returned to their Summer cottage at But- 
tonwoods, following an automobile trip 
through the Berkshires. 

The business conducted by Charles P. 
Sartorian, at 25 Calender St., under the 
firm style of the Majestic Enameling Co., 
has been purchased by Abraham Bazar. 

Charles E. Westcott, of Snow & West- 
cott, and wife left their Summer cottage 
at Buttonwoods Beach on Friday for 
Cotuit, Cape Cod, to be gone for the re- 
mainder of July. 

J. A. Foster Co. gave its employes an 
agreeable surprise last week by a substan- 
tial increase in their pay. The action was 
voluntary and entirely unexpected on the 
part of the employes. 

George F. Bell has filed his statement at 
the city clerk’s office that he is the owner 
of the Rhode Island Novelty Co., 605 
Caesar Misch building, corner of West- 
minster and Empire Sts. 

C. J. Roehr of the Booset Jewelry Co. 
will hereafter be a resident of Providence, 
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though he will continue to look after his 
customers in the Chicago territory as the 
concern will continue its office in that city. 

The Westminster Jewelry Stone Setting 
Co., 433 Westminster St., is being con- 
ducted by M. D. Serdjenian, of East Provi- 
dence, and Yervant Tohrakian, of this city, 
according to their statement filed at City 
Hall. 

Helen L. Arnold has brought suit in the 
Superior Court to recover $500 from the 
Dimond Co. The plaintiff claims that 
owing to the slippery condition of a stair- 
way in the defendant’s store she fell down 
and was injured. 

The United Wire & Supply Co. is to 
erect a large addition to its plant at Au- 
burn and the bids on the contracts have 
been opened. Work will commence imme- 
diately, so that the extension can be oc- 
cupied early in the Fall. 

The case of the Z. & B. Enameling Co. 
against the T. F. Manufacturing Co. was 
heard before Judge Rueckert in the civil 
session of the Sixth District Court on Tues+ 
day. This is a suit on an alleged balance 
due on book account and decision was en- 
tered for the plaintiff in the sum of $9.85 
and costs. 

On complaint of J. Ellery Hudson, Chief 
State Factory Inspector, the Ralph Ring Co. 
pleaded not guilty to the charge of employ- 
ing Attilo Finelli, a minor under 16 years 
of age, without an employment certificate, 
and the case was continued to July 31 for 
a hearing in the Sixth District Court on 
Tuesday last. 

William Bradley, an old-time jewelry and 
silver polisher, who was for many years in 
the employ of the Gorham Manufacturing 
Co., up to the time of his retirement 
some 15 years ago, died at his home, 13 
Pocasset Ave., this city, Thursday evening, 
after a lingering illness from a complication 
of diseases incidental to age. He was 97 
years old. 

A party consisting of Peter W. Ochs, of 
Ward & Ochs, and wife; Frederick Ham- 
ilton, of Villers Co., and his wife; Charles 
O. Dechau, of the Hope Optical Co., and 
his wife, and G. Frederic Beane, of the 
optical department of the Boston Store, 
and his wife, with Harris Fellman, son 
and daughter, of Woonsocket, left Thurs- 
day to attend the convention of the Amer- 
ican Optometrical Association at Rochester, 
N. Y. The party went by automobiles. 

The following jewelry buyers were re- 
ported in this city during the past week: 
F, M. Cockburn, of Toronto, Can.; Joseph 
Hammerschmidt, of Philadelphia; Mr. 
Herz, of Mandel Bros., Inc., Chicago; Mr. 
Denny, of the Denny Jewelry Co., Kansas 
City, Mo.; S. Schweizer, of Schweizer & 
Co., Philadelphia; Mr. Fraundlicli, of the 
Baltimore Bargain House, Baltimore, Md.; 
Saul Smigrod, New York City; Ben Lew- 
enthal, of Fred & Ben Lewenthal Co., New 
York City; Mr. Shure, of N. Shure Co., 
Chicago; Mr. Blake, of Saks & Co., New 
York; Mr. McDermott, of Frank & Seder, 
Pittsburg, Pa. 

The National Acme Co., of Cleveland, 
Ohio, entered suit in the Superior Court on 
Monday last against the Lederer Bros. Co., 
of this city, for damages laid at $5,000 
for alleged breach of contract. The plain- 
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tiff says that it sold to Lederer Bros. Co. 
six multiple spindle belt-driven automatic 
screw machines for $10,850, payment to be 
made monthly. Only one installment of 
the price agreed upon was paid, it is alleged, 
and the contract was then terminated by: 
the terms thereof and the machines were 
later sold to the Potter & Johnson Machine 
Co., of Pawtucket, for $7,000. The suit was 
brought by the National Acme Co. to in- 
uemnify it for loss on the contract. 
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R. A. Shaw Co. has removed to 47 Union 
St., where they will have larger quarters. 

George B. Ford has resigned his posi- 
tion as superintendent of the Attleboro Re- 
fining Co. 

Mr. Herz and Miss Hill, buyers for 
Mandall Bros., Chicago, were in this city 
last week purchasing goods. 

George A. Livingston, Jr., has fully 
recovered from his recent illness and 
will soon be able to resume his duties as 
a traveling salesman. 

The electric car strike in Rhode Island 
last Saturday did not interfere with the 
arrival of the workmen from Providence 
who traveled on the trains: 

James Kelley, who a number of years 
ago conducted a coloring plant on 
County St., is making plans for opening 
a new establishment in this city within 
a few weeks. 

William Saart of the Saart Co. has an- 
nounced that he will back an Attleboro 
baseball team against North Attleboro this 
season providing a challenge is issued by 
the latter town. 

The Baer & Wilde Co. has installed a 
course in training in “Modern Production 
Methods” for the foremen of the concern. 
The Attleboro Mfg. Co. is also giving this 
course to its foremen. 

W. O. Lochner, secretary of the Attle- 
boro Chamber of Commerce was in attend- 
ance at the fifth annual session of the 
Community Leadership Summer school 
held recently in Eagles Mere Park, Penn. 

With only six weeks more to play in 
the Twilight League, the Bay State Op- 
tical Co.’s team is leading with no 
chances to lose the pennant. The league 
has furnished good sport for the jewelry 
employes and the games have been well 
attended. 

The local jewelry manufacturing con- 
cerns have arranged their schedule of 
working hours for girls so that the 48 
hours a week they work will be best 
suited to the occupation they are employed 
in. Girls in the packing rooms come in 
later in the morning and stay longer eve- 
nings than do the girls at the benches. 

The Geo. L. Paine Co. has brought 
suit against Michael Jedlinski to re- 
cover $1,847.93, which it is alleged in the 
declaration to have been converted bv 
the defendant. The action is listed as 
of “contract or -tort.” Jedlinski was 
convicted in the lower court several 
months ago of larceny from the Paine 
company and appealed. He is now 
awaiting trial by the superior court. 
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H. H. Hoffman, of Heeren Bros. & Co., 
is attending the national optical conven- 
tion in Rochester, N. Y. 

H. Cerf, of the M. Bonn Co., has re- 
turned from a pleasure trip spent at the 
seashore, and a business trip to New 
York, where he was buying goods. 

H. B. Light, of the Providence Jewel- 
ry Co., is resting at Atlantic City, pre- 
paratory to getting ready for doing 
some increased business the coming 
Fall and Winter. 

Louis Melnick is back from the front 
and has assumed his old position with 
Grafner Bros. A number of others are 
due back from France in a few days, in- 
cluding watchmakers whose services are 
needed badly. 

L. M. Smit, of the M. J. Smit Co., 
motored to Atlantic City last week, 
where he is visiting his family, who have 
gone there for the Summer. Mr. 
Smit reports that his business is phe- 
nomenally good for Summer time. 

Albert Heeren, of Heeren Bros. & Co., 
is in the Pocomo mountains, and Will- 
iam Hofmann, president of that concern, 
left there last Friday to spend several 
weeks away, having taken a cottage for 
the Summer, and where his family is 
staying. 

The Samuel Weinhaus Co. expects to 
get into its new quarters at 726 Penn 
Ave., which will be an addition to the 
present store, in about two weeks. 
The carpenters are hard at work making 
the necessary alterations to take care of 
the firm’s growing business. 

August Loch has just returned from a 
six-weeks’ vacation which he spent with 
his daughter at Pitchfork, and where he 
had a pleasant visit with his grandchil- 
dren. Mr. Loch reports the west as 
wonderfully prosperous and that much 
of this country’s prosperity will come 
from there. 

Pennyweighters are said to be oper- 
ating in towns close to Pittsburgh, and 
jewelers are warned to be on the look- 
out for them. Some jewelers are re- 
ported to have lost valuable diamond 
rings. The thief operating in this sec- 
tion of the country is said to be a 
young man and very clever. 








Rochester, N. Y. 





W. Kennedy, North St., is away on vaca- 
tion. 

J. D. Murdock, Leroy, was in town on 
business Thursday. 

James J. Ernisse and family returned last 
Sunday from a 400-mile automobile trip 
through central New York. 

Charles F. Vanderpool and family re- 
turned Monday from a three-day automo- 
bile trip to Syracuse and Auburn. 

Roy Present, of the P. Present Co., wrote 
his father that he intends to sail for home 
July 26, from Rotterdam, on the Nieuw 
Amsterdam. 

Wilbur Place, Caledonia, has sold his 
jewelry stock and business to R. Wilcox, 
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who was formerly with the Levy jéwelty 
store on Main St. E. 
Howard I. Sunderlin, of the Sunderlin 


Co., leaves soon for a western vacation 
trip. He is the baseball fan of the com- 
pany. Mr. Sunderlin will stop off at Cleve- 


land to see some of the games. 

S. D. Burritt, C. E. Sunderlin, G. P. Klee, 
Frank Tarrant and Russell Scheer have re- 
turned from the State convention at Sara- 
toga Springs. Mr. Sunderlin is arranging 
to attend the national convention at Chi- 
cago. 

Retail merchants in this city have devised 
a plan to stimulate trade in their stores dur- 
ing the slack season. Announcements were 
made in the local press of a “Dollar Day 
Sale,” which was held Thursday. Many of 
the retail jewelers went into the affair with 
elaborate show window displays of goods. 

Morris Rosenbloom, president of the Ilex 
Optical Co., says the recent addition to the 
factory in Portland Ave. has been com- 
pleted and work will be in full swing by 
August. Foreign business has increased so 
rapidly that the company has purchased 
more property adjoining the plant and plans 
are being perfected for more buildings. 

The S. Berson Co., Central building, re- 
ports a big increase in business. Mr. Ber- 
son is planning for additional loft space 
as the salesrooms now occupied are inade- 
quate. He travels in the adjacent territory 
by automobile which affords him the con- 
venience and time to call frequently on the 
trade in towns and villages in central New 
York. 

E. W. Edwards & Son, Syracuse, have 
been awarded the Samuel T. Betts silver 
loving cup for having the best decorated 
building along the line of march of the 
Victory Reunion and Fete Day parade on 
July 4. The committee making the award 
selected by the Mayor’s committee of wel- 
come to homecoming trodps, comprised 
Witham A. Fancher, chairman; Samuei 
Cook and John W. Dorsey. 

Charles E. Sunderlin was in New York 
city last week on business, and the thought 
came to him would it not be strange if 
Lewis M. Sunderlin, his son, in oversea 
service, should come back now. Mr. Sun- 
derlin has not heard from his son in some 
time. A friend informed him where to tele- 
phone for information. He did so and 
learned that the 3rd regiment, 16th com- 
pany, had landed Thursday and the men 
were at Camp Mills. Mr. Sunderlin went 
to the camp and met his son who has re- 
turned with the Motor Mechanics, Air Serv- 
ice, from France. 

At the regular meeting of the Interna- 
tional Jewelry Workers Union, Local 39, a 
resolution of sympathy was passed and a 
letter of sympathy was prepared to be sent 
to the widow of John Krutel. The local’s 
charter was ordered to be draped in re- 
spect to the deceased member’s memory. 
The next meeting will be held in the new 
hall, 97 Mein St., E. Mr. Fisher presided 
at the meeting. He called on Mr. Schnarr, 
who gave a detailed report of the conven- 
tion held in Chicago. Mr. Schnarr stated 
that conditions in Rochester were not satis- 
factory. The local sent a telegram to head- 
quarters requesting the officials to send an 
arbitrator to Rochester to investigate con- 
ditions here. 
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P. H. Ackerman, 
the Poole Silver Co., is at Ipswich for 
’ 


Boston Manages: of 


two weeks’ rest. 

Louis To Jr., watchmaker for 13 
rears with J. S. Lovell, has i : 
sons on “4 own ak a Cc _ 

deed Owan- 
Myers’ offices. 

Si _Beckenstein, western representative 
for IK, A. Cowan-M. Myers Co., starts on 
his Fall tour July 23. Mr. Myers has 
returned from two weeks’ vacation at 
Peak’s Island, Me. : 
Ernest J. Bailey, of Harris & Lawton, 
is indulging in his favorite pastime of 
yachting during his Summer respite. He 
is a prominent member of one of the 
leading Boston yachting clubs. 

Charles Pass, at one time salesman for 
the KE. A. Cowan-M. Myers Co., but now 
with Ewing Bros., Atlanta, Ga., visited 
Boston last week to see old friends. He 
enlisted in the army and served two years 
abroad. 

The Thomas Long Co. has leased the 
upper floor of the Gridley Restaurant, next 
door, thereby obtaining several thousand 
feet additional floor space for the whole- 
sale department has long outgrown the 
present quarters. F. F. Davidson is on 
vacation at South China, Me. and his 
brother at Jeffrey, N. H. 

A violent explosion caused by the up- 
setting of a jar of sulphuric acid in the 
plant of H. E. Asterlund & Co., 36 Brom- 
field St., July 15, compelled the firemen to 
fight the fumes in gas masks. The firemen 
had to pour chemicals over the source of 
the vapors, which were soon subdued. The 
material damage was small. The arrival 
of the fire apparatus at a time: when Wash- 
ington and adjoining streets were crowded, 
caused a blocking of traffic. 

Damage estimated at $100,000 was caused 
by fire which destroyed the entire plant of 
the George W. Richardson Co. July 16, man- 
ufacturers of celluloid and horn combs and 
novelties, Newburyport. The 150 em- 
ployes, who had to run for their lives, es- 
caped without injury and without panic. 
Shouts of fire alarmed the workers and 
there was a general rush for the exits. A 
spark from a machine is believed to have 
started the blaze in the celluloid depart- 
ment, which spread to the rest of the 
factory with great speed. Frequent ex- 
plosions were heard and the air was filled 
with dense smoke that covered the centre 
of the city. The plant consisted of a three- 
story wooden building about 100 feet by 
40, a two-story wooden building of similar 
dimensions and a number of smaller struc- 
tures. The Richardson Company began 
business 21 years ago and built up a large 
custom throughout the country. 








Materials have arrived for the completion 
of the repairs and improvements being 
made in the building to be occupied by 
Gilpin & Cook, jewelers, at Fredrick, Okla. 
The store room, when completed, will 
probably be the most ornate in Oklahoma. 
A large plate-glass window has been placed 
near the front of the store. 
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TRADE CONDITIONS 


The general report from Louisville jewelers 
is that business is good, June having preven an 
unusually good month, and July business is hold- 
ing up well. The demand for high class jewelry 
is good, although novelties and cheap lines are 
nothing like as active as they were last year when 
Camp Taylor was operating full. However, the 
camp is one of the principal demobilization cen- 
ters, with several thousand men passing through 
the city each week. 





G. F. Geiger, vice-president of James K. 
Lemon & Son, has returned from a vacation 
spent in the east. 

A. C. McConthey, formerly with Louis 
Pearlman on Broadway, recently resigned 
to go into watchmaking for himself. 

G. E. Barnett jeweler of Greenville, Ky., 
and formerly in business at Hopkinsville, 
Ky., recently died at his home in Green- 
ville. 

J. F. Bittroff, who has been with Geo. P. 
Osterhott & Co.,-at the Camp Taylor store, 
has resigned and gone with Joseph Plaut, 
of Cincinnati. 

The Southern Novelty Co., Louisville, 
capital $5,000, has been incorporated by A. 
Marks, Phil Hyman, Lester Marks and 
Joseph Hyman, to handle a general novelty 
line. 

Dr. Eldridge C. Evans, Peducah, Ky., 
was recently elected president of the West- 
ern Kentucky division of the Kentucky 
Association of Optometrists, which held an 
organization meeting at Mayfield. 

George Sleigh, who for several years has 
been jewelry buyer for the Stewart Dry 
Goods Co., has resigned to become buyer 
and jewelry department manager for the 
Mabley & Carew Co., department store op- 
erators of Cincinnati. 

The George Katzman Co. supply dealer 
reports excellent business. Charles Seif- 
fert is making headway on a Tennessee 
trip, taking him to the larger cities. \ Julian 
Wells is back from a trip to the smaller 
cities of Kentucky and Tennessee and 
secured excellent business. 

Recent visitors to Louisville included 
C. C. Welsh, of Georgetown, Ky., C. V. 
Entemann, Henryville, and S. S. Van Hoy, 
of Shelbyville. The latter reports good 
conditions in Shelby County, which has 
much wheat this year, secured big tobacco 
prices, and which has been doing well in 
other agricultural ways. 

Augustine Ellis, 83 years of age, a lead- 
ing jeweler of Bedford, Ind., recently died 
at an infirmary in that city following a 
stroke of paralysis. For many years he 
was a leading merchant of Salem, Ind., in 
southern Indiana. During the civil war he 
fought with the Union army, and was cap- 
tured by Gen. Morgan, the great Confed- 
erate leader. He is survived by his widow 
and son Frank Ellis, who live in New Al- 
bany. 

Victor Bogaert, Lexington, Ky., jeweler 
and native of Belgium, has just been 
knighted by King Albert of Belgium, having 
been knighted under the order of Leopold, 
as a token of the King’s appreciation of his 
work during the war. Mr. Bogaert during 
the early stages of the war served as sol- 
dier{(and interpreter, gave two sons to 
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the cause, was gassed, and later returned 
to Kentucky as head of the Belgium Relief 
Work, where he raised a substantial sum. 
He was later sent to Belgium as a member 
of the U. S. Relief Commission. During 
the early stage of the war he was captured 
by Germans, and came near being shot as 


a spy. 
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W. V. Arnold, Greenville, Miss., 
New Orleans recently. 

W. E. Taylor has gone to Denver, Colo., 
on a vacation trip to last several weeks. 

J. D. Henington, of Crystal Springs, 
Miss., was in New Orleans during the 
week. 

Saint Hoor and George Fox, well known 
travelers out of Chicago, were in New 
Orleans recently. 

Adrien Lopez, formerly with William 
Franz & Co., is now watchmaker for B. 
Barnett on Paydras St. 

Charles La Branche, of Leonard Krower 
& Son, has recovered from his recent ill- 
ness and is now at work again. 

Mr. Smith, of the Smith Brown Jewelry 
Company of Ensley, Ala., passed through 
New Orleans recently on his way to Texas 
on a long automobile tour. 

Charles Pass, formerly with W. E. Tay- 
lor Co., now with Hughes Bros., of Atlanta, 
Ga., has been released from the army 
and resumed his civilian duties. 

E. A. Mugnier, of the W. E. Taylor Co., 
has recently renovated and improved his 
Pass Christian Summer home and now 
spends his week-ends there regularly. 

H. J. Jacobsen, Cincinnati, was a recent 
visitor in New Orleans for several days 
on business and pleasure. Mr. Jacobsen 
said that he found business in the jewelry 
lines better than ever almost everywhere 
and he looks for it to continue. 

Herbert K. Smith, of White Bros. Co., 
recounts a splendid time on his recent trip. 
As leader of Jerusalem Temple Band 
Shriners he went to Indianapolis and from 
there made a tour north and east. He 
spent two days in Cincinnati and visited 
the Gruen watch factory. 

Hausmann, Inc., recently received an 
order to make one thousand medals to be 
awarded by the Ninth Ward Citizens’ Com- 
mittee to each man from the ward who 
served in the army or navy during the re- 
cent war. The Hausmann establishment 
also made. the loving cups for the Pass 
Christian Golf and Yacht Club tournament 
and regatta. ; 

C. M. Cohen, of Leonard Krower & 
Son, has returned to his duties as manager 
after undergoing a slight operation. The 
concern is making active preparations to 
entertain the Fall buyers due to arrive Aug. 
12. The Fall buyers convention is held each 
year under the auspices of the Association 
of Commerce of which Alfred J. Krower 
is an active member. 

Julius ‘Weinfurter, who recently pur- 
chased the interest of his brother and is now 
conducting the store on St. Charles St. with 
his father, J. J. Weinfurter, is looking for 
another location. The store they occupy 
has been leased to others. In order to 
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move light a big sale of $25,000 stock is 
being advertised. The store will-have to 
be moved by Oct. 1. 

Henry B. Moliere, known for many years 
in the trade as a watchmaker, died ‘recently 
after a long period of illness. Mr. Moliere 
was a native of New Orleans and 57 years 
of age. His death occurred at his home in 
the rear of his watch repairing establish- 
ment, 2106 Decatur St. For some years Mr. 
Moliere was established in Havana, Cuba. 
He was widely known in the French Mar- 
ket vicinity. A widow and five children 
compose the bereaved family. 

Employes otf the Coleman E,. Adler 
jewelry store on Canal St. enjoyed an out- 
ing July 4, which was one of the big events 
of the local trade. The party included 
about every employe of the store and shops. 
The Rigolets, on the Louisville & Nashville 
Railroad, was selected and the party was 
entertained at the Anglers’ Club. Milton 
C. Adler was the leading spirit in organiz- 
ing the party. Some of the members left 
Thursday night and spent three days at 
the club. ; 

Frank Maltry, of Maltry Bros., had a 
narrow escape from death recently when 
a Charity Hospital ambulance ran into him 
and his father-in-law, D. Bonhage, of 805 
Poydras St. Mr. Maltry and Mr. Bonhage 
were about to cross the street near the 
home of Mr. Bonhage, 1233 Carondolet St., 
when the ambulance dashed around the 
corner and struck them both. Mr. Maltry 
was not injured but Mr. Bonhage had his 
skull fractured. The ambulance took him 
to the Charity Hospital. 

A death that called for expressions ot 
sympathy in the trade was that of the 
mother of Herman and George Hopfensitz, 
of H. Hopfensitz & Bro., 2109 Magazine 
St. Mrs. Marie Eberlein was the widow 
of John Hopfensitz who established the 
jewelry business now conducted by his 
sons in 1862. He died in 1904 at the age 
of 89 years and his widow, whose death has 
just occurred, was 86 years of age. She 
was a native of Germany and had been in 
New Orleans 60 years. 

Hugh J. Gensburger, stepson of C. W. 
Cohn, of Leonard Krower & Son, has been 
released from service in the Royal Avia- 
tion Corps of Canada and is now with his 
parents. J. Sarpy, son of E. Sarpy, is tak- 
ing a course of engraving in the Krower 
establishment. Alfred J. Krower is active 
as a member of the Association of Com- 
merce in making preparations for enter- 
taining the guests expected for the Fall 
Buyers’ convention which will begin Aug. 
11. Mr. Krower said that he expects a 
large number of jewelers from all over 
the south. 

Louis and Gabe Hausmann, who at- 
tended the Dempsey-Willard fight were in 
luck. Notwithstanding that they paid $60 
for seats they had enough money bet on 
Dempsey to clear all expenses of their trip. 
Gabe Hausmann, who returned immedi- 
ately after the fight, by way of Chicago, 
says this is the first- time that he and his 
brother were able to get away together 
in 35 years. It was always one or the other. 
While they were absent the store was in 
charge of Henry Hausman and Emile Ber- 
nard, manager. Louis Hausman went on 
to New York. 
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The Six Position Adjustments 
of the 


SANGAMO SPECIAL 


and 


BUNN SPECIAL 


movements are the 
outstanding features in 
the sales talks over a 
continually increasing 
number of successful 
watch counters. 

Their explanation 
adds to the salesman’s 
prestige, arouses the 
customer’s interest and 
carries to all a convic- 
tion of superior quality 
and accuracy. 

Avail yourself of these 
strong watch selling 


features. 








Illinois Watch Company 
Springfield 
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Chicago Notes. 


M. F. Kovsky, Regina, Can., spent last 
week in Chicago buying merchandise. 

Clarence Olsen, of Olsen & Nevin, New 
York, called on the trade here last week. 

Frank P. Wilde, Milwaukee, accompanied 
by his son, spent several days here last 
week. ; 

John Leiner, of Benj. Allen & Co., is 
spending a few weeks in Canada on a va- 
cation. 

Al Levy, of England, Kline & Levy, 
New York, called on the jobbing trade 
here last week. 

Fred Nyman, Galesburg, IIl., combined 
business with pleasure for several days in 
Chicago last week. 

Julius Aschermann, representing the 
New Haven Clock Co., left last Friday for 
Duluth on a business trip. 

A. L. Fuller, manager of the Chicago 
office of the Towle Mfg. Co., is resting in 
the vicinity of Dowagiac, Mich. 

Elmer Thompson, of Slater & Thompson, 
accompanied by his family, is taking a two 
weeks’ auto trip through Michigan. 

Harry E. Hart, representing Albert 
Lorsch & Co., New York, was at the 
Chicago office a few days last week. 

C. W. and S. C. Scanlon, of the Capital 
City Jewelry Store, Indianapolis, spent sev- 
eral days buying in Chicago last week. 

C. P. Dungan, of the International Silver 
Co., has returned to the Chicago office after 
a visit to New York and Meriden, Conn. 

Paul Braude, of Paul and Adolph 
Braude, returned last Thursday from a 
buying trip to New York and Providence. 

H. H. Fruer, western salesman for 
Despres, Bridges & Noel, left last Satur- 
day for his Fall trip through the western 
States. : : 

F. C. Longden, E. E. Roy and Alexander 
Marks started out last week to make their 
first fall trip for the Bouchard-Longden- 
Geier Co. 

H. N. Lorish, Chicago manager for Alvin 
Mfg. Co., is taking in an automobile trip 
with his family, driving through Indiana 
and Ohio. 

Harry Lesch, of Lesch & Lewis, jobbers, 
left last week for Cleveland and other 
cities east on a business trip. He expects 
to return about the first. 

Fred Spies, of Spies Bros., who is now 
spending much of his time in Colorado, 
where he is interested in silver mines, is 
spending two weeks in Chicago. 

Louis Green, representing the Chas. E. 
Hancock Co., returned last week from a 


trip of six weeks in the south and will be 
in Chicago for the next few weeks. 

Wm. Lerner, of Strauss & Lerner, 
Meridian, Miss., spent a few days buying 
in Chicago last week. He left for New 
York and other eastern cities on Friday. 

Harry Arens, who has been at the fac- 
tory of the American Silver Co. for several 
weeks, returned last week and left Sunday 
for Milwaukee and a trip through the 
northwest. 

T. H. Haltom and wife, Shawnee, Okla. ; 
E,. P. Haltom, Ft. Worth, Tex., and G. W. 
Haltom, Wichita Falls, Tex., spent last 
week in Chicago on a visit and buying for 
the several stores. 

H. M. Eddy, with the Stein, Ellbogen 
Co., has returned from a trip to Provi- 
dence, whither he was called by the death 
of his father, one of the oldest jewelry 
workers in the country. 

Kristian Falkenberg, Walla Walla, 
Wash., spent a few days here last week 
as he was returning from the east. Part 
of each day he spent buying goods and 
the remainder in playing golf. 

Briggs & Reid, auctioneers, who have 
just completed a sale for Tom Brown in 
Quincy, left last week for Atlantic City, 
where they will sell for several weeks for 
a large art goods store on the Board Walk. 

Chauncey Smith, who represents the 
Reed & Barton Corp. in the larger cities 
of the middle west, returned from a trip to 
the factory and New York last week. He 
will start on his regular trip in a few 
days. 

C. J. Roehr, of the Bassett Jewelry Co., 
will reside in Providence, R. I., in the 
future, but will still care for the concern’s 
affairs in his usual territory in and around 
Chicago where the local office will continue 
to be maintained. 

P. H. Winterberg, Chicago representa- 
tive for Jacob Segal & Co., left Sunday to 
rest up at Manitowish, Wis. His com- 
pany has just received a’ large importation 
of diamonds and he expects to start on a 
selling trip about Aug. 1. 

Fred Blauer, of the Blauer-Goldstone 
Co., met with a severe accident last week 
when. the auto he was in was struck by 
another car. He was thrown from the 
car and his head badly cut. He was away 
from his office several days. 

J. W. Flournoy, secretary-treasurer of 
Hutchison Bros., Shreveport, La., spent a 
few days in Chicago last week. Mr. 
Flournoy was accompanied by his family 
and went from here to Milwaukee where 
his daughter is being treated. 


W. M. Teeple, distributor for Ferrero 
watches, returned to Chicago last week 
after a trip to Geneva. He also visited 
London and Paris on the trip. After a 
few days at the office here he left for a 
month’s trip to the Pacific Coast. 

J. G. Davenport, Battle Creek, Mich., for 
many years secretary of the Michigan Re- 
tail Jewelers’ Association, spent a few days 
in Chicago last week. While here he ar- 
ranged to represent the American Exten- 
sion Institute in southern Michigan. 

J. Gansl, Billings, Mo., spent a few days 
in Chicago last week, returning from a 
business trip east. Mr. Gansl expected to 
spend a vacation near here, but received 
word that conditions at home required his 
presence there and he left Thursday for 
home. 

The A. D. & T. Jewelry Mfg. Co., Inc., 
is the style of a new manufacturing com- 
pany in the Mallers building. The com- 
pany consists of M. J. Annis, Nathan 
Davis and Nathan Turchik. All are prac- 
tical workers and have been with other 
houses here for many years. 

W. F. Geier, of the Bouchard-Longden- 
Geier Co., has taken a large stock in the 
Music Master Phonograph Sales Corpora- 
tion and in the future will devote his en- 
tire time to the selling of these phono- 
graphs. Mr. Geier stills retains his in- 
terest in the jewelry business. 

A party consisting of Mr. Beckwith, of 
Joseph Fahys & Co., F. W. Whitney of the 
Wadsworth Watch Case Co., Ray Thomp- 
son of Moore & Evans, Arthur Mygall of 
F. B. Tinker & Co., accompanied by their 
families, are spending a community vaca- 
tion at Dewey Lake, near Dowagiac, Mich., 
where they have taken cottages. 

C. B. Robinson, city salesman for Benj. 
Allen & Co., died at. his Summer home 
near Lake Marie, IIl., on Monday, July 14, 
and was buried in the cemetery there on 
Wednesday. A number of friends and 
business associates from Chicago attended 
the funeral. Mr. Robinson was with Benj. 
Allen & Co. for more than 20 years and 
was known to all the trade here. 

A. L. Wiffin, a jeweler in Ritzville, 
Wash., is spending a few weeks here on 
business and pleasure. Mr. Wiffin was for- 
merly with Benj. Allen & Co., but left for 
the west 13 years-ago to engage in the 
retail jewelry business, and this is his first 
trip east during that time. For the past 
year he has not been well and expects to 
recover his health by a vacation here. 

C. J. Taggart, who has been represent- 
ing the Rockford Silver Co. in Iowa, Kan- 
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sas and Nebraska for the past 25 years, 
is back on his territory after a year’s rest. 
Mr. Taggart has many loyal friends in his 
territory who will be glad to meet him 
again after his absence. an 

The co-partnership heretofore existing 
between Albert O. Maier and Hyman Sohn, 
under the firm of Maier & Sohn, engaged 
in business at 617 Mallers building, 5 S. 
Wabash Ave., has been dissolved by mutual 
consent. Albert O. Maier will continue 
business at the same place under his own 
name. He has assumed and will pay all 
partnership liabilities. 

Don N. Still, associated with his father, 
W. S. Still at Delevan, Ill, died on July 
2, after a week’s illness. He was born in 
Delevan in 1887 and after his public school 
training took courses in business and horo- 
logical schools, and entered business with 
his father. In June of last year he was ap- 
pointed inspector of tachometers in the 
aeroplane service and rendered the govern- 
ment good service until May of this year, 
when he was given his honorable discharge. 
He is survived by his wife and parents. 

Chicago continues to be a popular place 
for jewelers during the summer months. 
Among those visiting and buying here last 
week were noted: J. E. Bost, Morrison- 
ville, I..; H. H. Boyson, Belle Plain, Ia. ; 
W. H. K. Bower, Jackson, Mich.; Ray E. 
Wilson, Hillsboro, Ill.; J. H. Mase, Kansas 
City, Mo.; C. E. Rowe, Hebron, Ill.; Leon- 
ard Nelson, Madison, Wis.; Henry Peers, 
Rockford, Ill.; Mrs. Oleson, of Bunde, Up- 
meyer & Co., Milwaukee; Julius Jappe, 
Racine, Wis.; Harry J. Baker, Crown 
Point, Ind.; W. G. Riley, Gary, Ind.; W. 
H. Carew, Streator, Ill.; Robt. Nichols, 
Kenosha, Wis.; S. Rovelstad, Elgin, IIl.; 
Chas. M. Schuell, South Bend, Ind.; L. R. 
Losey, Plymouth, Ind.; W. A. Jackson, 
Lockport, Ill.; H. Hammersmith, Milwau- 
kee; F. Overstreet, Dixon, Ill.; W. A. 
Howard, James Mitchell, Lake Forest, IIl. 
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Frank Gerstenberg, son of Bruno 
Gerstenberg, 1429 12th St. has returned 
after more than two years’ service with the 
American Expeditionary Forces in France. 

Adolph Possin, vice-president of the 
Boszhardt-Possin Co., wholesale jewelers, 
710 Security building, is spending his vaca- 
tion by making a motor tour into Minne- 
sota and Iowa with his family. 

W. P. Sayles, a leading jeweler of Janes- 
ville, Wis., has been designated as the 
delegate from this craft to serve on a 
committee consisting of one representative 
from each line of retail trade which is 
effecting a permanent organization as the 
Retail Division of the Janesville Chamber 
of Commerce. 

Carl F. Tennie, for 12 years connected 
with K. F. Keller & Sons, Appleton, Wis., 
resigned July 15 to engage in business on 
his own account in the same city. Mr. 
Tennie left at the close of the week for 
New York and other eastern markets and 
hopes to be able to hold the formal opening 
of his new store about Aug. 15. A build- 
ing. in the heart of the Appleton business 
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district is now being prepared for his occu- 
pancy. 

_A new retail jewelry store and watch 
repair shop will be opened in Racine, Wis., 
about Aug. 1 by Robert Weksler and Abra- 
ham Rubinstein, well known in the Mil- 
waukee trade. Mr. Weksler recently dis- 
posed of his business at 957 Bremen St., to 
Joseph Glucoft. Mr. Rubinstein has con- 


_ ducted a store and shop at 682 Lincoln 


Ave., for many years. 

A. C. Hentschel, Grand Ave. and 5th 
St., was obliged to equip his store with a 
new set of awnings following the big wind 
and rain which struck Milwaukee on July 
15. Many other downtown business houses 
suffered heavy losses by broken plate glass 
windows and similar damage, but outside 


of Mr. Hentschel the jewelers escaped 
luckily. The storm was one of the worst in 
years. 


G. H. Ross, manager and buyer of the 
jewelry section of the Lauerman Bros. 
department store, Marinette, Wis., accom- 
panied by Mrs. Ross, arrived in Milwaukee 
last week on a vacation tour by automobile 
through the eastern and southern parts of 
the State. Mrs. Ross is visiting relatives 
at Oshkosh and Kaukauna, while Mr. Ross 
proceeded to Marinette to resume his 
duties. 

Samuel Dalin, head of the S. Dalin 
Jewelry Co., 6306 Greenfield Ave., West 
Allis, a suburb of Milwaukee, has been ap- 
pointed chairman of the committee on deco- 
rations for the annual convention of the 
Wisconsin League of Municipalities which 
will be held early in August. Mr. Salin 
intends to “dress up” the entire city for 
the reception of the 500 or more convention 
visitors expected. 

A charter was issued by the secretary of 
State of Wisconsin during the past week 
to the Wisconsin Jewelry Supply Co. of 
Milwaukee, which, as already noted, has 
been organized by retail jewelers of city 
and State along co-operative lines. The 
new corporation has an authorized capital 
stock of $100,000. David Goldman, Henry 
F. Stecher and Henry W. Rank appear as 
incorporators. A meeting will be held in 
about 10 days to perfect the organization. 

The Louis Esser, 111 Wisconsin St., one 
of the best known retail jewelry stores in 
Wisconsin, has gone a step farther than 
other establishments in the early-closing 
movement by announcing that during July 
and August it will close at 12:30 p. m., on 
Saturdays. The retail jewelers, in com- 
mon with department stores and other re- 
tail merchants, recently adopted the rule 
of closing at 6 Pp. m., Saturdays, the pre- 
vious practice having been to remain open 
until 9 Pp. M. : 

Retail jewelers in a number of cities of 
the State will represent local business men’s 
organizations as delegates to the annual 
convention of the Wisconsin Retailers’ As- 
sociation at Green Bay, Aug. 11-13. Tho- 
mas J. Dale, Kenosha, Wis., a director of 
the Wisconsin Retail Jewelers’ Association, 
is among the representatives of his city, 
and will also represent the interests of re- 
tail jewelers at this gathering of merchants 
from all classes and lines of retail business, 
as distinguished from distinct craft asso- 
ciations. 

At the 19th annual convention of the 
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Wisconsin Association of Optometrists held 
at Wausau, Wis., on July 14 and 15, 
Charles H. Ingraham, a leading jeweler 
of Wausau was elected vice-president. 
Capt. George F. Imig, of A. Imig & Sons, 
Sheboygan, Wis., who retired as president 
after serving three terms, was honored by 
election as the Wisconsin delegate to the 
A. O. A. convention at Rochester this 
week. State .convention visitors, among 
whom were many jeweler-optometrists, re- 
port that under Mr. Ingraham’s direction 
the hospitality of Wausau was one of the 
most conspicuous features in the history of 
the association. 

Frank Mayer, who has conducted a retail 
jewelry store and watch repair establish- 
ment at Plymouth, Wis., for the last eight 
months, has purchased the business of H. 
A. Class, 172 Villard Ave., North Milwau- 
kee, Wis. Mr. Mayer has disposed of his 
Plymouth store to Philip Schwartz of Mil- 
waukee, who thus comes into possession of 
a business he conducted up to about five 
years ago, when he retired to go to New 
York. Mr. Schwartz for two years has 
conducted a watch repair shop for the trade 
at 201 Manhattan Bldg. Before Mr. Mayer 
engaged in business at Plymouth, the store 
now acquired by Mr. Schwartz was con- 
ducted by C. F. Hamilton. 

Among the Wisconsin retail jewelers 
who made business trips to wholesale and 
manufacturing jewelry houses during the 
last week, were: C. J. Franz, Darlington; 
Robert Nicoll, of Gottfredson & Nicoll, 
Kenosha; J. B. Kimball, Waukesha; O. K. 
Glimme, Madison; J. E. Evans, Platteville; 
F, H. Coburn, East Troy; Henry Bayer, 
Whitewater; Thomas Bruhy, West Bend; 
Henry C. Wiegand, of Wiegand Bros., 
Racine; A. P. Wilde, South Milwaukee; B. 
Panik, Cudahy; M. J. Karst, Racine; U. 
Amidon, Hartford; M. Schneider, Burling- 
ton; E. L. Fischer, Reeseville; Ernst A. 
Wegener, Beaver Dam. Messrs. Glimme 
and Wegener were accompanied by their 
wives and the visit to Milwaukee was in 
the manner of a brief vacation trip. 

The final eight-hour law to come before 
this session of the Wisconsin Legislature at 
Madison was killed on July 16, when the 
Assembly voted down the so-called Masia- 
kowski bill which aimed to provide a uni- 
versal eight-hour day for women workers 
in this State. The result was a surprise, 
as it had been generally believed that the 
women’s eight-hour bill would be enacted. 
During the biennial session now closing, a 
flood of eight-hour bills made their appear- 
ance, several of these attempting to fix a 
maximum of eight hours for all labor, in- 
cluding men, women and minors, without 
exception or exemptions of any character. 
Retail jewelers joined other retailers in 
opposing these measures successfully. 
There now is no chance for eight-hour 
legislation in Wisconsin until the next ses- 
sion of the Legislature which will be in 
january, 1921. 








I. Braunstein, formerly of Chicago, has 
purchased the store of A. D. Beaumont, 
30714 Commerce St., San Antonio, Texas. 
Mr. Braunstein will have in connect’on 
with the retail store, a manufacturing de- 
partment. 
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R. E. Lomax has moved from 517 W. 
7th St. to 515 W. 6th St. 
Ray Vercler, 522 Bumiller building, is 


just back from a business trip to San 
Diego. 

F. Belle Dulen, a woman watchmaker, 
engraver and jeweler, has opened a shop 
at 536 E St., San Diego. 

C. E. Perham, San Pedro, is home, after 
an enjoyable automobile trip to San Fran- 
cisco, accompanied by his wife. 

N. C. Figley, of the G. D. Davidson Co., 
is back after a trip to Big Bear Lake in 
the San Bernardino mountains. 

S. J. Furman has returned from a busi- 
ness trip around the “Kite” for the Ray 
Vercler Smelting & Refining Co. 

I. A. Scribner, manufacturing jeweler, 
has moved into the American Bank build- 
ing, where he has fitted up a fine place. 

H. J. Schitterer, manufacturing jeweler 
formerly of El Centro, has recently opened 
a shop in the Wells Fargo building, San 
. Diego. 

Mrs. G. S. McMullen, of the Southwest 
Turquoise Co., has been spending a few 
days in Santa Barbara cz business and 
pleasure. ' 

E. L. Tiffany, Taft, was here recently 
after having had a very pleasant tour by 
automobile. Leaving here he started for 
Lake Tahoe. 

H. R. Berger, formerly located at 7th 
and Alvarado Sts., but more recently in 
Douglas, Ariz., has opened a store at 1162 
5th St., San Diego. 

Charles D. Warner, San Diego, who suf- 
fered a stroke of paralysis some months 
ago, is back in his store doing watch-repair 
work with one hand. 

Ed Turner, of the E. W Reynolds Co., 
is back from a business trip as far as Den- 
ver and Salt Lake. He found business 
booming everywhere. 

The monthly dinner of the local branch 
of the California Gold and Silversmiths’ 
Association was held on Monday, July 14, 
at the Alexandria Hotel. 

W. A. Manson, San Bernardino, is re- 
modeling his store. He has sold out his 
phonograph business and is putting in a 
stock of glass and china ware. 

Walton & Co., as recently announced, 
are preparing to leave their Broadway 
store, and they are closing out with a rush 
by selling all goods at half price. 

M. Morrill, who has been a resident of 
Garden Grove for some time, has opened a 
store in that town with new goods, mos’ 
of which was recently bought in this city. 

The Los Angeles stores belonging to 
members of the California Gold and Sil- 
versmiths’ Association will remain closed 
all day on Saturday during July and 
August. 

Harry Seamans, of the mzterial depart- 
ment of the E. W. Reynolds Co., will go 
out on the road for that department soon. 
Miss Violet Reynolds has been added to 
the office force. 

F. B. King, Redlands, has been remodel- 
ing his store, putting in new hardwood 
fixtures, and has brought the manufactur- 
ing department to the front by one of the 
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windows. The store is now a very pretty 
one. 

Mr. Johnson, of Riverside, who was for 
merly in the jewelry business but recently 
has been conducting an exclusive optical 
business, has moved into a new store and 
now is doing both jewelry and optical 
business. ; 

E. J. Smith, of the sales force of Brock 
& Co., is spending an extended vacation 
at Big Bear Valley. About a dozen of his 
friends in the store have received con- 
signments of excellent fish from Mr. Smith. 
He seems to be having exceedingly good 
luck. 

M. A. Mattey, manufacturing jeweler, 
has closed out his business in San Diego 
and is making a tour of the San Joaquin 
Valley with a view of finding a location. 
He has sold his house in San Diego and 


his ranch at Valley Center, San Diego 
county. 
Sidney G. Moyse, sales manager and 


buyer for the E. Bashtheim Co., who re- 
cently returned from a pleasant vacation 
trip to San Francisco, is now at the home 
of his parents at Chino, near Pomona, 
where he is confined to the house by an 
attack of the measles. 


Out-of-town jewelers who have been in 
this city recently include the following: 
Frank S. Fisher, Riverside; E. L. Tiffany 
and wife, Taft; A. T. Brainard, Long 
Beach; G. B. Bower, Upland; C. W. Mid- 
dleton, Pomona; C. E. Perham, San 
Pedro; J. E. Russell, Brea. 

The Armer & Brown Co., in the Title 
Guarantee building, has Seen considerably 
delayed in getting settled in its new quar- 
ters on account of the number of patrons 
who are all calling upon them. When com- 
pleted, the arrangements of their new 
quarters will be exceptionally convenient. 

John Van den Akker, who has been with 
I. Abramson, 404 S. Broadway, for 14 years, 
has moved to Hollywood, a suburb of Los 
Angees, and opened a new store, and will 
carry a stock of high-grade jewelry. ° His 
place with Mr. Abramson has been taken 
by Henry Visser, recently with Feagans & 
Co. 

E. Bashtheim, of the E. Bashtheim Co., 
left on July 6 for a trip to San Francisco 
and Lake Tahoe, going by automobile, ac- 
companied by his wife and children. George 
J. Germain, of the same company, is now 
taking his vacation and will join Mr. and 
Mrs. Bashtheim and go with them to Lake 
Tahoe. 

Miss Pearl Cardwell, who has been with 
the E. Bashtheim Co. for a number of 
years, stole a march on her friends on the 
occasion of the Fourth of July holidays, 
and was married to Freeman Johnson of 
this city. It was several days before the 
fact that the wedding had occurred became 
known. She is receiving many congratu- 
lations. 

George W. Lewis, the colored man who 
was brought back from Houston, Tex., on 
a charge of robbing Montgomery Bros.’ 
store of watches and other goods valued 
at about $300, has, according to the police, 
made a full confession. It is claimed he 
said he had a wife in Texas and stole to 
get money to get home. Most of the goods 
stolen have been recovered and all the rest 
located. 
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, O. S. Balzer, manager of the jewelry 
epartment of Hamburger & Sons, jg ho ‘ 
after several weeks spent in the east th 
visited New York, Newark, Philade hi 
Cleveland, Chicago, San Franciseg a 
other cities en route. He reported daa 
difficulty in securing all the goods 4, 
wished in the east, but comes hack wel 
satisfied with his trip. He says business is 
booming everywhere he has been. 

Koke, Slaudt & Livermore are burieq in 
the work of getting organized and Settled 
in their new quarters in the Broadway Cen. 
tral building. They represent six impor- 
tant eastern houses: Bippart, Griscom & 
Osborn, Theo. W. Foster & Bro. Co., Ernst 
Gideon Bek, Inc., Leys, Christie & (Co 
Fulmer & Gibbons and Bigalke & Eckert 
Co. Mr. Slaudt and Mr. Livermore are 
leaving July 13 on a business trip to be 
gone four or five weeks. 

G. D. Davidson, of the G. D. Davidson 
Co., is back in Los Angeles after having 
been in the east since last September in 
company with Mrs. Davidson. On their 
way home they were met in Sacramento by 
their son, G. Frank Davidson, and _ his 
bride, formerly Miss Marie Rendall, to 
whom he was married on Sunday, June 
29. G. D. Davidson, accompanied by his 
brother-in-law, Chap. Rollins, who came 
back from New York with him and Mrs, 
Davidson, motored down to Los Angeles 
with the young couple. 

A. P. Tarter, 801 S. Spring St., reports 
his business better than ever before, and 
he now keeps a force of 10 men constantly 
employed. He has been made watch: in- 
spector for the Los Angeles Railway Co., 
and this is bringing him an_ increasing 
amount of watch work. The newest acces- 
sion to his force is J. L. McKinsey, re- 
cently from Savannah, Ga., who has taken 
a position as engraver. Mr. Tarter relates 
with some sense of pride that he began 
business with $15 cash capital, and dough- 
nuts and coffee at a cost of 5 cents fre- 
quently constituted a full meal for him in 
his early career. 


Atlanta, Ga. 


Mr. Tomlinson, watchmaker with W. E. 
McMillen, has just returned from France. 

The follownig were visitors to Atlanta 
during the past week: Charles F. Morris, 
Dalton; Joseph E. Edwards, Jackson; Mr. 
Begg and wife, of the Wells Jewelry Co., 
Savannah. 

Loftis Bros. & Co., retail jewelers for- 
merly at 5 S. Broad St., have moved to 
their new location at 2 Whitehall St., where 
they are entirely remodeling the building 
formerly occupied by Gunter Drug Co. 

Charles Pass, formerly of Ewing Bros. 
force, but for the past two years in the 
United States Army, has just returned 
from France. This returns Ewing Bros.’ 
force entirely now, as both Mr. Gresham 
and Mr. Nance returned some weeks ago, 
all of them having seen service in France. 

Maier & Berkele have added to their 
force Mr. Stowes, formerly with the Til- 
den-Thurber Corp., Providence, R. I. 
Maier & Berkele are adding another story 
to their store building and will remodel the 
entire store in the next few weeks, adding 
some spacious rest rooms for the women 
customers. : 
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“Billy” Phillips, La Tausca representa- 
tive, is again in San (Francisco taking 
orders. . ; 

Jesse Waterman, vice-president of M. 
Schussler & Co., is enjoying a few days’ 
outing at Lake Tahoe. 

Horace A. Allen, local director of Oneida 
Community, Ltd., recently returned from a 
trip through the northwest. 

Godfrey Eacret, head of the firm of 
Shreve, Treat & Eacret, i; spending several 
weeks in the Kings River country. 

L. C. Koberg, Healdsburg, Cal. was a 
visitor in San Francisco last week after a 
serious attack of illness. He is going 
to the springs to recuperate. 

Alpheus Williams, general manager of 
the Kimberly diamond mine in South 
Africa, has arrived in San Francisco vith 
Mrs. Williams and his four children to 
spend the summer months, 

Louis Levison of the California Jewelry 
Co. is back at local headquarters after a 
six months’ sojourn in Europe. Mr. Lev- 
ison made the trip in order to secure a 
complete knowledge of the diamond situa- 
tion. 

A building permit has been secured by 
L. A. Giacobbi, local manufacturing jeweler, 
for the erection of a three-story concrete 
loft building to be located on 2nd St., near 
Harrison. The estimated cost of the struc- 
ture is $40,000. 

A picnic supper was held on the evening 
of July 2 by the force of the Portland 
branch of A. I. Hall & Son, which proved 
such an enjoyable affair that it is the in- 
tention of the members who participated to 
make it a regular occurrence. 

After residing for more than 13 years 
across the bay, S. Wurkheim decided that 
the charm had departed from commuting. 
He has secured an attractive flat in San 
Francisco and is generously extending in- 
vitations to his nunmerous friends to visit 
him there. 

S. H. Friend, wholesale jeweler of 704 
Market St., is in the Yosemite Valley this 
week, accompanied by his wife. Harold 
Kimes, who for 12 years prior to his enlist- 
ment in the United States army, was con- 
nected with a watch case company in this 
city, is now associated with Mr. Friend’s 
office. 


The latest news from the A. I. Hall & 
Son delegation ‘to China was in the form 
of a post-card from Chan Fat, assistant to 
Mr. Benard. “Dear all Friends,” the 
message reads. “Just arrive in Yokohama. 
Not good trip. Make me too much sea 
sick, but I eat all time. Next stop China. 
Better trip from now on. Please give best 
regard to all.” 

W. Meinhardt, a representative of the 
International Silver Co., is back in San 
Francisco after a tour of the southern part 
of the State, including Yosemite valley. 
E. S. Henry of the same firm accompanied 
Mr. Meinhardt and is leaving this week 
for the northwest on a business trip. J. 
J. Valentine is now on the road on his 
initial trip for the International. He is 
covering the northwestern territory. W. 
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D. Brown, another member of the travel- 
ing force is enjoying a motor trip through 
the Tahoe county and Yosemite Valley. 
Wm. B. Wood, also with the International, 
will leave in a few days for an outing on 
the Russian River. 

Fritz Barkan, diamond importer, with 
headquarters at 704 Market St., is leaving 
this week for Lake Tahoe where he will 
meet his father and mother, who have been 
living in Switzerland for a number of 
years. It is the intention of the elder Mr. 
Barkan to remain with his wife at the lake 
resort until the end of the season, after 
which they will come to San Francisco to 
make their home. 

The following jewelers visited in San 
Francisco during the past week: M. F. 
Noack,.Santa Rosa; Ed. E. Wood, Modes- 
to; N. H. Van Alstine of Yerington, Nev., 
who is touring the State on a combined 
business and pleasure trip; Howard W. 
Stackpole, San Jose; E. Bastheim of the 
E. Bastheim Co., Los Angeles, who visited 
the local trade en route to Lake Tahoe; 
Sydney Moyse of the same firm; E. A. 
George, Los Angeles; N. Neilson, Fresno; 
Ed. B. Hass, Haywards; David Glickman, 
Santa Rosa; Joe Cohn, Marysville; A. M. 
Dinsmore, Ferndale; A. G. Prouty, Napa; 
D. F. Hall, J. V. Hall, Turlock; T. White, 
Vallejo; J. F. Lawrence, Medford, Ore.; 
W. C. Anderson, East Auburn and Ed. 
W. Radke of Marysville, Cal. 


According to the present plans of the 
fashion committee of the California Indus- 
tries and Land Show, to be held in the 
Exposition Auditorium, Oct. 4 to 19, under 
the auspices of the Home _ Industries 
League, a model house containing nothing 
but locally manufactured equipment, will 
be a feature of the exhibition. A plan 
simulating a model house with drawing 
rooms, dens, boudoirs, dining room and 
kitchen will be utilized for the setting of 
the various products. There is a wedding 
planned where California made jewelry 
will be shown, an outing event, and other 
tableaux especially arranged for the dis- 
play of the gamut of household and per- 
sonal equipment. The committee ap- 
pointed by Chairman Frederick Nelson ir- 
cludes Mary B. Ennis, advertising manager 
of the Emporium, F. H. Mantor, Hale 
Bros.’ advertising specialist, F. Haight of S. 
Samuels, local jeweler, and H. Kramer. 








Pacific Coast Notes. 





Notice has been reecived that William H. 
Marble, Fresno, Cal., has sold the business 
there to Alice Marble. 

About Aug. 1 Carl Rappe, of Watson- 
ville, Cal., will move his jewelry business 
from the Rappe building, on lower Main 
St., to a store in the Marinovich-Lettunich 
block, recently vacated by the Misses 
Oliver. 

A. M. Simmons, formerly of. Portland, 
Ore., arrived at Pendleton to take a posi- 
tion in the jewelry store of Royal M. Saw- 
telle. He will have charge of the optical 
department as he has had extensive experi- 
ence in this line. He was employed for 
some time by Staple’s in Portland. 

Plans for a big meeting during the 
Round-up, Sept. 18, 19 and 20, at. Pendle- 
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ton, Ore., are being made by the jewelers 
of that city. The Pendleton association will 
be host to the retail jewelers of the entire 
State. R. M. Sawtelle, vice-president of 
the State body, is in charge of arrange- 
ments. 

A window in Reingold’s jewelry store, 
124 5th St., Portland, Ore., was broken a 
few nights ago and two la-Vallieres set 
with diamonds, four gold wrist watches, 
eight gold Swiss watches, five cameo rings 
set with chip diamonds, eight cluster dia- 
mond rings and one cameo brooch were 
stolen. 

Preparations are now under way in Seat- 
tle, Wash., for the convention of the jewel- 
ers of the State which is to be held on 
Aug. 4 and 5 under the auspices of the 
Jewelers’ Association of the Chamber’s Re- 
tail Trade Bureau. An invitation for a 
tour through the Skinner and Eddy ship- 
building plant has been accepted for the 
entertainment of the visiting jewelers, and 
arrangements have been completed with 
the Hotel Washington as headquarters dur- 
ing the two-day session. 








Omaha. 





C. B. Brown and family are motoring 
through Colorado. 

George W. Hawkins has taken a position 
with Littrell & Thayer at Kimball, Nebr. 

C. H. Thompson, with the T. J. Bruner 
Co., is back from a trip through northern 
Iowa. 

J. P. Byrne, of the Byrne-Duff Jewelry 


‘Co., started out last week on a month’s 


business trip. 

Alfred Wahlstrom and wife, Oakland, 
Nebr., have gone on a vacation trip to 
Minnesota Lakes. 

Fritz Sandwall has a farm in the western 
part of Nebraska that is yielding him 40 
bushels of wheat to the acre. 

Mrs. Frank T. Johnson, Genoa, Nebr., 
and H. C. Steiner and wife of Albion, 
Nebr., have gone to Colorado for two 
weeks. 

The convention of the Colorado Retail 
Jewelers’ Association will be held in Den- 
ver July 25, and T. L. Combs expects to 
attend and deliver a speech. 

T. L. Combs entertained the executive 
committee of the Chamber of Commerce 
last week at the Seymour Lake Club. Mr. 
Combs is also a member of the executive 
committee. 

At the last meeting of the Omaha Retail 
Jewelers’ Association each member agreed 
to contribute a certain amount to a fund 
for the purpcse of advertising the jewelry 
business from Aug. 1 to Christmas. 

The out-of-town jewelers in Omaha last 
week included: H. Jaerner Anderson, Fre- 
mont; C. F. Foley, Nebraska City; John 
Morris, Carson, Ia.; J. E. Frame, of Frame 
& Harvey, Lyons; Harry Martin, Lyons; 
C. A. Hackett, Bloomfield; W. W. Hail, 
Thurman, Ia.; W. H. Evans and wife, Red 
Oak, Ia.; E. O. Peterson, Elkin. 








John Boyd, of Boyd & Boyd, Paoli, 
Ind., is back after several months in 
France. The fatted calf was most cer- 
tainly killed when the junior member of 
the firm arrived. 
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Good-Bye to Easy Buying | 
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O longer can a merchant buy with his 

eyes shut, taking whatever is offered 

and trusting to a good natured public to 

take the goods off from his hands at a 

profit. Everything costs so much now that 

the consumer gives a thought to what he 
is getting for his money. 

It has been said a good many times that 
“Well bought is half sold.” It was never 
more nearly true than today. The more 
care you use in buying your stock, the less 
trouble you will have in seiling it. Easy 
buying makes mighty hard selling and it is 
apt to make dead stock. 

You are the first person to whom your 
stock has to be sold. If you are the sort 
to buy easily and with little care or caution, 
you will find it difficult to sell to others. If 
you take the traveling salesman’s word for 
the comparative salability of different lines 
and trust him to know better than you do 
what your trade wants, you may find your 
confidence misplaced. 

No traveling salesman, no manufacturer 
or jobber can know as well as you know 
what the people around your territory will 
purchase. Those men may know the goods 
better than you do, but you know the con- 
sumers better—unless you have wasted 
your opportunities for observation. 

I cast no reflections upon the judgment 
and certainly not upon the honesty or fair- 
ness of the outside party seeking to sell to 
you, but you have to admit that their point 
of view is a seller’s point of view. They 
are out to make sales to you, even though 
their lines may not fit into your store as 
well as they should in order to be very 
profitable. 

The salesman trying to sell to you will do 
well to consider your interests as well as 
his own in making the sale—if he wants to 
make a permanent customer of you, but 
even at that, you will have to use your own 
judgment in your buying from him. He is 
not going to hold down your purchase as 
it ought to be held down. His business 
is increasing his sales, not restricting them. 
It wouldn’t be human nature for him to 
hold you back. 

MN order to develop a successful follow- 


ing for your store, you want to give it an 
individuality all its own. You want to 
make it different in some way from other 
stores right in your line. You cannot do 
this and leave your buying to take care of 
itself. The kind of goods you carry, the 
class, the style, the policy pursued in their 
purchase, have important bearing upon the 
individuality of the store. 

It is an easy matter to pick out a stock 
of goods that will in a way be standard, 
but unless you give thought to their selec- 
tion, the stock will, as a whole, be so thor- 
oughly standardized that it will contain 
nothing different from that found in every 
similar store. Your store will possess no 
individuality. It will be a cut-and-dried 
proposition and as such it cannot have the 
interest for people that a stock has when 
containing unique features. 

Make your store different in policy, 
methods, displays, arrangement, and all 
those things, but make it different too in 
that you select the goods with unusual care 
and give the public a different collection 
from any they can find in other stores. 

This does not mean to avoid standard 
goods. Standard goods are the best bet, 
but by careful buying, you will get the most 
desirable standard goods in each line. 
You may concentrate in your store the best 
things of all stores. 

Even when the salesman seeking your 
trade is filled with the best intentions for 
the development of a successful stock for 
you, he cannot help being bound by the 
limitations of his line and he wants to make 
sales and get as much of his line into your 
stock as possible. He is not going to tell 
you that some other house has him beaten 
a little on price or quality here or there. 
He does not build up his business in that 
way. 

Another thing, the salesman very natu- 
rally prefers to set down his orders in 
straight dozens or hundreds or cases or 
gross or standard assortments. This makes 
it easier selling for him. It makes it easier 
shipping for the house and very likely his 
instructions are along this line. Sometimes 
it has advantages for the dealer in giving 


him a better price, better terms or more 
prompt shipment. But promptness, even 
price, may be sacrificed if desirable in order 
to get the goods that will sell most rapidly. 

Buying is no joy ride. It is harder work 
than selling. A day spent in buying is a 
harder day’s work than a day spent in sell- 
ing—in waiting on customers. Buying care- 
fully requires closer attention and a better 
knowledge of the goods than waiting on 
customers. 

You cannot depend upon guesswork in 
buying if you expect to be successful in get- 
ting the goods that will sell best. The 
more you guess in your buying, the harder 
you will have to work to make your custom- 
ers believe that you guessed right. 

Don’t fail to get all the information you 
can when buying. Ask lots of questions 
about the goods, their quality, the method 
of production, the source and the relative 
value of different lines. Get information 
about the thing you are buying and also 
about other things you may want to buy. 
This is your school and the more you learn 
the better for your business. 

A salesman can tell you what is selling 
well elsewhere under conditions similar to 
those in your store. He may think it im- 
portant to show you his order book and 
quote So-and-so of Podunk as_ having 
bought so much of this or that item, but 
you can pass that by for what it is worth 
and instead of finding out so much about 
what others are buying, find out what’ they 
are selling. 

The traveling man ought to be a source 
of information for you, but you ought not 
to leave it to him to make up your order, 
unless the situation is very exceptional. 
If you do not know better about your busi- 
ness and about what your trade will buy 
than he does, you are not giving the busi- 
ness the attention it ought to have. 

Of course you need to maintain a “Want 
book” into which you write the items of 
stock that are to be purchased. If you 
iry to carry the short items of stock in 
your head, you won’t be able to find them 
when you want them. The time which you 
want to know what you need to buy is 
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RE XHOLD 


Link Bracelets 


—the links are Extensible 
and DETACHABLE! 


i iggpesns out a link, or put in 

another link if necessary, 
—The point is, the bracelet can 
easily be made to fit if it’s a 

REXHOLD! 

Both the plain and en- 
graved patterns have 8 
or 9 links and reliable 
safety catches. 













Prestige 


is built on satisfaction. 
Satisfaction is secured by 
selling reliable goods. 


For upwards of eighty-seven 






years we have studied how 
to perfect the manufacture of 


THIMBLES. 

Special Prices 7" Watch \ 
YOU should build for Jobbers and Importers 
PRESTIGE. 


N. Y. Office: 
65 Nassau St. 
Export Office: 
Bush Terminal Bldg., 


New York City. —S 


Send for our latest illustrated cu 
: : ~ icago Office: 
price list of complete line. 31 N. Main St. 
Showing 
: San Francisco Office: —_— the links 
45 Kearney St. detached. 


Order from your jobber. If he 
cannot supply you, write to us 








for name of one who can. 
15-19 Maiden Lane, New York, N. Y. Ce. Se 6.5 























The House for Nickel Chains 


A Specialty Made in U. S. A. 


NICKEL PAD CHAINS, 8, 10, 12 inches 
NICKEL COAT CHAINS 

NICKEL FOBS 

NICKEL WALDEMARS 

NICKEL CHAINS, 3 and 5 strands with slides 


Sell — Wear — Satisfy 








elle gage U. S. CHAIN CO. 
” sy F ; : “ I () a i 3 ° Chicago Office: 51 Maiden Lane, San Francisco Office: 
L > 5) ) ? & 1209 Heyworth Bldg. New York, N. 7. Kamm Bldg. 





Ask Your Jobber or Write Direct 
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Storekeeping Department 
=—=—_ — 
when you are making up the order and un- 
less you are a graduate, with honors, from 
a memory training school, you cannot ex- 
pect to sit down and on demand name over 
all the items you have discovered in the 
last few weeks, items you needed to buy 
because you were out of them or had 
demands for them. 

Your want bock should serve as a place 
to list items in which customers have 
shown an interest although you may never 
have carried them in stock. Set down 
there the things you want to buy and also 
the things you want to investigate with a 
view to buying if they seem desirable ad- 
ditions to stock. 

If you do your buying from memory you 
will find yourself ordering goods already 
in stock, but stored away out of sight in 
a stock room. You will duplicate on things 
you already have and omit things you do 
not have. 

When you learn about some new line that 
you think might prove profitable for you, 
don’t wait until you have inquires for the 
goods before trying to find out about them. 
To wait until you are compelled to buy to 
meet an existing demand is to wait until 
the business on that line is under way and 
if you do not have the goods already in 
stock, perhaps some competitor has got 
ahead of you and does have them. 

Write to manufacturers about new lines 
you see advertised, particularly reliable and 
known makers who are adding a new mem- 
ber to a standard family of products. 
Write to the editor of your trade paper 
for information. The subscription price en- 
titles you to ask for advice and your letters 
will always be welcomed. 

Inform yourself in every way you can 
about all the new goods that are possible 
claimants for the public favor. The better 
informed you are when either a salesman 
or a customer comes along talking about 
the goods, the better your chance for get- 
ting in on the ground floor with that line. 

Waiting until the last minute either in 
getting information preparatory to buying, 
or in buying, is a mistake and it always 
works to your disadvantage. And why 
handicap yourself with any unnecessary dis- 
advantage? Your competitor may not have 
waited. 

In planning to order it is a good idea to 
give personal thought to the individuals on 
your list of customers and think over in 
connection with important purchases what 
certain people will buy. 

There are times when you will avoid 
overbuying by considering whether there is 
anyone to take the items you are buying. 
Considering your trade as a whole you may 
think it will take up a certain quantity of 
some ‘line, but if you get down to actual 
cases and try to figure out just who will 
take the goods, you may find that there are 
so few actual prospects that you will do 
well to reduce the amount of the purchase. 
It is not exceptional to have such a knowl- 
edge of your trade that you can buy some 
things very close to the actual sales in this 
way. 

If you know of no one among your cus- 
tomers who would be interested in a pro- 
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posed purchase, let it alone. There are not 
going to pop up enough mysterious “Some- 
bodies” to take up your stock. 

When you know of people who will be 
interested in certain high-priced items on 
the list, you may be well advised to buy 
a few pieces of stock much above what the 
ordinary dealer under such conditions as 
yours would feel justified in purchasing. 
More merchants get stuck with unsalable 
stock of trashy quality than get their money 
tied up where they cannot get it out of 
real high-class stock. 

The trouble with merchants who find 
themselves overloaded with unsaleable stock 
is that they have not bought with their best 
intelligence. They have not used their best 
judgment. They may have bought on im- 
pulse instead of on judgment. It’s a poor 
proposition, buying on impulse. Take time 
to think it over and apply your experience- 
gained knowledge. 

Here is one thing that calls for attention, 
and that is the repeat order. Because the 
first lot of a line sells out rapidly is no 
reason to think that the second order should 
be generous. Plenty of lines do not repeat 
well, or it may be that another dealer has 
come in with a stock since your first lot 
sold and he will be gathering in some of 
the business while you wait for more stock. 

On important stock go slow on reorders 
and base your purchases on the still unde- 
veloped field and upon the number of actual 
purchasers waiting for stock to arrive. Get 
the thing as near to actual conditions and 
as far from guesswork as possible. 

In buying for the coming season, take 
careful note of what your sales were along 
similar lines the corresponding season last 
year. A little systematic consideration of 
last year’s purchases will go a long way 
toward making this year’s purchases fit 
better. 

Buying cannot be governed by absolute 
rules. It must depend upon the best judg- 
ment you can apply to the individual case 
in hand. In other words, use your brains. 
Think the situation through. 

Don’t sign an order for goods until you 
know what you have on hand in that line. 
Never guess at it. The salesman may be 
in a hurry. He may not want to wait for 
you to look over your stock if you are not 
systematic enough to have a want book. 
You may want to accommodate the sales- 
man so he can catch his train. All right, 
go ahead and accommodate him if that is 
worth more to you than certainty about 
what you are buying. 

Be polite to the salesman and favor him 
in any proper way. Treat him as well as 
you can afford to treat him, but don’t forget 
that primarily your relations with him are 
business relations and that in a business 
deal it is up to you to look out for your 
own interests because the salesman is going 
to be looking out for his. 

Buy according to your best judgment and 
your stock will sell better than if bought by 
guess or bought hurriedly. Only a well- 
bought, carefully selected stock will have 
your confidence and that of your selling 
force, and if the people behind the counter 
do not have confidence in the goods, you 
cannot expect any great confidence to de- 
velop in frent of the counter. 
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The Little Jewel Cases 
NE day last spring in a mid-west city 
I was strolling rather aimlessly down 
one of the attractively wide aisles of a 
great department store. 

I remember enjoying the spaciousness of 
the aisle without looking at anything in 
particular, for I did not intend to shop. 

Suddenly I came upon a row of four or 
five little show cases in the center of the 
aisle. Each one was little more than half 
a yard square, though they were not quite 
square. 

Perhaps because it was not the rush 
hour there was only one sales person near. 
She stood at the last show case as I went 
toward the door, and a placard on the case 
said “Hand-made jewelry.” I looked back 
and the next placard said “Diamonds”; 
another “Birth- 
days.” 

On the top of each case was a vase with 
a beautifully arranged bouquet or a perfect 
single blossom, a mirror, and a velvet pad, 
repeating the flower color. Above each 
case was a light. 

I stopped and looked in a case. There 
were, I should say, scarcely 50 pieces, and 
so arranged that I took them in at a glance 
and saw almost at once the very ring I’d 
always wanted—the ring that just suited 
me. 


It was silver and turquoise and inex- 
pensive. If it had only been a bit smaller. 
The saleswoman—I’ve always thought of 
her as the “jewel-lady” on account of her 
perfect harmony of looks and bearing—said 
the ring size could be easily changed by a 
jeweler. I wondered whether it would pay 
for “just a cheap ring,” as I called it. She 
held up the ring: “Madam, that’s not a 
cheap ring!” She said just that and it 
told the whole difference between “cheap” 
and “inexpensive.” 

After I had taken the ring I asked her 
questions I’d been wanting to ask for long 
and always she could tell me. Whoever 
had found her for the position had found 
“a jewel.”: 

I remember looking in the front of the 
store for the usual hodge-podge of jewelry 
but it wasn’t there—just another little case 
and a hand pointing back the way I had 
come. 

I often think of that store and imagine 
people of the city going there first when 
they want jewelry. I’ve even wondered 
whether those little velvet pads always 
matched the flowers. Sometime I’m going 
back. 5 , 

Make Good Citizens While You Sell Goods 
7 foreign-born _buy reading matter 

and the foreign-born are lonesome, 
and one touch of nature makes the whole 
world kin, and also is likely to sell the 
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HAW KES 


HAWKES GOLD-BANDED CRYSTAL 


The Glassware of the Hour 








Cut Glass 
Your customers will welcome your suggestion to buy gold- pg me 


‘banded crystal, instead of the inevitable sterling, for gifts. Glass 
—. Silver- 
. } r ol Mount Gl 
Nothing could be in better taste for gift purposes than the ee oe 
= Tawkes pattern pictured here. ‘The top is edged, inside Gin 
and out, with an eighth-inch band and a hair line of 24 karat ee 
*coin gold; the foot has an eighth-inch band. hn tan 


; Desk Sets 
The set is complete—glasses for all purposes, and even a Chnsetie ties 


big pitcher, which is a gift in itself. Monograms 
Engraved and 


, Gold Decorated 
We are prepared to make one-day shipments, of any quantity. - Colored Glass 
Goblets No. 2199 Old English and 


Sea 7 T. G. Hawkes Company Pearly sl 


Sherbets No. 2199 
$9.45 a Dozen, Net ) Corning, N. Y. Odd Matchings 
Inventors and Paten- 


Sherbet Plates 
$13.25 a Dozen, Net Pacific Coast Office: 140 Geary St., San Francisco, Cal. tees of Hawkes Fa. 
mous French Dressing 

Mixing Bottle. 









































By Night 


The 
“ Handylite ” 


Tells You - 
the Time 


And Tells 
You Right! 





Here is something your customers want! The “HANDY- 
LITE” is a twenty-four hour clock! Real service all day 
long. Has real radium dial—unusually bright and guaran- 
teed for the life of the clock. 


The fastest selling radium dial alarm clock on the market. 
Handsome—well made—6 inches high—long alarm—big 
back bell—heavily nickeled—built for service. 


The “HANDYLITE” has our patented Shut-Off for the 
alarm—a feature which no other clock possesses. Just 
push the button to stop the alarm! 


Jobbers—Write for our big discounts. Retail price, $3.00. 





It’s a seller! 


The Bartlett Manufacturing Co. 


332 Broadway New York City Inquire of Your Jobber. 
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Storekeeping Department. 
goods. If you don’t care for the foreign- 
born, yet you care for their money orders, 
and you may care for the foreigners, too, 
when you know them better. Try this: 

Tell the woman who speaks little Eng- 
lish that you want to show her something 
interesting. You can tell her that much 
with your eyes and hands and smile. 

Show the woman who speaks little Eng- 
lish some pictures, and if the catalogue 
from which you are selling has some pic- 
tures in beautiful colors, show her those. 
Color and music and form speak to every- 
body, everywhere and in every tongue. 

With hands and eyes and smile interest 
her so greatly in the pictures of her own 
country as well as ours, that she will want 
to read the text. 

With hands and eyes and smile, make 
her understand that the text is there to be 
read—for a song; the song of the English 
language. 

If she would like to speak better Eng- 
lish within a very short time, tell her you 
will, yourself, take her to a night school 
where she can learn; if you are a good 
salesman you'll be able to make your book 
or magazine or catalogue her first English 
primer. 

If you are a good salesman you won’t 
look critically about the homes of these 
foreign-born women. You have your work 
and they have theirs: Hers is likely to 
be a good deal harder than yours. Don’t 
knock even in your mind. Knocking never 
sold anything—but the other fellow’s goods. 

If you are a good salesman you'll know 
at a glance whether it will serve you best 
to speak of books or babies; if babies, there 
are likely to be plenty about. Talk of 
them, by hands and smile and eyes. 

Don’t gush over the foreign-born woman. 
She has her reserve and her dignity to look 
after, even if she doesn’t speak the lan- 
guage. Be kind and be interested and alert. 
You'll sell your goods. 

The above suggestions are likely to serve 
you, but that isn’t the only reason why 
they are made. They are made because 
America needs the help and good feeling 
and humanity of every one of her pros- 
pective citizens, and just now the man or 
woman who helps to secure these things 
for our country, helps to win the war and 
a prosperous future “over here” for the 
* men who just now are “over there.” 

The foreigner needs us; we need him, 
you need us both, if you are trying to sell 
something. You help us and we'll help you. 











Don’t whine and grumble because your 
competitors copy your business getting 
ideas and plans. You can develop origi- 
nal ideas faster than your competitors 
can copy them. Business gravitates to the 
man with originality—not to the dealer 
who copies those ideas. 

Many a firm goes down to failure because 
the Head would do the work of the Hand. 
Managers are not for Porter’s work. Sales- 
men are expensive errand boys. 

_ If you have a salesman who knows what 
jto do and does it without being told, 
icherish him. The variety is scarce. 
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The Ledger Arrangement 








Written Expressly for The Jewelers’ Circular by Ralph Butz 

















LARGE number of merchants con- 

sider that the bookkeeping depart- 
ment is a necessary evil, and as a re- 
sult do nct make any efforts to modernize 
this important department of the business. 
The books of account are not kept in such 
a manner as to meet the high degree of 
efficiency which is necessary for the suc- 
cessful business man. 

This is especially true of the manner in 
which accounts are arranged in the ledger, 
or rather the lack of specific arrange- 
ment. Asa rule the bookkeeper places the 
accounts in various parts of the ledger to 
suit his own convenience, and no other 
reason can be found to describe the lack 
of proper classification and arrangement. 

The reason no attention is given to this 
matter is because the merchant is unaware 
of the useful knowledge that can be gained 
about his business by adopting a better 
system, and the bookkeeper does not know 
how much easier it would be to make the 
proper reports and statements. 

It is generally supposed that books are 
kept only to record the various accounts 
receivable and accounts payable. ‘If this 
were the case it would not be necessary 
to bother with ledgers or journals, as a 
record of accounts for purchases and sales 
could easily be taken care of without re- 
sorting to these books. 

The proper classification of accounts is 
one of the first steps toward an efficient 
bookkeeping department, and aids the mer- 
chant to maintain an effectice method of 
administration for his business. If the mer- 
chant examines his ledger he will usually 
find that his accounts present a mixture 
similar to the following: 


No.1. B. C. Broody. 

No. 2. General Expenses. 

No.3. Real Estate and Buildings. 

No. 4. Central Findings Company. 

No. 5. Insurance. 

No. 6. Imperial Company. 

No.7. Wages and Salaries. 

Such an arrangement is subject to no 
classification whatever. One account after 
another is added, regardless of proper 


groupings, and as a result there is no effort 
to keep the various classes separate. 

While it is possible to obtain data, more 
or less accurate, from such a, set of ac- 
counts, it is first necessary to regroup these 
accounts when a statement is required, 
usually a matter of wasted time, and there- 
fore not to be considered as efficient. 

A classification of accounts is herewith 
presented that will enable the merchant to 
group his accounts in an intelligent man- 
ner. This classification can be arranged 
and amplified to meet the requirements of 
any business. 

All accounts that are found on the books 
of the retail merchant can be divided into 
three distinct classes. These classes are: 

A—Asset Accounts. 


L—Liability Accounts. 

P—Profit and Loss Accounts. 

An examination of the ledger will show 
that every account comes under one of 
these three classes. For practical purposes, 
however, this division is too general, and 
there must be a subdivision, so we will 
consider the subdivision of the Asset ac- 
counts. 

Assets are of two kinds; fixed and cur- 
rent. Fixed assets are those which are 
regarded as of a lasting or permanent value 
and are owned for the purpose of conduct- 
ing the business. Such accounts as Land, 
Buildings, Fixtures, etc., are regarded as 
fixed assets. 

Current assets are those which are sub- 
ject to changes, such as cash, merchandise, 
etc, which are constantly undergoing 
change, 

Liabilities may also be divided into two 
classes; fixed and current. Fixed liabili- 
ties include such accounts as mortgages, 
payable, etc. Current liabilities include 
notes payable, accounts payable, etc. 

The subdivision of these two classes now 
takes the following form: 

A——Assets: 

Al Fixed Assets. 
A2 Current Assets. 

L——Liabilities : 

L1 Fixed Liabilities. 
L2 Current Liabilities. 

The third class, Profit and Loss ac- 
counts, must also be subdivided. These ac- 
counts record the operation of the business 
and the expenses incident thereto. It is ad- 
visable to keep a separate account for the 
various kinds of expenses instead of charg- 
ing expenses of all kinds to one account 
known as General Expense. 

When expenses are classified the mer- 
chant is always in a position to know when 
his expenses for a certain service increase or 
decrease. The following subdivision of 
Profit and Loss accounts is considered suf- 
ficient to take care of the proper segrega- 
tion of expense items. 

P——Profit and Loss: 

Pl Trading Profit and Loss. 

P2 Delivering Expenses. 

P3 Selling Expenses. 

P4 Administrative Expenses. 

P5 Miscellaneous. 


This subdivision can be elaborated, but 
this is considered unnnecessary except in 
the case of a large and complex organiza- 
tion. 

All the subdivisions of the three classes 
of accounts have now been given, and the 
next step is to place the various accounts 
under their proper classifications. For pur- 
poses of illustration a grouping is made of 
such accounts as are usually found on the 
merchant’s books. From this chart the mer- 
chant will be able to arrange his accounts 
to meet his requirements. 

A——Assets*. 


We a 
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TELLS TIME IN THE DARK 


E SKA 


ALARM 


Hands and num- 
erals treated with 
e radio-luminous 
material. Stands 
six inches high. 
Nickel case. Big 
bell in the back, 
loud and clear. 


Fully Guaranteed 


$2.15 


Each 


ESKA MFC. CO., BALTIMORE, MD. 


For the convenience of dealers In Greater New York, we 
maintain an office at 9 Maiden Lane. 











JAPANESE 
Watch Glasses 


First Quality 


Per gross.. 3.50 
“dozen. .35 
LENTILLES—Per gross.... 7.50 
“ @oven.... 28 

Prices are NET Cash 








We carry every number in stock and guarantee 
quality 


Paul and Adolph Braude 


Fourth Floor—Heyworth Bldg. 
CHICAGO 




















MEN'S STRAP WATCHES 


OFFER AN ADDITIONAL SALES OUTLET 


Our Line is Attractive 
In Quality, also Price 


CONCORD WATCH CO. 


15 MAIDEN LANE NEW YORK 


OUR SPECIAL 21-PIECE MANICURE SET, $4.75 


No. 9100JC Very fine white grained French ivory manicure set as illustrated above, 

note the popular Marquise design, best quality steel fittings, patent buffer, all ~ up in 

greuine leather roll. Our special + net $4.75. For a line of other bargains 

4 y—% - Watches, Clocks, Jewelry, Silver- 

warc, Talking Machines, Leather an Cat Glass, Holiday goods, and ‘Specialties of all 
kinds. This is our only Salesman and skowld be consulted before buying elsewhere. 








JOSEPH HAGN CO., 253% ¥- Medeor, 5 





























LEATHER CASES 


For Two Stacks of Jewelry 
Trays, Separately or in Con- 
junction with Trunks. 


Quotations on Request 





Crouch & F Renee | 


177 Broadway 14 W. 40th St. 
near Cortlandt St. opp. Public Library 


NEW YORK 
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A 1. Fixed Assets*. 

All Automobiles. 

Al2 Furniture and Fixtures. 
Al3 Land. 

Al4 Building. 

A2 Current Assets*. 

A21 Accounts Receivable*. 
A22 Cash. 

A23 Notes Receivable. 

A24 Prepaid Insurance. 

A25 Merchandise on hand. 
L—Liabilities* : 

Ll Fixed Liabilities*. 

L11 Mortgages Payable. 

L2 Current Liabilities*. 

L21 Accounts Payable*. 

L22 Notes Payable. 

L23 Accrued Interest Payable. 
L24 Accrued Taxes Payable. 
P——Profit and Loss*: 

P1 Trading Profit and Loss*. 
P11 Merchandise Sales. 

P12 Cost of Merchandise Sold. 
P2 Delivering Expenses*. 
P21 Automobile Repairs. 
P22 Drivers’ Salaries. 

P23 Gasoline and Oils. 

P24 Garage Rent. 

P25 Miscellaneous. 
P3——Selling Expenses* : 
P31 Advertising. 

P32 Salesmen’s salaries. 

P33 Telephone. 
P4——Administration* : 

P41 Office Expenses. 

P42 Office Salaries. 
P5——Miscellaneous* : 

P51 Interest Paid. 

P52 Taxes. 

P53 Insurance. 

P54 General and Unclassified. 








When an asterisk follows a name in the 
above list it denotes that the name is used 
merely for purposes of classification and 
that no such account appears on the ledger. 
It will be noted that Accounts Receivable 
and Accounts Payable are also so marked. 
All the Accounts Receivable should be kept 
in alphabetical order and at the place indi- 
cated in the classification. When there are 
a large number of these Accounts Receiv- 
able a separate ledger should be kept, 
called the Accounts Receivable Ledger. In 
this even the Accounts Receivable account 
would be kept in the general ledger and 
would be a controlling account over the ac- 
counts receivable ledger. The accounts 
payable should be treated in the same 
manner. 

The loose leaf system is best suited for 
the proper arrangement of accounts, be- 
cause sheets can always be inserted at the 
proper place when necessary. 

Referring to the list of accounts it will 
be seen that all the asset accounts are to- 
gether. When a trial balance is taken the 
total assets are at once ascertained without 
a regrouping. This also applies to the lia- 
bilities. 

Under Trading Profit and Loss will be 
found two accounts. The difference be- 
tween the total of these two accounts shows 
the gross profit or loss for the period. 

By deducting the total of the expense ac- 





counts from the gross profit will show the 
net profit made by the merchant during the 
period under consideration. 





Color-Sense, How the Merchant May 
Use It 





PEOPLE may be grouped into three divi- 
sions with regard to their response to 
color. 

A few people do not respond in any no- 
ticeable way. They do not understand or 
enjoy color—seem scarcely to be aware of 
color. 

A few people have a well developed and 
well educated color sense. 

The majority of the people appreciate 
and enjoy color to a limited degree. 

There isn’t much to be done for those 
who have grown up without developing any 
color sense. 

For the second few whose color sense is 
well developed and trained there is but one 
thing to do. Give them color. They will 
demand it and go where it is, just like a 
few people will demand the things they 
need in any line, and find them. 

But in the third large group of those with 
imperfectly developed and untrained color 
appreciation the merchant has a broad and 
almost unworked field. 

A few shops do make use of this love of 
color, but little or no effort has been made 
to develop and train color appreciation in 
the general public by the general merchant. 

The professional advertiser is not so far 
behind in this line, although only a begin- 
ning has been made. 

The taste of apples is enhanced by a rich 
color and red apples will sell better than 
those of a lighter or duller color even when 
the flavor is not superior. 

The government experts recognized the 
value of color in the appreciation of articles 
used as food, and their advertisements fur- 
nished to the magazines during the war 
were in rich colors. 

Color in advertising has come to stay. A 
large household magazine that would aver- 
age some two or three colored ads. five 
years ago this year may have 20 ads. in 
color, many of them being full-page and 
having to do with food. 

Many other articles sell because of color, 
and the insistent appeal of color to so many 
individuals should be recognized and used 
by the merchant. 

Here are some of the ways this can be 
accomplished : 

(1) Salespeople whose color sense is de- 
veloped and trained. 

(2) Articles in rich colors and beautiful 
combinations. 5 

(3) Articles grouped according to color. 

(4) Advertisements in color and in 
words that suggest color. 





Only in venturing can a man obtain a 
true measure of himself—The Stencil. 

Keep a physical bank book. Health can 
be made cumulative.—Ford. 

Big thinking will make big business 
now.—The Stencil. 

The only real failure is the quitter —Dy- 
namo, 
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Good Advice 





ISTAKES do not “happen”—they are 
made, and their manufacture is an 
extremely unprofitable business. A _ side- 
line always found connected with it is the 
making of excuses. There is no market 
for either product. 

If you run an excuse factory, sell it out 
and take up a business that pays. One-half 
the gray matter wasted on the excuse 
would prevent the error every time. 

Don’t doctor symptoms. Get after the 
cause of your mistakes. 

Do you suffer from any of 
diseases? 

1. Bunk-itis, or Chronic Gassing—An 
affliction which causes its victim to ex- 
pend thousands of good words trying to 
put something over, only to get a couple 
of bad words for his pains. Use your bunk 
exclusively for sleeping purposes—and 
don’t talk in your sleep. 

2. Mental Myopia—A near-sighted in- 
ability to see beyond the immediate act 
into all its important consequences; a kind 
of “see’-sickness that often compels a man 
to throw up his job. Extend your brains 
and use them as a telescope. 

3. Mental Astigmatism—“Seeing things 
crooked.” Straigten out your theories; 
you are wasting time trying to bend your 
facts. 


4. Enlargement of the Ego—A disease 
characterized by severe swelling of the 
“I.” You may be willing to stake every- 
thing on your own judgment, ignoring the 
opinions of others, but perhaps the Com- 
pany is not. 

5. Laborphobia—A fear of work, other- 
‘wise described as “that tired feeling.” This 
condition is often blamed upon hook- 
worms If you are that sort of a worm you 
won’t have to wait long for the hook. 


6. Boobitis, or Paralysis of the Gump- 
tion—Move out of the state of bewilder- 
ment into the state of Missouri. Then the 
next time somebody tries to slip one over 
on you, tell him where you’re from. 

7. Sleeping Sickness—Don’t complain 
if somebody wrecks your train of reason- 
ing while you are slumbering at the switch. 
You expect your job to take care cf you. 
Why shouldn’t you reciprocate? 

8. Atrophy of the Intellect—A wasting 
away of gray matter caused by jumping at 
conclusions instead of giving the brains a 
little much-needed exercise. The power 


these 


of reason differentiates men from beasts. : 


9. Rheumatic Recollection—Don’t blame 
your memory for going lame if you abuse 
it. Company memorandum books are free. 
They cure that complaint. 

10. Softening of the Spine—If you be- 
lieve you are right and the other man in- 
sists you are wrong, make him prove it. 
You don’t need to be bull-headed about it, 
but never let anyone bluster you out of 
your backbone. 

ll. “Yellow” or “Buck” Fever—An illu- 
sion that leads the victim to imagine he 
can sidestep his responsibility by passing 
the buck to somebody else. Don’t try to 
shift your job onto the other fellow. If 
you'd rather not handle it, the Company 
prefers to pick out a man for the work 
itself—The Forge. 
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A PROMINENT automobile 


manufacturer said: 


“The engine runs the car; 
the body sells it.” 


How does this principle apply to 
watches? Wadsworth, through na- 
tional advertising, is helping the 
“sell” part by creating new interest 
in the watch case, the “body” that 
dresses the time-keeping engine. 


THe WapswortH WATCH CASE Co. 
DAYTON, Ky. 

New YorK OFFICE CHICAGO OFFICE 

17 MaIpEN LANE 31 N. State St. 
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| Tips on Repairing Cheap Watches’ 





I™ appears to me that we would criticise 
a mechanic very strongly were he to 
refuse to work on any other automobile 
except the high priced car. In fact, he 
could not hold the job very long before 
he would be called upon to repair a cheap 
car or give up his job. The very same 
thing applies to watch repairing. If we 
are to be classed among the all-around 
workmen we must be in a position to make 
the watch repair department for our em- 
ployer a paying proposition regardless of 
the grade of watches that drift into our 
repair shop. 

Let us assume that we have before us 
a 16-size non-jewel watch. We will admit 
that the price that we can charge for 
that repair is less than for a jeweled watch, 
but its simplicity of construction and the 
facilities by which a watch of that grade 
can be repaired more than offsets the dif- 
ference of the charges. 

Following are a few points and methods 
on the handling profitably of non-jewel 
watches : 

When a non-jewel watch does not per- 
form satisfactorily it does not involve as 
many complications as a high-grade watch, 
and therefore requires less time for the 
repair. 

In order to clean an Eclipse watch, for 
example, dismantling is seldom necessary. 
Release the movement from the case and 
remove the dial; the hour hand and hour 
wheel may be left assembled on the dial. 
This will remove the necessity of re- 
staking the hour hand on the hour wheel. 
The balance wheel is next removed, simply 
by unscrewing the balance bridge. It is 
not necessary to unpin the hairspring. The 
bridge may be removed together with the 
balance, and cleaned by leaving both parts 
in benzine for a short time. When the 
balance and bridge are removed from the 
benzine it does not require any brushing 
because when the benzine evaporates it 
will be found that the parts are perfectly 
clean but only need inspection of the bal- 
ance points. Right here is where the ap- 
parent difficulty of repairing non-jewel 
watches arises. 

The most important point to bear in mind 





*By Charles Reisner, formerly horological expert 
with THe Jewerers’ CircuLar, and now factory 
superintendent for R. H. Ingersoll & Bro., New 
York. 


on this class of work is to have the bal- 
ance points perfectly sharp and the balance 
screw cups clean. With these two parts of 
the movement in good order practically 
all the repairing has been done that the 
non-jewel watches require. 

The easiest and quickest way to get this 
perfection is to spread a little putty pow- 
der on a piece of cork, which is mounted 
on pegwood, thus forming a kandle for 
the cork. After rotating the cork on the 
balance point several times it will be found 
that a highly polished point has been pro- 
duced. The screw cups may be treated the 
same way by using a piece of pointed peg- 
wood and putty powder. After these two 
parts have been put in good shape it is 
necessary to place the entire movement in 
the benzine for cleaning. It is well to 
fill your benzine cup to the level of the 
mainspring barrel so that the benzine will 
not reach the mainspring. Otherwise re- 
oiling of the mainspring will be required. 
After the benzine has soaked into the 
movement a short time, brush it out with 
a soft brush, and after the benzine has 


evaporated reoil all the train wheel pivots - 


as well as the balance points and pallet 
pins, and the job is practically complete. 

When the balance points are chipped off 
it sometimes becomes necessary to change 
the staff. This, of course, is only done 
in extreme cases where a large part of the 
point is broken off, but when only slightly 
chipped the staff may be gripped in a 
chuck of proper size in the lathe and the 
point sharpened with a fine oil stone. In 
the majority of cases this method of grind- 
ing the point will suffice and the watch will 
be in good running order without chang- 
ing the staff. 

The entire work on these repairs may 
be done very rapidly, assuring a good profit. 

* * * 


Minor defects are frequently overlooked 
by some repairers which have a direct 
influence on the timekeeping qualities of a 
watch. It is practically nothing but ordi- 
nary routine work to restore a watch to 
running order, but to obtain close timing 
rates after a watch has been repaired 
requires a certain amount of skill that can 
be acquired only through practical ex- 
perience. In order to obtain close timing 
one of the most essential requirements 


is that of a good motion, and right here 
is where we must guard against certain 
defects which, while appearing as of no 
consequence, will nevertheless retard a mo- 
tion of a watch and make close timing 
impossible. 

In our repair factory where the Reliance 
watches are being specialized on this par- 
ticular branch of the trade which is called 
“timing jobbing” is one of the most im- 
portant jobs in the department, and is held 
down by the most capable experts in the 
factory. 

It will be of benefit to describe some 
causes of poor motions as found by these 
experts whose eyes have become trained 
to detect at a glance every little inac- 
curacy. It may be well at this juncture 
to mention that the necessary requirement 
of a good motion is one and one-quarter 
turn of the balance. 


To observe the motion of a watch we 
must observe the arms of the balance only, 
and not the rim or balance screws. When 
the balance begins to vibrate we follow 
one balance arm from its starting point, 
and observe closely how far it is being 
raised. When the balance arms exchange 
positions it is termed “one full turn.” 

In watches where conditions are in every 
respect correct and the balance is per- 
fectly free the balance will take a motion 
of one turn and a quarter when wound 
up, which means that after the arms have 
exchanged places one of the arms will 
travel’ a quarter the distance again from 
its original starting point. 

This test should be made on “edge,” 
the movement is placed in an upright posi- 
tion so that the roller pin is in a perpendi- 
cular line with the fork. It is advisable 
to make the test in this position because 
this is the most unfavorable to the mo- 
ton, and if any slight defects are existing 
in the escapement, such as errors in the roll- 
er jewel action, roller-shake, or loose jewels, 
it will become obvious in this position. 

One common cause of a poor motion is 
that of a loose roller jewel. It is well to 
test the roller jewel before the watch is 
assembled, and if found loose it should 
be cemented. It is then necessary to care- 
fully examine the roller-table after the 
roller jewel has been cemented in order to 
ascertain that there is no cement on the 
edge of the roller-table, as in some in- 
stances where small particles of cement 
dissolve on the edge of the ro!ler they form 
an invisible coating and cause the guard- 
pin to catch and thus create a poor mo- 
tion. 
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MAKERS TO BRUSSELS 1897 


THE UNITED STATES NAVY PRESIDENT OF INTERNATIONAL JURY 
THE FRENCH WAR DEPARTMENT BERNE, 1914, GRAND PRIX 

THE ITALIAN NAVY PARIS, 1900, GRAND PRIX 
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PAUL DITISHEIM MOVEMENTS 


DITIS and SOLVIL 





Are the Best of all. Once you have tried 
them no other movement will satisfy you. 


NEW YORK OFFICE: PAUL DITISHEIM CO., 
200 FIFTH AVENUE. TELEPHONE, 
R. H. SCHWAB, MGR. GRAMERCY 4195 























Radium 
Luminous 


und 


We Apply Luma 


Our dial painting factories are 
conveniently located and facili- 
tated for prompt service of the 
highest type. 

Our service department will be glad to 
help solve the problems of self-lumina- 
tion for manufacturers of watches and 
clocks. 

We use Luma, guaranteed to contain 


only pure Radium as its activating 
agent. 





Inquiries invited. 


RADIUM DIAL CO. °*; 


GENERAL OFFICES~ PITISBURGH, PA. 
LITTLE BLDG., BOSTON - MARSHALL-FIELD ANNEX BLDG., CHICAGO 
501 FIFTH AVE. NEW YORK. 
DIAL PAINTING FACT ORIES ~PITTSBURGH-LONG ISLAND CITY-CHICAGO- BOSTON 
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“Qverbanking”—Its Effect on Timing and 
How to Rectify One 

While the poor motion is a detriment to 
correct timing, it is also well to bear in 
mind that a motion which is too wide is 
as disadvantageous as one that is poor and 
is commonly termed as “overbanked.” The 
effect of overbanking is sometimes as dif- 
ficult to overcome as a poor motion. 

A watch that overbanks, which means 
that the roller jewel strikes the outside of 
the fork, can never be timed accurately as 
there is no uniformity to its motion, and 
the least movement of the body when the 
watch is in the pocket will cause the watch 
to overbank and the roller jewel will strike 
the outside of the fork, thereby causing 
the watch to run fast, more or less, de- 
pending on the amount of double impulse 
that the balance may receive. 

An error of the above mentioned kind 
may be rectified by substituting the main- 
spring by one of a half of one degree 
weaker than the original mainspring which 
caused the overbank. 

Still another timing difficulty may be 
encountered where a watch will keep ex- 
cellent time in a pendant-up position, but 
will gain when placed dial up or dial down. 
It may be readily understood that a watch 
may keep accurate time in one position, 
and if a change is made by alteration to 
the balance or ‘hairspring, it will surely 
knock out the first timing. Hence when a 
watch is brought to time in a pendant- 
up position, and the rate changes in other 
positions it can never be rectified by chang- 
ing the length of the hairspring or the 
weight of the balance. 

Whenever an error of the above kind 
becomes obvious it will be well to examine 
the balance pivots carefully, and it will 
be undoubtedly found that the ends of 
the pivots are rounded up. Thus the fric- 
tion is decreased to a minimum, and the 
balance assumes more momentum in these 
positions where the pivots rest on the end- 
stones, thereby causing the watch to gain. 

It has been the writer’s experience that 
in cases of that kind is only necessary 
to stone the pivots flat on the ends and 
the little added friction caused by this 
simple operation is sufficient to offset the 
gain in time in the dial up or dial down 
position, which is pendant-up, on the re- 
timing rates may thereby be obtained in 
all positions. 

Ordinarily repairers do not take the pains 
to test their repairs in more than one 
position, which is pendant up, on the re- 
pair rack. For the little extra work that 
is connected with the two extra tests and 
slight timing alterations required, the man 
who pays close attention to accurate timing 
is well compensated. It is right here where 
the layman judges the work done to his 
watch. A watch may be thoroughly over- 
hauled, pivots polished, train wheel holes 
closed up to fit the pivots properly and all 
other repairs well taken care of, and yet 
when at the end timing tests have been 
neglected the owner of the watch will be 
given the impression’ that the watch has 
not been properly repaired. 

For this reason it is well to spend extra 
time required in testing a watch in three 
positions, and a seven-jewel watch can then 
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be made to keep as good time as a higher 
grade watch, which actually enhances the 
value of a watch, and the customer will 
have ample cause to praise the skill of the 
repairer. P 





Another Invention Applied to Wrist 
Watches 





WATCH bracelet, in which the grips 
intended to hold the watch are op- 
erated by a spring enclosed in a barrel, en- 
suring much greater security in holding the 
watch on the bracelet than the spiral springs 
heretofore employed for that purpose, forms 
the subject of a patent taken out some time 
ago. 
The diagram herewith, presented by way 
of example, shows one form in which the 
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| i a 
RECENTLY PATENTED BRACELET WATCH. 


object of the invention may be carried out; 
a is the band of the bracelet, which may 
be of any description, and b is the barrel; 
the helical spring c, which operates the 
grips designed to hold the watch on the 
bracelet. 

For this purpose the barrel is composed 
of two shells, b' and b*, their open faces 
turned one towards the other; this barrel 
encloses the single spring c, one of the 
ends of which is attached to a beak e, on 
the inside of the shell b’, and the other to 
a beak f in the shell b’. 

The shell b* has two arms g, and the 
shell b? two arms h, and the spring c causes 
the arms g and fh to be impelled towards 
one another in the direction shown by the 
arrows in the diagram. 

These arms, g and h, are hinged at their 
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ends to two paits of levers i, with grips 
* connected together by the pivots k, after 
the well-known manner of the Nuremberg 
scissors, used for a long time in bracelets, 
napkin holders and other similar articles. 

In place of being connected to levers ar- 
ranged in the style of the Nuremberg scis- 
sors, the attachment points of the barrel 
may be connected to sliding parts, one con- 
nected to the other and equipped with 
grips designed to hold the watch on the 
bracelet. 





The Watchmakers Wage 


Says M. S. Is “‘All Right’ 
Kansas City, Mo., July 16, 1919. 
Editor JEWELERS’ CIRCULAR: 


I want to put my say into the watch- 
makers’ wage issue, and will say it 
briefly. 

I know M. §S., of St. Louis, and can 
say that those watchmakers who are at- 
tacking him..so strongly are wrong. 
M. S. is a man who treats his help with 
the best of consideration, he is a man 
who is not at all given to slave driv- 
ing. He is a man who does enjoy his 
Sunday morning at church, he is a man 
having strong charitable characteristics 
and he lives accordingly. 

I worked for him for several years, 
and if all workmen could have as kind 
and considerate an employer, there 
would be less of this rampant, vitrio- 
lic denunciation. No man can attack 
M. S. as some of those writers have 
done and get by with it. 

I know that M. S. is seeking to im- 
prove the status of the good workman; 
_his entire kick is on the dishonesty of 
the poor wotkman who claims to be a 
finished workman and cannot deliver 
the goods, he is thoroughly honest in 
his dealings with men, and he asks only 
the same ‘in return. 

I consider the workmen who have 
written all that “stuff” to me most un- 
fair in their criticism. They have 
not discussed the wage, they have gone 
into vile, epithetical, diabolical abuse 
and never touched the main issue. 

I, for one, agree with him, personally, 
and in the matter of fake and illiterate 
workmen, those who are not honest and 
cannot do the work, M. S. is decidedly 
right. Sincerely yours, 

Henry WILKES. 








Unexpected Help 





The landlord had just dropped in on Mrs. 
Flanagan and informed her gently, but 
firmly, that he had decided to raise her rent. 

“Tt’s the darlint ye are, sir,” replied Mrs. 
Flanagan, enthusiastically, “I wor won- 
derin’ how I c’u’d raise it mesilf.”"—E-x. 





Self-reliance has ever been the best sub- 
stitute for friends, influence, capital, a pedi- 
gree, or assistance. It has mastered more 
obstacles, overcome more difficulties, car- 
ried through more enterprises, perfected 
more inventions, than any other htiman 
quality. 
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STOP LOOK LISTEN 


L. LELONG & BROTHER 


R efi ners [Established 1858] Assay ers 


of Halsey, Marshall and Nevada Streets and 


Precious Metals NEWARK, N. J. Sweep Smelters 


We beg to call your attention to our Sweep and Refining departments as a means of obtain- 
ing most profitable returns from your sweepings, polishings, bench sweep, filings, plated scrap, old 
scrap, old gold jewelry, silver scrap, etc. 

The firm of L. Lelong & Bro. needs no introduction to the trade, having been refiners of pre- 
cious metals for sixty-one years, and through long experience have adopted the most economical 
methods of regaining precious metals from sweep and other waste material. 

Our Laboratory is modernly equipped with a process for determining the true karat and fine- 
ness of precious metals, and we have recently added improved facilities for rendering quick returns, 

Our files contain hundreds of letters expressing satisfaction for returns rendered our custom- 
ers, and their continued patronage through a long period of years, attests to our reliability and 
promptness in serving them. 

We would like also to call your attention to the fact that we have in stock for immediate de- 
livery, fine rolled gold, any size, and from 1 to 40 gauge in thickness, for anode or dental use, at 
$21.00 per oz. troy; 


Fine granulated gold at $20.80 per oz. troy; Fine granulated silver; 
Fine rolled silver, any size and thickness for anodes; Pure copper shot for alloying. 











Kindly favor us with a trial shipment, and we feel confident that returns will warrant future 
favors. 


Gold, Platinum and Silver scrap bought. 

















HINTS FROM HERPERS 


Refiners 


Gold 
Silver 
Platinum 








THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. HANDY & HARMAN 


SETTING MAKERS 
31 Gold St., New York City Bridgeport, Cenn. 


EST. 1865 
18 CRAWFORD ST. NEWARK, N. J. SHIP TO EITHER PLANT 
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Patents Granted by the United States and 
Great Britain. The United States Patents 
That Have Expired and the Registered 
Trade-Marks.] 





UNITED STATES PATENTS. 


Issue of July 8, 1919. 











1,308,894. FINGER RING. Jutius Dinuorer, 
New York. Filed May 28, 1918. Serial 
236,980. 


A wedding ring or like article comprising a per- 
forated strip cf material adapted to hold gems, 
said strip being concavo-convex in cross section 








with its concave face on the inside of the ring, 
and a relatively short engraving receiving plate 
covering a portion of the concave face of the 
ring and secured thereto leaving the major portion 
of said concave face and the rear faces of the 
gems held in the ring uncovered. 

1,308,947. CLOCK CASE. CHARLES BALLARD 
Hate, Park Ridge, IIll., assignor to Time- 
Systems Co., Portland, Me. Filed May 20, 

\ 1916. Serial 98,766. 

A casing comprising a dial plate, a shell encir- 
cling said plate, and a plurality of shoulders be- 











tween said plate and sheil, in combination with a 

glass on one of said shoulders, and a flexible strip 

resting on the other of said shoulders and over- 
lapping the glass aforesaid. 

1,309,374. PERCOLATOR. Atrrep H. S. Swan, 
Rochester, N. Y., assignor to Rochester 
Stamping Co., Rochester, N. Y. Filed March 
14, 1918. Serial 222,268. 

A basket for percolators, comprising a _ per- 
forated container proper, a supporting and drain- 
ing tube fixed to the bottom of the basket and 
having a restricted upper open end projecting 





above the side wall of the basket and adapted 
to hang upon the open end of the usual fountain 
tube, said draining tube being provided with a 
lateral overflow aperture, a retainer supported 
above the contents of the basket and having a 
perforated bottom and provided with an outer 
tim rising above the bottom of the overflow open- 
ing and an inner sleeve fitting the draining tube 
and@terminating beneath said opening. 
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Designs 
SERVICE BUTTON. 
Wilkinsburg, Pa. 


LEonARD Bar- 
Filed March 7, 


53,482. 
TELMEH, 


1919, 
years, 


53,501. SERVICE PIN. 


Serial 281,318. Term of patent 3% 


Wititram A. HartTLine, 





Penns Grove, N. J. Filed March 4, 1919. 
Serial 280,680. Term of patent 3% years. 
53,530. RING OR SIMILAR ARTICLE OF 

MANUFACTURE. Maurice J. ScHLEss, 





New York. Serial 
286,765. 
53,531. RING OR SIMILAR 


MANUFACTURE. Mavrice J. 


Filed April 1, 1919. 
Term of patent 7 years. 


ARTICLE OF 
SCHLESss, 





New York. Filed April 1, 1919. Serial 
286,766. Term of patent 7 years. 
53,532, RING OR SIMILAR ARTICLE OF 


MANUFACTURE. Maurice J. ScHLEss, 





New York. Filed April 1, 1919. Serial 
286,767. ‘Term of patent 7 years. 
53,533. RING OR SIMILAR ARTICLE OF 


MANUFACTURE, Maurice J. SCHLEss, 





New York. Filed April 1, 1919. 
768. Term of patent 7 years. 


53,534. RING OR SIMILAR ARTICLE OF 


Serial 286,- 





MANUFACTURE. Mavrice J. ScHLEss, 
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New York. Filed April 1, 1919. Serial 
286,769. Term of patent 7 years. 
53,535. RING OR SIMILAR ARTICLE OF 














MANUFACTURE. Maurice J. ScHLEssS, 
New York. Filed April 1, 1919. Serial 
286,770. Term of patent 7 years. 
Trade Gossip. 
The Grand Rapids Brush Co. which 


is shipping brushes to South America, 
Australia, Africa, India, Scandinavian 
countries and throughout Canada reports 
that there will be a continual increase in 
prices in the toilet brush line on account 
of lack of bristle and the lack of hard 
wood, according to these manufacturers. 
The high grade of bristles which have been 
imported from Russia and Siberia are not 
on the market owing to the chaotic condi- 
tions. There is also a shortage of the 
poorer class bristle that is being manu- 
factured in this country. There is also 
a shortage of hard wood, and the lumber 
used today is 100 per cent higher than 
before the war. 
* ok * 

Announcement has recently been made 
by the Karpeles Co., manufacturers and im- 
porters of the well-known La Tausca pearl 
necklaces, that hereafter all solid qualities 
in their line will be called “La Tausca 
Cyntheas.” The name La Tausca has be- 
come known to jewelers throughout the 
country as standing for an advertised line 
of pearls very comprehensive in its scope 
and including some of the most expensive 
and beautiful necklaces among imitation 
pearl lines. Mr. Karpeles has always taken 
great pride in his line of solid or so-called 
“indestructible” pearls. Of course, as he 
says, no pearls are indestructible in the 
sense that they cannot be broken or 
crushed. The term “indestructible” should 
properly apply to the surface and should 
mean that the coatings do not peel or suffer 
from the effects of body temperatures, per- 
spiration or climatic action. Nevertheless, 
the term “indestructible” has come to have 
only a general sense to the trade as indi- 
cating solid beads as opposed to wax-filled 
varieties, and it has lost its significance as 
indicating permanence of tint and lustre. 
The La Tausca solid super-coated pearls 
heretofore sold as “indestructible” have 
always been guaranteed in respect to per- 
manence of surface. The new name 
“Cynthea” has been chosen as a trade name 
exclusive with the Karpeles house to indi- 
cate the La Tausca solid goods—the name 
which could be controlled by the makers 
of these goods only and which could be 
made to stand in the public eye for a 
really guaranteed ‘pearl just as Kodak 
stands for genuine Eastman-built cameras. 
The name “Cynthea” is a coined name like 
any other names known in connection with 
advertised goods, and it is the intention 
of its proprietors to make it a synonym for 
absolute reliability in solid pearls. 
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Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: SMELTING: WORKS: 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 








\ F. & S. “Siiver” SOLDERS 


ARE THE BEST 
‘“Ask the Man Who Uses It’’ 


A TRIAL WILL CONVINCE YOU OR MONEY REFUNDED FOR SALE BY ALL JOBBERS OR ORDER DIRECT 


N. J. FELIX & SONS 


50-56 John Street, ) New York 


WATCH CASE REPAIRERS—AILSO, WATCH MATERIALS—TOOLS—JEWELERS’ SUPPLIES 





























LEES & SANDERS. 


Cost of sending 400 Ibs. is $7.00. Nota big 
item when your returns are so much higher. 






SWEEP SMELTERS, 


BIRMINGHAM ,ENG. 
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